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The Famous Studley Bowl and Cover, a Beautiful Example of British 
Preserved at the South Kensington Museum, 





Work of the Late XIVth Century. 


London 


CNR ROIS 80 


YON DER LUHE & HANNE,N.Y. 
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A Change 
of Name 


It was decided last week to change 
the name of the new Alvin Sterling | 
pattern from Georgian to Win- 
chester. As our advertisement with 
the former name had already gone 
to press, it was possible to make the 
change in but a few copies. Your 
copy of The Jewelers’ Circular may 
have had the wrong name. 





Winchester 
Winchester T .-“ z ork 
Table Fork ac 


front 











inchester 


is the name by which this beautiful 
new pattern will be known. It has 
generous weight, graceful lines and 
a wonderful finish. 























\When our salesmen show you samples 
you will agree that there is no pattern 
of silverware superior to the Win- 
chester. 


Alvin Mfg. Co. 


Sag Harbor, N. Y. 





New York Chicago San Francisco 
52 Maiden Lane 10 So. Wabash Ave. 140 Geary St. 



































































































































ALVIN STERLING 


TRADE-MARK 
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Distribution of Fresh Water Pearls 








EARLS have their vagaries, their cus- 
toms and their habits. West of the 
Rocky Mountains the pearls found in the 
streams are few and poor in quality; east 
of the Alleghanies the pearls are poor, de- 
veloped in thin layers and small. The 
great fresh-water pearl region of the world 
is in the Mississippi basin. 

Two or three years ago the Hachemach 
river, near Notch Brook, Paterson, N. J., 
and the Passaic, yielded $1,500 worth of 
pearls in three months, two men working 
the stream. secretly. The best pearl 
brought $25 and most of them from 
$2 to $5, being small brown pearls. Maine 
has yielded a pearl that brought $300, but 
most Maine pearls bring less than $5. But 
the famous Notch Brook pearl, which is 
now valued at $10,000 or so, is an example 
of the gems of great price known to east- 
ern streams; it compares with historical 
pearls. 

In the Mississippi river and its tribu- 
taries, pearl buyers have long since dis- 
covered that the further north one goes, 
the finer and the smaller are the pearls. 
The matchless Cedar Rapids, the famous 
green Wisconsin, the wonderful Lake 
Pepin pearls illustrate this. In Louisiana 
and Texas are found great pearls, but lack- 
ing in the refinements of Orient, luster, 
depth—the soul of light that glows and 
makes pearls wonderful. A_ cattle-outfit 
cook, shucking clams for fun, took a ranch 
out of a bushel of shells in an afternoon— 
$15,000 worth of pearls! The _ outfit 
cooked its own supper that night. 

The fresh water pearls range in color 
from black—really a dark purple—to 
snowy white. Colored pearls are best in 
Sugar river, in Wisconsin and at Cedar 
Rapids, Ia. but Trinity river and the 
Louisiana bayous yield some lovely colored 
pearls. ! 

The mussel shells of the tributaries of 
the Great Lakes are thin and brittle, but 
yield a few pearls—some splendid lilac 
ones have been found in northern New 
York and the rivers flowing into Lake 
Erie, Lake Michigan and Lake Huron have 
yielded some pearls of price. 

The pearlers and buttonshellers have 
been moving up.into the streams of Mis- 
souri in recent years, afid have found some 
beautiful pearls in them. But as they go 
up the Missouri river, they find the 
upper streams deficient in mussels of 
quality—even the famous Musselshell river 
does not live up to its name by producing 
shells of high value and pearls of great 
price. 

Famous producers of the fresh water 
pearls are the Wabash, White, Fox, Ohio, 


Upper Mississippi, Cedar, Illinois, Cum- 
berland and more recently, Caddo lake, 
Louisiana bayous and pools, and the sev- 
eral small Missouri rivers. 

Then there are the secret streams whose 
location the buyers and the trade do not 
know. Pearls and baroques, or slugs, find 
their way into the trade. They have pe- 
culiarities which belong to no stream of 
note—as was the case of the splendid grass 
green pearls from Wisconsin. No one can 
identify them positively, yet the buyers are 
able to place them by the dialect the fisher 
speaks, for one thing; and they know from 
the quality of the pearls about how far 
north or south they were found; but the 
secret is often held for years. Eventually, 
however, the pearl-bearing water is dis- 
covered to the very pool. R. S.S. 








Brazilian Diamonds 

HE diamond fields of South Africa 
have been so extensively and thor- 
oughly exploited and advertised that their 
fame has been spread throughout the 
world to the detriment and overshadow- 
ing of other fields nearer our own mar- 
kets. Among the most important of 
these fields are those of Bahia, in the 
centre of Brazil, along the Paraguassu 
River; others are located in the southern 
part of Bahia, long the Parana River, the 
most productive region of all lying about 
four day’s journey from the city of Bahia. 
It is reported that diamonds are found 
both in the main and tributary streams, 
the diamonds being found in sandstone 
and conglomerate seams in a granite for- 
mation, from which they are released 
by the action of weather and water, and 
have been found largely on the river beds. 
Methods of mining are said to be very 
primitive, although a few diving machines 
are in use where the miners work in three 
hour shifts on the river bottoms, where 
they fill their sacks with the materials 
which they find. These sacks are brought 
to the surface, after which the contents 
are washed and examined. On the other 
hand, some few divers work without ma- 
chines, diving to the river bottoms and 
scraping up as much material as possible. 
The history of the mining up to the pres- 
ent time has been the usual one—a rich 
find with very little work, and failure 
after much work and expense; in fact, the 
living made by the miners is very pre- 

carious and uncertain. 
The claim has been made, however, 
that with the introduction of proper ma- 
chinery and methods, conditions would be 





materially changed and that diamonds 
could be recovered not only from the river 
bottoms, but also from the regions reach- 
ing back from the river banks and having 
the same geological formation. 

The diamond and carbon bearing lands 
belong to the State. Any one, without 
any regard to nationality, can secure a 
lease to a section. Thirty days’ notice 
must be given that the land is to be leased 
and then it is leased to the highest bid- 
der at auction. These leases run from 
one to 10 years and can be further con- 
tinued by their holders by the payment 
of 50 per cent. increase on the auction 
price for any length of time. 

Black diamonds, or “carbonados,” are 
only found in the State of Bahia, where 
they appear coincident with the diamonds 
themselves and are mined in the same 
way. The distinction between the two 
is that the diamond is a perfectly crys- 
talized carbon, while the “carbonado” is an 
imperfectly crystallized carbon. As is 
well known, the latter is used for pointing 
diamond drills, and because of the lim- 
ited supply and growing demand is nearly 
as costly as the diamond. | 

It is a familiar fact that the South 
African diamonds occur in “pipes” or old 
volcanic chimneys, and _ investigations 
prove that similar “pipes” exist in Brazil, 
which only await favorable conditions for 
their commercial exploitation. In fact, 
it is freely predicted that it is more than 
probable that the most important dia- 
mond supply of Brazil will, in the future, 
be found in the Kimberly pipes and not 
in its river gravels. 








Mrs. Martha A. Atkins, a resident of 
Cambridge, O., who for a number of years 
was engaged in the jewelry business in that 
city, died a short time ago at the 
home of her daughter, Mrs. S. M. Burgess, 
on Steubenville Ave., Cambridge, following 
an illness of several weeks. Mrs. Atkins 
lacked but 17 days of being 83 years of age. 
With the exception of two years spent in 
Washington, D. C., about 1858, her life was 
passed in Cambridge where she was born 
in 1834. She became actively engaged in 
the business with her husband in 1862. 
After her husband’s death in 1892, she con- 
tinued the business with excellent success 
until 1910 when she disposed of it to her 
son, the present owner. She was acknowl- 
edged as one of the ablest business women 
in this part of the State and her ideas were 
always up to date. She was the daughter 
of Noah Hyatt, deceased, and was married 
to Robert ._H. Atkins in 1852. The im- 
mediate members of her family now living 
are Mrs. M. R. Patterson, Columbus; Mrs. 
A. J. McCullough, Ashland, Ky.; Mrs. S, 
M. Burgess and N. H. Atkins and James” 
Atkins of Cambridge. 
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One of the many advantages in buying rings from our line is the 
great variety of patterns to choose from. Besides this, the buyer 
runs no risk of selecting rings that are not salable, because our 
experience of over fifty years manufacturing and selling rings has 
taught us what to make and how to make them to sell at moderate 
prices. 


We make rings for men, women and children in 18K, 14K, and 
10K green and yellow gold. 


One of the most artistic 16K green gold stone rings is the recently 
produced pattern illustrated below. This is one of the many 
original designs that our travelers and mail order department now 
have ready for delivery. 





6703 
18K Green Gold 


Re LARTER & SONS 


Jewelers Bldg. 


id eeeations Cot 23 Maiden Lane, New York 
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The Proportions of the Brilliant Cut. 





By Herbert P. Whitlock. 


Curator of Minerals and Gems, New York State Museum. 
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S every jeweler and dealer in diamonds 

knows, the proportions of a diamond, 
cut brilliant, vary both with the limitations 
of the stone in the rough and with the de- 
mand of the market for cut stones of a 
certain ratio of spread to weight. But 
back of all of these considerations there 
stands as a solid basis upon which all dia- 
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mond cutting must rest, the ideal propor- 
tions of the brilliant cut as theoretically 
worked out for diamond. In arriving at 
these proportions several requirements of 
the ideal cutting must be borne in mind. 
In the first place, the highest percentage of 
the light falling on the crown should, after 
being totally reflected from the pavilion 
facets, be returned to the eye through the 
crown. Again the reflected light, emerg- 
ing from within the stone through the 
crown, should be so _ distributed as to 
emerge, if not from all the facets of the 
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crown, at least from most of them, and 
particularly from the table. Other things 
being equal, the better cut stone is that 
in which the rays of light have been sub- 
jected to the greatest number of total re- 
flections within the stone, thus emerging as 
refracted light, characterized by rainbow- 
like colors. Calculations based upon the 
refractive index of the diamond, and 
worked out graphically have led to the as- 
sumption of the ideal proportions of the 
brilliant cutting for diamond to be close 
to the following’: 

Top angle, 35°; back angle, 41°. Depth 





1Frank B. Wade, Diamonds: A Study of the 
Factors That Govern Their Value; 1916, page 64. 


of pavilion, full 24 total depth. Depth of 
crown scant % total depth. 

A brilliant cut diamond of these propor- 
tions is shown in outline in Fig. 1. Fol- 
lowing the paths of the light rays in this 
outline it will be seen that the emerging 
rays are well distributed over the crown 
facets and that there is a very slight loss 
ot totally reflected light represented by the 
light rays falling on the main crown facets 
from C to D, which is usually obviated in 
practice by cutting a small culet to cover 
the area of loss at the bottom of the stone. 

That the proportions of the brilliant cut 
which are ideal for a diamond with a re- 
fractive index of 2.4177 do not apply to 
sapphire, which has a refractive index of 
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1.77, will be made clear by a consideration 
of Fig. 2. This outline has been given 
the same proportions as Fig. 1, but the 
paths of the rays of light entering the stone 
are refracted in accordance with the lower 
index of refraction corresponding to sap- 
phire. As a result of these proportions for 
a brilliant cut sapphire it will be seen that 
there is a quite appreciable loss in the light 
returned through the crown facets repre- 
sented by the cluster of rays from D to E. 

A brilliant of much more satisfactory 
proportions for sapphire is that shown in 
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Fig. 3, which was arrived at after re- 
peated trials of varying top and bottom 
angles. In this brilliant the top angle is 
37° and the back angle 42°, the height of 
the crown is reduced to a full one-quarter 
of the total depth of the cutting and the 
depth of the pavilion is a scant three- 
quarters of the total depth, giving a rather 

2The scale of indices of refraction is based on 


a comparison with air which is assumed to have 
an index of refraction of 1. 
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broad table facet. There is no reason for 
cutting a culet on the lower end of the 
pavilion. 

Fhe indices of refraction for spinel 
(1.73) and for chrysoberyl (1.75) are suf- 
ficiently close to that of sapphire to make 
the proportions of this cutting equally ap- 
plicable to either of them. 

For zircon, with a refractive index of 
from 1.92 to 1.99, the best proportioned 
brilliant cut is shown in Fig. 4. Here the 
same angle, 40°, is used for the main 
facets of both crown and pavilion and 
the depths of the crown and pavilion bear 
a respective proportion of one-third and 
two-thirds of the total depth of the stone. 
Steeper angles produce material loss of 








light reflected back through the crown, and 
decreasing the angles tends to produce a 
“well” in the crown. 

Tourmaline and topaz are characterized 
by indices of refraction which are sufh- 
ciently close in value to admit of their be- 
ing considered together, the respective 
values being 1.62-1.64 for tourmaline, and 
1.61-1.62 for topaz. A brilliant propor- 
tioned as shown in Fig. 5 gives very sat- 
isfactory reflections for these gem stones, 
the essential proportions being: 

Top angle, 40°; bottom angle, 43°; 
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depth of crown, a scant % total depth; 
depth of pavilion, a full 2% total depth, 

The application of the proportions of 
Fig. 5 might also be extended to datolite 
and phenacite, in the rather remote con- 
tingent of a brilliant cut stone being re- 
quired from these semi-precious stones. 

Quartz and beryl, with refractive indices 
of 1.54-1.55 and 1.57-1.58 respectively, rep- 
resent the lowest index values among gem 
stones of sufficiently delicate color to utilize 
to its full a brilliant cutting. The ideal 
cutting for them, shown in Fig. 6, has the 
steepest girdle angles of any thus far con- 
sidered, the proportions being: 

Top angle, 42°; bottom angle, 43°; depth 
of crown, % total depth; depth of pavilion, 
24 total depth. 
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Operating America’s 
Largest Diamond Cut- 
ting Establishment 





Offer Exceptionally 
Attractive Values to 


Important Dealers. 

















Offices: 68 Nassau St., New York 


31 N. State St., Chicago 
| —— 10 Tulp Straat, Amsterdam 




















Factory: Most Modern and Complete 
136-146 West 52nd Street, N. Y. 
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BANQUET TO RETAILERS 


Chicago Jewelers’ Association to Entertain 
Members of the Illinois Retail 
Jewelers’ Association Dur- 
ing the Convention 


Cuicaco, May 5.—The Chicago Jewelers’ 
Association sent out invitations today to the 
members of the Illinois Retail Jewelers’ 
Association asking the privilege of welcom- 
ing their members at their annual State 
convention next week, and thanking the 
officers of the State association for the 
privilege of providing a dinner and enter- 
tainment on Thursday evening, May 10. 

The invitations read as follows: 


Cuicaco, May 5, 1917. 
To THE MEMBERS OF THE ILLINOIS RETAIL JEWEL- 
ERS ASSOCIATION: 

You are about to hold your State convention 
in Chicago on May 8, 9 and 10. 

The Chicago Jewelers Association has requested 
the privilege of welcoming you to Chicago and 
your officers have kindly allowed us to provide a 
dinner and entertainment for you which we will 
hold in the gold room of the Congress Hotel on 
Thursday evening, May 10. 

It would’ be a pleasure indeed to have you at- 
tend this dinner as a guest of the Chicago Jewel- 
ers Associaticn and if you come to the conven- 
tion we want you to register your name with our 
representative on Thursday morning and obtain 
the regular ticket of admission to the dinner. 

Trusting that you will be with us, I remain, 
with best wishes from the members of this asso- 
ciation, 

Yours very sincerely. 
Wa.-F. JUERGENS, 
President. 

The “gold room” of the Congress Hotel 

has been engaged and a thoroughly char- 


acteristic “C. J. A.” dinner will be served. 
In addition, Messrs. Sol Hess and C. P. 
Dungan, of the Social Relations Committee, 
are preparing one of their usual entertain- 
ment features, made famous in the past. 

As is customary, the features of the en- 
tertainment are being kept secret, as Messrs. 
Hess and Dungan like to make their “stunt” 
functions a surprise. They have sprung so 
many of these surprises, however, that it 
is expected that their ideas will be ex- 
hausted in the next 15 or 20 years. 








EMPIRE STATE CONVENTION 





Program for Entertainment of Visiting 
Ladies. During New York State 
Gathering 


Practically all arrangements have been 
completed for the holding of the 10th an- 
nual convention of the New York State 
Retail Jewelers’ Association at the Hotel 
Astor, Broadway and 44th St., New York, 
May 27 to 30. With the exception of a 
few minor details everything is in readi- 
ness to receive the jewelers who are to 
come to the metropolis and participate in 
what many of the members believe will be 
one of the greatest conventions ever held 
by the Empire State association. 

The various committee chairmen in 
charge of the convention arrangements met 
again last Thursday at the Stratford 
House, E. 32nd St., New York. Each of 
the chairmen reported progress, and the 
entertainment committee promises to intro- 
duce a number of features which the vis- 
itors are sure to enjoy. E. H. Hufnagel, 
chairman of the convention committee, re- 
ported that the official program would 


probably be on the press in about a week. 


No changes have been made in the busi- 
ness and entertainment program as it ap- 
peared in THE JEWELERS’ CrRCULAR last 
week. <A report received from the New 
York members of the Ladies’ Auxiliary in- 
dicates that members of this branch of the 
association have been busy, and the en- 
tertainment arranged for the ladies is cer- 
tain to please those who participate. 

The ladies’ program as announced at the 
meeting last Thursday has been prepared 
as tollows: 

Monday, May 28 


10.30 a. mM. to 12 m.—Reception for ladies 
in the Drawing Room of the Hotel Astor. 

12.30 p. mM. to 1.30 ep. M—Luncheon with 
gentlemen, Hotel Astor. 

2 p. M. to 4 p. M—dAuto bus ride, River- 
side Drive and Bronx Park. 

A theatre party has been arranged for 
the evening. 


Tuesday, May 29 


10.30 a. mM. to 12 m.—Visit to Metropol- 
itan Museum of Art. 

1 p.m. to 3.30 pep. m—Luncheon and 
Ladies’ Auxiliary meeting, Shanley’s 
Broadway and 43rd St. 

7 p. M. to 12 p. m—Banquet, Hotel 
Astor, followed by dancing. 


Wednesday, May 30 


3 p. M.—Trip to Coney Island, visit to 
Steeplechase Park. Dinner at Feltman’s. 
Return to New York. 

The official badge for the convention has 
been selected, and will probably be ready 
for delivery within a few days. The chair- 
men will meet again on Thursday, May 15. 








ROBBERS LOOT SCHON STORE 





Window Smashers Secure Jewelry Valued at 
$600 from Baltimore Jeweler and 
Escape 


BatTimoreE, Md., May 4.—Carl Schon, a 
well known manufacturer of jewelry and 
novelties, was the victim yesterday of a 
daring robbery when the plate glass win- 
dow of his store, 109 W. Saratoga St., was 
broken and jewelry to the value of $600 
was stolen. 

Mr. Schon had retired about midnight 
and he states that everything was all right 
at that time, so the robbery occurred some 
time after that and before 6 in the morn- 
ing when a neighbor rang his door bell and 
told him of the window being smashed. 

The hole in the glass is a jagged one 
and looks as if it was made by a hammer. 
It is just large enough for a person to 
thrust a hand through. 

The robbers selected one of the smaller 
side windows. They secured 96 rings that 
were made by Mr. Schon, 29 other rings, 
two scarf pins, and several pearl brace- 
lets. Everything within reach was secured 
by the robbers with the exception of a valu- 
able Chinese necklace which they failed 
to see or because they failed to realize its 
value. 

Mr. Schon lives in the rooms above his 
place and did not hear anything during 
the night and was not aware that his place 
had been robbed until notified by a neigh- 
bor the next morning. 
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FOXTAIL CHAIN 


United States Court of Customs Appeals 
Asked to Reverse Decision of Board 
of Appraisers as to Duty 
Charges 


An issue involving the correct classifica- 
tion of foxtail chain in lengths, imported 
by Albert Lorsch & Co., of New York, was 
reviewed during the past week by the 
United States Court of Customs Appeals 
in Washington. In presenting this case to 
the Customs Court, the Government, repre- 
sented by Assistant Attorney-General Bert 
Hanson, in charge of customs litigation, 
seeks to have reversed a recent decision by 
the Board of United States General Ap- 
praisers in which the duty on this merchan- 
dise was lowered. 

At the hearing of this case before the 
Board of General Appraisers much testi- 
mony was introduced to show the predomi- 
nent use of this chain. While the testimony 
showed that it is generally used in the 
manufacture of automatic eyeglass holders 
and gold and silver thimbles, it was brought 
out that the chain is also used in large 
quantities for draw strings on small mesh 
purses, for tassels on large mesh bags, for 
neck chains, for la Vallieres, long chains, 
known as fan chains or lorgnette chains, 
also on rings used for carrying small coin 
holders or vanity cases. A number of 
prominent witnesses associated with the 
jewelry trade testified. 

The board held, in a lengthy opinion writ- 
ten by Judge Sullivan, that foxtail chain 
made of brass or German silver imported 
in lengths of from 25 to 100 meters, which 
the testimony showed to be predominately 
used as eyeglass holders, etc., should be 
taxed for duty at the rate of 20 per cent. 
ad valorem under the provisions of Par. 
167, Tariff Act of 1913, for manufactures of 
metal not specially provided for. Duty 
was assessed by the customs officials at the 
rate of 60 per cent. ad valorem under the 
provisions of Par. 356 of the Tariff Act 
of 1913. 

An appeal was taken by the Government 
and at the hearing before the Customs 
Court last week Assistant Attorney-General 
Hanson argued in support of the higher 
duty. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week ended April 28, 1917. 

The U. S. Assay Office reports: 





Gold bars exchanged for gold coin..... $679,672.01 
Gold bars paid depositors.............. 80,804.70 
POD Kio keéecenvciccnn hile $760,476.71 


Of this the gold bars exchanged for gold coin 
are reported as follows: 





BD Bk 6s dewrkcucedsdadteweedasnekee $132,541.66 
Mt’. Rebwcnnbaseetheptuae cscs 132,977.63 
DE” Bovduekésotuiedesiaweeseaanee wen 87,600.83 
OO Bern iow ad eee aa ae 184,270.37 
Be Bvlskds tcc ee oa) ead aeudiedlentena 112,138.87 
Sa i ee 30,142.65 

WO bs 6 + 2648 as Vi wee el $679,672.01 








After an absence of six years, most of 
which time he spent in California in the 
jewelry business, H. R. Berger has returned 
to Douglas, Ariz., and in the near future 
will establish a jewelry business there. 
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Whatever You Do, Mr. Jeweler— 


‘Keep Business Normal 


However disturbed our Country may be over international issues, 
one thing is certain, we MUST maintain normal business condi- 
tions and not anticipate industrial depression by our individual 
failures to keep business up to the standard. 


with this point in mind— 


Sell Regent Pearls 


Get after the enlisted men in your own town, Mr. Dealer—show 
them the value of a pearl necklace as the appropriate, acceptable, | 
and beautiful gift of sentiment, to leave with wife, mother, sister, 


or sweetheart. 


then again— 


Sell Regent Pearls 


as the dainty and eminently proper Graduation Gifts. You’ve 
just enough time to talk up a fine business in this line before the 


schools close. These are only a few hints; 


There’s Plenty of Business if You Go After It! 


INDESTRUCTIBLE PEARLS, White, Cream or Rose 


No. 1, Orchid, (Oriental) 
No. 2, Lotos, (Brilliant) $25.00 to $150.00 


No. 3, Dahlia, (Lustrous) 


IRIS, White or Rose $15.00 to $20.00 
ORIENT EXTRA $10.00 to $15.00 
ORIENT QUALITY — $5.00 to $6.00 


(Approximate retail prices) 


Albert Lorsch & Co., Inc. 


NEW YORK CITY LORSCH BUILDING 
37-39 Maiden Lane 





Providence, Rhode Island 131 Washington Street 
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JEWELERS’ LIEN LAW 





New Hampshire Legislature Passes Law AlI- 
lowing Jewelers to Sell Uncalled-for 
Repairs After One Year 


Concord, N. H., May 1.—By the passage 
of the Jewelers’ Lien Law at the recent 
session of the Legislature, the jewelers of 
the State feel under deep obligation to the 
general court for giving them relief from 
one of the worst evils ‘in the business, and 
allowing them to clear their stock of all 
repair work after it had been left with 
them for a period exceeding one year. 

There was no provision under the State 
statutes before the passage of this measure 
to allow the members of the trade to dis- 
pose of the many articles left on their 
shelves as the result of the failure of the 
owners to call for them and in many cases 
many thousand dollars worth of repairing 
were tied up, upon which the store owners 
had no avenue of relief. 

The new law will allow the jewelers 
after notifying the owner, or if his address 
is unknown, by posting a notice of the sale, 
to dispose of the property by either a pri- 
vate or public sale. The proceeds of such 
a sale, after deducting the expenses of the 
sale and the fixed charges, will be paid to 
the county treasurer, to be held in trust 
for the owner. 

The Jewelers’ Lien Law, which went into 
effect upon its passage, says in part: 

“Every jeweler, watchmaker and silversmith who 
shall alter, repair or do any work on any article 
of personal property at the request of the owner 
or legal possessor of such property, shall have a 
lien upon and may retain the possession of any 
such article until the charges for such alteration, 
repairing or other work has been paid. If such 
debt remains unpaid for twelve months or more 
any such jeweler, watchmaker or silversmith may 
sell such article at private or public sale, and the 
proceeds, after first paying the expense of sale, 
shall be applied in payment of the debt, the bal- 
ance, if any, to be paid over to the county treas- 
urer of the county where the sale is held, in trust 
for the debtor. Before any such sale is held notice 
in writing must ‘be given the debtor of the amount 
due and the time and place of sale. If the 
debtor’s residence is known such notice must be 
mailed to his last known street address. If the 
debtor’s address is unknown such notice must be 
given by the posting thereof in the county court 
house or the city, village or town hall, where the 
jeweler, watchmaker or silversmith resides.”’ 








DEATH OF HARRY E. HILLMAN 


Prominent Young Business Man of Wheel- 
ing, W. Va., Dies From Heart Trouble 


WHEELING, W. Va., May 2.—Harry E. 
Hillman, Jr., junior member of the firm of 
Hillman & Sons, jewelers of this city, died 
last Monday afternoon, at the home of his 
father, 28 11th St., this city. He had been 
ill since January, suffering from heart 
trouble. Although the seriousness of his 
condition was known to his relatives and 
intimate friends, the news of his death came 
as a severe shock to a host of friends and 
acquaintances. Mr. Hillman had been his 
father’s partner in the Hillman jewelry 
store for about four years. He had mas- 
tered the art of engraving and was recog- 
nized as one of the most expert engravers 
in this city. 

Harry E. Hillman, Jr., was born 25 years 
ago in Wheeling, W. Va., and lived the 
entire time in the home where he died. A 
few months ago, when the Wheeling dis- 
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trict jewelers organized the 24-Karat Club, 
he enrolled as one of the charter members. 
His untimely death takes the first member 
from the club. He was one of Wheeling’s 
best known and most highly respected busi- 
ness men. 

The deceased is survived by his father, 
H. E. Hillman, Sr., and one sister, Miss 
Ruth Marie Hillman. His mother died sev- 
eral years ago. Funeral services were held 
at his home Wednesday evening, May 2, 
Rev. Dr. Jacob Brittingham of St. Luke’s 
Protestant Episcopal Church officiating. In- 
terment was in Greenwood Cemetery, this 
city. 


CONFESSES TO THEFT 











Express Co.’s Employee at Rochester Pleads 
Guilty to Stealing Diamonds, Which 
Are Later Recovered 


Rocuester, N. Y., May 4.—Edward 
Jewett, 30 years old, came here from Peter- 
boro, Canada, about a year ago and became 
employed by the Wells Fargo Co. as driver. 
Though promoted for honesty and efficiency 
and well thought of by the firm, he pleaded 
guilty Saturday to grand larceny in the first 
degree in police court Monday. He was 
held to await the action of the Grand Jury. 
Jewett admits that love of cabarets led him 
to steal a valuable package from the Court 
St. office of the company. 

Philip Present, wholesale diamond im- 
porter, sent four platinum brooches and 52 
diamonds to New York city to be set. The 


hrooches were expressed back via Wells” 


Fargo Express Co. Manager Henry placed 
the package on the counter in the office to 
be delivered, and when he went to get the 
package it was missing. It was placed at 
a nominal value of $50. When he learned 
that the value of its contents was $750 he 
notified the police. ? | 

Tuesday of last week a woman called in 
I. Silverstein’s pawnshop on State St., and 
enquired the value of a brooch she wore. 
Mr. Silverstein told her the value was near 
$390. When she left he notified the police. 
Her description led to her identification 
and caused the detectives to suspect Jewett. 
He was trailed from cabaret to cabaret. 
Saturday he was arrested and taken to po- 
lice headquarters. Under a three hour 
grilling he stoutly denied the theft. Finally 
he broke down and confessed. “I wanted 
to be a good fellow, I'll tell you where they 
are. | hid them where no one in the 
world would find them,” he told Detective 
Sergeant McDonald. He said that he and 
Bertha Baker, alias “Bertha Hancox,” with 
whom he lived at 15 Grove St., had taken 
the diamonds from their settings and hid 
them in the attic of the house. He gave 
her the platinum brooches in a _ package, 
which she claims to have thrown in the 
river from Andrew St. bridge. 

The woman, Bertha Baker, is 24 years old, 
and has known Jewett for nearly a year. 
She pleaded not guilty in the police court 
and was held on a charge of vagrancy 
for a hearing on May 10. 

Fifty of the diamonds were found by 
Detective John Doyle in the attic of the 
Grove St. house. 








Charles J. Whitenack, Bangor, Wis., has 
moved to Rochester, Minn. 
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THIEVES USE OLD RUSE 


New York Jewelry Store Robbed While Pro- 
prietor Is Away Answering Bogus  , 
Telephone Call 


By the aid of an old ruse a daring day- 
light robbery was perpetrated on Tuesday, 
May 1, at the jewelry store of Max Perl- 
stein, 136 Avenue C, New York. 

About 5.30 o'clock in the afternoon two 
small schoolboys entered the jewelry store 
and informed Mr. Perlstein that he was 
wanted on the telephone at the corner drug 
store. Mr. Perlstein, believing that the call 
was urgent, immediately left the store, but 
did not forget to lock the door. Upon 
answering the telephone, the person at the 
other end of the wire mumbled something 
which he could not understand. He asked 
what was wanted and the mumbling con- 
tinued. After a few futile attempts to un- 
derstand, the jeweler gave up trying to 
listen and returned. 

When he reached his store he was in- 
formed by the crowd, which had gathered 
outside, that two strangers had robbed his 
store. A friend, who lives on the neighbor- 
ing street, informed the jeweler that as he 
was standing near the store he observed 
two strangers inside. One of them was 
clearing out the show window, and the 
other the safe, and one of the men had a 
satchel in his hand. He thought that this 
was strange and, calling to a neighbor, 
shouted that there were robbers in the 
place. This frightened the thieves away, 
but not before they had taken jewelry 
valued at $250 with them. leaving a much 
larger amount behind: 

Mr. Perlstein, in an interview with a 
JEWELERS’ CIRCULAR reporter, said that he 
thought the robbery had been carefully 
planned. About 10 days ago, Mr. Perlstein 
said, a similar mysterious telephone call 
took him away from his store, but at: this 
time no attempt at robbery was made. He 
believes that at this time the thieves look- 
ed over the premises, so as to prepare for 
a later visit. Evidently, at this time they 
also took an impression for a key, with 
which they opened the door on their visit 
of May 1. Mr. Perlstein’s loss includes 
gold vest chains and neck chains, a diamond 
scarfpin, diamond earrings, four dozen sig- 
net and baby rings, six watches and repair- 
work. The total is estimated by the pro~ 
prietor as valued at $250. 4 

Mr. Perlstein provided the reporter for 
the JEWELERS’ CIRCULAR with a good de- 
scription of the two thieves. This descrip- 
tion was, of course, given to Mr. Perlstein 
by M. Zicherman, the man who had wit- 
nessed the robbery. The two men who 
visited the store are between 25 and 30 
years of age, both stockily built, one about 
five feet seven inches in height, clean 
shaven, rather corpulent. The other was 
about five feet six inches in height, clean 
shaven and stockily built, but had no over- 
coat. Detectives of the First Branch De- 
tective Bureau are working on the case. 











The will of the late Robert A. Denny, a 
jeweler at Winchester, Va., whose death 
occurred recently, has been admitted to 
probate. Mr. Denny’s entire estate is de- 
vised to his widow, and she is named as 
executrix without security. 
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Jewelers’ Action on Platinum Praised. 











Secretary Redfield Declares It “Wise, Patriotic and Unselfish”—Platinum 
Committee Issues Statement of the Situation and Gives Jewelers Facts 
to Counteract Misleading Newspaper Stories. 











WasuHinecTon, D. C., May 2.—As a result 
of the negotiations between the Department 
of Commerce and the jewelers and the visit 
to Secretary Redfield of the platinum com- 
mittee of the trade under the auspices of 
the Vigilance Committee, Secretary Red- 
field has come out in a public statement 
praising the action of the jewelers as wise, 
patriotic and unselfish and one for which 
they are to be commended. His statement 
makes it clear that the Government is far 
from wishing to interfere with the jewelry 
trade and considers it an important part 
of commerce to be fostered and whose 
claims to platinum are as important as 
those of any other industry. He has shown 
himself to be thoroughly satisfied with the 
action of the jewelers in offering to get rid 
of bulky articles in platinum and the unnec- 
essary parts in platinum jewelry, in effect 
confining their work to the delicate plati- 
num mountings on which the artistic de- 
velopment of the trade has been based. 
His statement, which is embodied in a 
memorandum sent out to the press of the 
country, contains the resolutions that the 
jewelers presented to him and reads in full 
as follows: 

Having in mind the present needs of American 
industries, educational institutions, and sciences for 
platinum, and the possible future requirements 
of the Government, the Jewelers’ Vigilance Com- 
mitteee, after giving the subject careful thought, 
at the request of the Secretary of Commerce, has 
adopted the following resolutions: 

Whereas, The Secretary of Commerce has 
requested the platinum committee of the Jewel- 
ers’ Vigilance Committee to bring to the at- 
tention of the jewelry trade of the United 
States the advisability of conserving platinum 
in order that our Government may have larger 
supplies to draw upon for war purposes, and 

Whereas. The jewelry trade has already 
expressed its desire and determination to as- 
sist cur Government to the extent of its ability 
in bringing the war to a successful termina- 
tion; be it 

Reso_vep, That we pledge ourselves to dis- 
continue and strongly recommend to all manu- 
facturing and retail jewelers of the United 
States that they in a truly patriotic spirit 
discourage the manufacture, sale and use of 
platinum in all bulky and heavy pieces of 
jewelry. Be it further 

Reso.vep, That during the period of the war 
or until the present supplies of platinum shall 
be materially augmented, we pledge ourselves 
to discontinue and recommend that the jewelry 
trade discourage the use of all nonessential 
platinum findings or parts of jewelry, such as 
scartpin stems, pin tongues, joints, catches, 
swivels, pin rings, ear backs, etc., where gold 
would satisfactorily serve. Be it further 

RESOLVED, That the jewelry trade encourage 
by all means in their power the use of gold 
in combination with platinum wherever proper 
artistic results may be obtained. Be it further 

REsOLvED, That copies of these resolutions 
be handed to the Secretary of Commerce, to 
the trade press, and be sent to all our trade 
organizations, and to the daily press, in order 
that they may have the widest possible dis- 
semination. 

In commenting upon these resolutions, Secretary 
Redfield made the following statement: 

“This is wise, patriotic, and unselfish action for 
which the merchants and manufacturers are highly 
to be commended. It will take time to work ovt 
fully its beneficial effects to the country. It will 
disarm adverse criticism of the jewelry trade in 
this respect and lead to general codperation with 
them, Such is the earnest desire of the depart- 


ment. The jewelry business is a part and an im- 
portant part of our commerce. It has acted fairly, 
its normal needs should be considered fairly. Plati- 
num is required for many uses, Every such use 
has its just claim. None may urge an exclusive 
demand, All have a part in our common country, 
and the Government of that country seeks through 
the Department of Commerce to secure for all a 
due and proper share. To this end the considerate 
course taken by the jewelers will directly con- 
tribute.”’ 

At the hearing before Secretary Redfield 
that was attended by the committee of the 
jewelry trade the secretary had already 
made it clear that the department favored 
no one industry over another and that he 
had no: sympathy with the “extremists” in 
other lines who wished to have the jewelers 
give up platinum. There was no further 
talk of a substitute for platinum on the 
part of the jewelers by Mr. Redfield, though 
to be published in Commerce Reports is- 
called upon to use substitutes wherever pos- 
sible. 

In connection with this it is interesting 
to note that the following proposal for a 
substitute metal for platinum crucibles is 
to be published in Commerce Reports is- 
sued by the department. 


MATERIAL FOR PLATINUM IN 
CRUCIBLES. 


“A gold-paladium alloy, under the name 
of “Palau,” has been put on the market. by 
a firm in California and is offered as a 
substitute for the more expensive platinum- 
iridium alloy generally used by chemists. 
A crucible of this ware has been tested at 
the United States Bureau of Standards. 
The.loss in weight on heating to 1,200 de- 
grees C. is intermediate between that suf- 
fered by crucibles of platinum containing 
0.6 and 2.4 per cent iridium, respectively. 
The melting point of the alloy is 1,370 de- 
grees C., which corresponds to that of an 
alloy of 80 per cent gold and 20 per cent 
palladium. In resistance to most of the 
chemical reagents to the action of which 
such ware is ordinarily exposed, “Palau” 
compares very favorably with ordinary 
platinum ware. The one noteworthy ex- 
ception is fused alkali pyrosulphate, which 
attacks it much more than it does platinum. 
The ware is very promising as a substitute 
for platinum for many laboratory pur- 
poses.” 


SUBSTITUTE 





The committee of the refiners, retailers 
and manufacturers of platinum acting 
under the auspices of the Vigilance Com- 
mittee has withheld any statement to the 
public pending a statement by the Depart- 
ment of Commerce, and no attempt was 
made to answer the many misrepresenta- 
tions that have appeared in public print 
written by those ignorant of the situation 
in the platinum trade. It was thought that 
until the jewelry trade had completed its 
contract with Secretary Redfield, presented 
him with the resolutions and given him an 
opportunity to make a statement himself 
that it would be improper to take an active 
part in newspaper discussion. However, a 
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meeting was held Monday of last week at 
the rooms of the Jewelers 24-Karat 
Club, 15 Maiden Lane, to prepare such 
a statement and was attended by rep- 
resentatives of all branches of the trade, 
and at this meeting a special committee to 
prepare a public statement was appointed 
consisting of M. D. Rothschild, chairman 
of the committee: Sig Cohn, of Belais & 
Cohn, representing the refining interests; 
Robert B. Steele, secretary of the Platinum- 
smiths Association; Harry Larter, chair- 
man of the Vigilance Committee; Will F. 
Juergens, representing the manufacturers of 
Chicago; Walter C. Buffington, of C. D. 
Peacock, Inc., Chicago, and T. Edgar 
Willson. 

The statement prepared by this commit- 
tee which was released after Secretary Red- 
field’s statement had been published, was as 
follows: 


Statement Prepared by Platinum Committee 


“The United States Government has not 
made an appeal to the women of the coun- 
try to refrain from buying platinum jewelry 
nor has any action been taken by: the Gov- 
ernment or by the Department of Com- 
merce to interfere with the use of platinum 
by jewelers. 

“This was made clear by Secretary Red- 
field at a conference between the Secretary 
and his heads of departments and a com- 
mittee from the jewelry trade, when the 
statements that have recently appeared in 
the daily papers had been called to his at- 
tention. 

“The jewelers presented Secretary Red- 
field with resolutions to the effect that they 
were about to discontinue the manufacture 
of bulky articles of platinum, and were in- 
formed by Secretary Redfield that they had 
met the request of the department even 
more than half way; that their action was 
thoroughly patriotic and satisfactory and 
that it was all that was necessary at the 
present time. It was made clear that the 
situation in regard to platinum had com- 
pletely changed as the result of the action 
of the jewelers, the result of the activity 
of the Department of Commerce and the 
information it had received as to increased 
sources of supply and methods taken for 
increasing the supply from the present 
known sources. 

“The impression created through certain 
newspaper articles was that the government 
asked the women of the country to re- 
frain from purchasing and using platinum 
jewelry. In fact, the information supplied 
to the Department of Commerce by its own 
agents as well as by the jewelers, indicated 
that the amount of platinum in this coun- 
try is far in excess of anything that may 
be needed for war purposes. The Depart- 
ment of Commerce also made known the 
fact that it is co-operating with miners and 
mining companies to increase the production 
of platinum in this country. In South 
America and in other sections of the world 
where this precious metal has been found. 

“The action of the Department of Com- ’ 
merce and the prompt support given it by 
the jewelers of the country has made un- 
necessary any movement to discourage the 
use of platinum jewelry in diamond mount- 
ings and delicate articles wherein the pub- 
lic are satisfied with no other metal. 

“There is no thought of asking the jewel- 
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ers to abandon the use of the metal which 
has made possible the artistic development 
of the rate so noticeable during recent 
years.” 

It was decided later to send this state- 
ment to the entire jewelry trade accom- 
panied by the statement of Secretary Red- 
field and some pertinent facts pertaining to 
the platinum situation generally prepared 
for the sake of the retail jewelers who might 
be questioned about the platinum situation. 


Facts About Platinum 


The platinum group consists of three 
heavy and three comparatively light metals 
with the following specific gravities: 


Platinum, 21.37; iridium, 21.15; osmium, 
22.47; palladium, 11.90; rhodium, 12.06; 
ruthenium, 12.10. 

Platinum used for jewelry is hardened 
with from 5 per cent. to 25 per cent. of 
iridium. ‘The properties of platinum of in- 
terest to the jeweler are: 


Brilliant white color. 

Malleability, ductility, rigidity and ten- 
acity. 

Density or specific gravity greater than 
gold. 

Pure gold has specific gravity of 19.33. 

18K gold, depending on color, 14.91 to 
15.88. 

14K gold, depending on color, 12.93 to 
14.17. 

Platinum does not tarnish or oxidize 
either at ordinary or at the very highest 
temperatures. 

It resists acids and corrosion of any kind, 
and has an exceedingly high melting point, 
3174 deg. F. (The melting point of pure 
gold is 1945 deg. F.) 

Platinum is used in photography, den- 
tistry, in the making of chemical, physical 
and optical apparatus, in incandescent elec- 
tric light bulbs, X-ray and other gas bulbs, 
in electrical apparatus, including magnetos 
and other ignition systems for internal com- 
bustion engines, in concentrating sulphuric 
acid for munitions, in making synthetic 
drugs and dyes and in making fine jewelry. 

Russia has supplied 95 per cent. of the 
world’s production of platinum of about 
5,000,000 ounces to date. 

The United States has imported and pro- 
duced about 1,500,000 ounces since 1902 or 
an average of about 100,000 ounces a year 
for the past 15 years. 

A certain percentage of this platinum has 
been lost, but the bulk of it is undoubtedly 
in existence in one form or another, thus 
providing a certain and sufficient stock of 
this precious metal for every possible emer- 
gency connected with the possible need of 
platinum for war purposes. 

Platinum is used by makers of sulphuric 
acid for which munitions are made, but this 
use of platinum is comparatively limited as 
the munition makers of this country have 
now only 44,000 ounces of platinum in use. 

They probably have sufficient reserve 
stocks to increase their output materially if 
the demand for sulphuric acid should in- 
crease. 

Platinum used in the making of munitions 
(sulphuric acid) is not destroyed, as none 
of the metal employed for this purpose is 
used up except such small portions as may 
be mechanically lost, probably less than 1 
per cent. 
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Platinum is par excellence the metal for 
fine and delicate jewelry, firstly because its 
brilliant white color enables the jewelers to 
obtain beautiful effects in the setting of 
diamonds, both small and large, which can- 
not generally be obtained with gold, on 
account of its color; secondly, on account 
of its malleability, ductility, rigidity and 
tenacity, because of which the most delicate 
and intricate design are possible, with a sur- 
prisingly small amount of metal, and lastly 
because jewelry made of platinum will re- 
tain stones in their settings without the 
heavy beading required in gold and will not 
tarnish or oxidize from exposure to air, 
fumes or acids, or when worn on the body. 

This combination of qualities does not 
exist in any other known precious metal 
and has made possible most of the great 
advance in the jewelry art of recent years. 

Copies of the two statements were sent 
to leading jewelers in all sections of the 
country with the request that they use their 
influence with the local papers to make it 
clear that: 





1. The Government has not asked the 


women of the country to stop buying plat- 
inum jewelry. 

2. The Government has not asked the 
jewelers to refrain from using platinum or 
selling platinum jewelry. 

3. The agreement of the jewelers to dis- 
courage the manufacture of bulky articles 
of platinum and avoid the use of platinum 
in unnecessary parts, is thoroughly satisfac- 
tory to the Government and is highly com- 
mended by Secretary Redfield as “wise, 
patriotic and unselfish.” 

4. The situation as disclosed today 
shows that there is no shortage of platinum 
in this country, while the sources of supply 
are being increased in every way by the 
co-operation of the Department of Com- 
merce. 

5. The munition makers have the plat- 
inum necessary for their present require- 
ments as well as a reserve stock for the 
future. 

6. The best manifestation of patriotism 
can be made in helping to keep business 
moving in normal lines; in the language of 
Howard E. Coffin, of the Council for Na- 
tional Defense, “‘Business must be increased, 
labor employed, and the country kept going 
strongly ahead as a successful economic 
machine. We must have successful indus- 
tries if successful tax levies are to be re- 
ceived.” 


The following is the text of the letter 
sent out by the Jewelers’ Vigilance Commit- 
tee Monday enclosing the various state- 
ments: 


IMPORTANT INFORMATION ABOUT THE PLATINUM 
SITUATION. . 


Dear Sirs: 

About three weeks ago articles about the Gov- 
ernment’s need for platinum and suggestions that 
jewelers economize in the use of this metal began 
to appear in the daily press. 

The Jewelers’ Vigilance Committee, true to its 
name, lost no time in getting in touch with the 
Secretary of Commerce and after a number of im- 
portant meetings attended by manufacturers of 
platinum jewelry, dealers in platinum metal and 


prominent retailers, and after two important con-@ 


ferences in Washington between representatives of 
the Departments of Commerce, War, Interior and 
the Bureau of Standards, and a special Platinum 
Committee appointed by the Jewelers’ Vigilance 
Committee, an understanding was reached which 
was satisfactory both to our Government and 
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to the representatives of the jewelry trade. 

There was a period during this time when hasty 
and unnecessary action or even adverse official 
public comment might have seriously affected the 
entire jewelry trade of this country. 

The situation, however, has been handled in a 
manner by the representatives of our trade which 
the Secretary characterizes in his published state- 
ment of April 30, as 

‘‘Wise, patriotic and unselfish action, for which 
the (jewelry) merchants and manufacturers are 
highly to be commended.” 

We are enclosing herewith, 

An official statement of the Department of Com- 
merce. 

A statement by the Platinum Committee of the 
Jewelers’ Vigilance Committee. 

A short statement of “‘Facts about Platinum.” 

These statements give you authentic information 
which you can use in the event that any question 
is raised as to the necessity for the public to 
stop buying platinum jewelry, and they also con- 
tain material which it might be wise to place at 
the disposal of the local papers in which you ad- 
vertise in order that any false impression, which 
the public may have regarding the platinum needs 
of the Government, may be thoroughly dispelled. 

Very truly yours, 
JEWELERS’ VIGILANCE COMMITTEE, 
Harry C. Larter, Chairman. 








HYSTERICAL ECONOMY BAD 
President of American Society for Thrift 
Warns Against Misguided Saving 


Cuicaco, May 3, 1917.—“One of the great- 
est dangers that confront us at this moment 
is misguided thrift,” declares a statement 
issued today by S. W. Straus, president of 
the American Society for Thrift, and now 
sent out from the society’s office here. 

The statement is in part as follows: 


“In our efforts to be patriotically economi- 
cal, we find ourselves going to extremes in 
the opposite direction, which is just as great 
a menace as wastefulness and extravagance,” 
said he. “One of the worst calamities that 
could befall our nation at any time would 
be to stop the wheels of industry, but more 
especially now. 


“The point is to differentiate between 
destructive and constructive thrift. In times 
of peace or war, waste is reprehensible, but 
indiscriminate tight-fistedness is worse, be- 
cause in such conditions the provident are 
made to suffer with the improvident. 

“Because the whole nation suddenly has 
become conscious of the necessity of thrift, 
we as individuals should take care not to de- 
flect from their normal courses the tides of 
the nation’s money that turn the wheels of 
industry. America as a nation is not in any 
danger of running short of money, but we 
are threatened with a food shortage because 
on us rests the duty and responsibility of 
feeding our allies. 

“Everyone can distinguish the difference 
between prudent living and wastefulness. If 
a man buys a suit of clothes, a pair of 
shoes or a hat, his money goes into legiti- 
mate circulation and furnishes uses for 
capital and employment for labor. 

“The American people have responded in 
a grand way to the needs of the hour. We 
are going to conserve our resources and in- 
crease our food supply in a way that will 
astonish the world, but in doing this we 
stand face to face with economic hardships 
unless each individual is governed by com- 
mon sense, prudence and foresight.” 








° 


Marshall Clifford Maynard, the small son 
of Mr. and Mrs. Oscar W. Maynard, died 
March 23 at Miami, Fla. 
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Michigan Jewelers Meet at Jackson 











Members of State Association of Retailers Hold Two Days’ Conclave—Inter- 
esting Addresses and Discussions Features of the Gathering—Sight 
Seeing Tour and Banquet Greatly Enjoyed. 














Jackson, Mich., May 3.—With the ban- 
quet of last night the Michigan Retail 
Jewelers’ Association closed one of the 
largest and most successful conventions in 
the 12 years of its history. The member- 
ship is not as large as some State associa- 
tions, but in enthusiasm and earnestness the 
Michigan jewelers made up what they lack 
in numbers. 

The business sessions of the convention 
were held in the banquet room of the Y. M. 
C. A. Those in charge of the Y. M. C. A. 
offered the visiting jewelers every privilege 
of the building, and aided by city officials 
and members of the Chamber of Commerce 
assisted materially in making them feel 
welcome in the city of Jackson. 


Tuesday 

At 9:30 Aa. mM. on Tuesday, the officers 
met in the parlor of the Y. M. C. A. on 
the first floor and two hours were spent 
in getting acquainted and registering those 
in attendance. At 11:30 the convention was 
formally called to order in the banquet 
room by the president, Donald W. Martin. 

Secretary M. H. Bell read the minutes of 
the meeting held last year at Battle Creek, 
and upon motion, these were adopted as 
read. 

The reports of Treasurer C. C. Thoma 
and Secretary Bell show the association 
to be in an active and healthy condition 
financially. 

At the opening of the convention 100 ac- 
tive members were reported, showing a 
gain of 20 during the past year. President 


Martin then announced his committees and 
in doing so took occasion to urge all to 
work hard, especially the membership com- 
mittee. 

The committees were announced as fol- 
lows: 

Auditing Committee—V. L. Chamber- 
lain, chairman, Pontiac; G. L. Bodley, 
Three Rivers; J. G. Martinek, Traverse 
City. 

Membership Committee—H onorary Mem- 
bers: Gustave Keller, Wisconsin; Col. John 
L. Shepard, New York; B. J. Doyle, Phila- 
delphia. 

Active Members—H. A. Bromberg, Bat- 
tle Creek, chairman; W. W. Bugg, Jack- 
son; Robert S. Lockhart, Jackson; W. A. 
Hamilton, Kalamazoo; Jas. A. Krziza, Do- 
wagiac; Carl N. Heglund, Jackson; Karl 
Braman, Tecumseh. 

Resolution Committee—W. F. Clements, 
Benton Harbor, chairman; W. T. Feetham, 
The “Soo”; O. R. Church, Homer; Eugene 
Parker, Lansing. 

Nominating committee.—H. A. Bromberg, 
Battle Creek; John T. Edington, Pontiac; 
Eugene Parker, Lansing; C. Leroy, Kala- 
mazoo; V. L. Chamberlain, Pontiac. 

Next on the program was the “Question 
Box.” Three interesting queries brought 
forth quite a lively discussion and nearly 
every member took part in one or the 
other. Upon the first question, “Is it a 
paying proposition to be a railroad watch 
inspector?” R. S. Lockhart of Jackson led 
off with a very decided negative and most 





CIRCULAR-WEEKLY 95 


all seemed to agree with him. W. T. Feet- 
ham of The “Soo” championed the affirma- 
tive upon the question, “Should jewelers 
refund: the purchase price when goods are 
returned in salable condition?” Many 
members offered logical reasons for not 
doing so. 

“Should jewelers countermand orders 
taken in good faith when delivery of same 
is not delayed? This was quickly settled 
in the negative. H. A. Bromberg of Bat- 
tle Creek gave as the only time when it 
should be done was when it would prevent 
the goods going into a stock ready for the 
referee in bankruptcy. 

After a few announcements by the pres- 
ident, the meeting adjourned at 12:20 for 
lunch, which was served in the cafeteria 
of the Y. M. C. A. 


TuESDAY AFTERNOON SESSION 


Promptly at 2:30 the meeting was called 
to order by the president. The attendance 
had largely increased and the convention 
was brightened by the presence of many 
ladies. 

Rev. Elwood T. Bailey, general secretary 
of the Y. M. C. A., pronounced the invoca- 
tion and welcomed the visitors in behalf 
of the Y. M. C. A. 


ADDRESS OF MAYOR SPARKS 


The formal address of welcome was by 
Hon. Wm. Sparks, Mayor of Jackson. Be- 
ing a very busy business man, he spoke in- 
formally and offered the visitors about 
everything a good town like Jackson could 
offer and among other things stated that he 
assumed the men had gathered in Jackson 
to consider ways and means of putting the 
jewelry business in Michigan on a better 
basis. “The object of any association should 
be to obtain a closer relationship between 
members, acquaintanceship begets friend- 
ship. Therefore, the getting together of 
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GROUP OF OFFICERS ELECTED BY THE MICHIGAN RETAIL JEWELERS ASSECIATION. 


Standing (left to right)—George M. Tripp, Adrian, member executive committee; Robert 5. Lockart, Jackson, second vice-president; J. Porter 


Mayo, Battle Creek, president; W. A. Hamilton, Kalamazoo, first vice-president; W. 


Seated (left to right)—-M. H. Bell, Kalamazoo, secretary; C. C. Thoma, Battle Creek, treasurer. 


G. Feetham, Sault Ste. Marie, third vice-president. 








56 THE JEWELERS’ CIRCULAR-WEEKLY May 9, 1917. 











Established 1860 


| | 
EICHBERG & CO. 








{mporters and Cutters of 


DIAMONDS 


CUTTING WORKS OFFICE | 














155-157 Summit Street 65 Nassau Street 
NEWARK, N. J. NEW YORK 























ye S Medes & Cy 


IMPORTERS OF 


DIAMONDS 


a 
(ooiner. Maeten Lane 

FRANK JEANNE, Presivent } F if 

Cc. L. BLEECKER , Vice-PRESIDENT 

DANIEL PRICE - Dasmntan LEAt / ESTABLISHED 1878 

WM. C. GRUNER , TREASURER INCORPORATED 1911 























cieiiiaimiiaienadaiat 


Pearls and Semi-Precious Stones 


Mounted in 





Brooches, Bar Pins, 
Pendants, La Vallieres 


CROSSMAN COMPANY — 


Three Maiden Lane NEW YORK. 
































May 9, 1917. 


competitors should have a tendency of put- 
ting any business on a more satisfactory 
footing.” He then told of the benefits that 
had come to members of the Manufactu- 
rers’ and Jobbers’ Automobile Accessories 
Association, of which he is an officer: 

“Any organization that can eliminate the 
old time cut-throat methods of competition 
is not only doing a service for the business 
in which it is interested, but is also benefit- 
ing the communities in which its members 
operate. Therefore, I recommend to all 
business men that they get acquainted with 
the man in the same trade and you will 
find he is a human being just like you.” 

W. F. Clements, Benton Harbor, re- 
sponded on behalf of the association. On 
behalf of the jewelers of Michigan he 
thanked the Mavor for the welcome ex- 
tended. 

After a short adjournment, which was 
to enable late arrivals to register and shake 
hands with those present, the convention 
reassembled and listened to the president’s 
address, which contained a resume of what 
had been done and many suggestions for 
the future. 


ADDRESS OF PRESIDENT MARTIN. 


Members of the Michigan Retail Jewelers’ Asso- 
ciation and Fellow Jewelers: 

In my own recollection, I can see a vast change 
in the attitude of the jeweler toward the associa- 
tion, and likewise the association has changed its 
attitude toward the jewelers. Time was when it 
was apparently immaterial whether local jewelers 
wete united or isolated so long as they belonged 
to the State organization. But realizing the mis- 
take of such attitude, we are now endeavoring to 
lend all possible assistance to such bodies for the 
purpose of local co-operation. This new form of 
policy on the part of the State association, we be- 
lieve, is responsible to a large extent for the great 
activity this past vear in formation of local clubs, 
every one of which has made itself a boon and a 
welcome to its members. It is pleasing to note 
the friendships that have sprung up between those 
who, in many cases but of recent date, were non- 
speaking acquaintances, simply because they hap- 
pened to be conducting the same kind of a busi- 
ness However, in the formation of these clubs, 
I have noticed with a little uneasiness with regard 
to their future, the tendency to attempt too many 
and radical changes, at too rapid a rate. Until 
these newly formed friendships are most firmly 
cemented, it were advisable not to attempt too 
much at the start. Rather do one thing well, than 
to attempt a dozen deserving problems without 
beneficial results. I earnestly trust and urge 
every jeweler present, upon his return home, get 
acquainted with his friend competitor, and if there 
are more than two in your town, form a social 
club, and in such friendly way you will be able to 
informally discuss your local problems and learn 
to act co-operatively. It pays and pays big in 
actual dollars—not cents—a dividend far greater 
than any one ever realized on so small an invest- 
ment. 

It will be surprising to learn how several heads 
together will open your eyes to leaks in your busi- 
ness. The subject of prices for labor and repairs 
seems to be the foremost in most minds—and 
rightfully so, inasmuch as the great majority of 
you are staying by a code of prices based on costs 
of years back when potatoes were 25 cents to 
35 cents a bushel. Not a one of you but pays far 
more for material and labor, or if you do your 
own work, you cannot live for the same you used 
to, and yet vou get no more, 

Is the jeweler a greater coward in this respect 
than all other merchants? Not a one of you but 
can receive just returns simply by talking it over 
with your home jeweler, and arriving at a common 
basis upon which to fix your charges for repairs, 
so that you can do proper kind of work. 

It would be useless for me to try to point out 
the great number of benefits to be derived from 
local clubs, as they are innumerable and peculiar 
to each community. Therefore let me state that 
the State association acts as a body on matters of 
a State-wide nature and is many times powerless 
to act on local matters in any one community, and 
vet, when the individual local members hold mem- 


THE JEWELERS’ 


~~ > oe 


bership in the State organization, it adds weight in 
working out your local problems, some of which 
may develop into State or even national im- 
portance. 

A few years ago, to preach co-operation was like 
presenting a new religion, but today any man who 
might attempt to talk to a business world in contra- 
diction would be considered as driftwood along the 
bank of a swift running stream. The-rapid growth 
of the State and national associations, due to their 
creed of co-operation, is fast causing the skeptical 
to fock to our ranks. Though I was somewhat aware 
of the work being done, I must confess it was quite 
a surprise to me to note the power of our national 
body when I attended the Mid-Year Conference at 
Chicago this February. Matters long prayed for 
by the jewelers of this country are being slowly 
but surely worked out, and the beauty of it is, 
not through force, but through proper presentation 
and education from the retail jewelers’ point of 
view. Those of you who have enrolled have done 
your share in evidencing your interest and al- 
legiance to the principles we are always striving 
for. 

The subject of amount of dues to this associa- 
tion should be brought up at this convention. I 
find that we are the lowest, and such being the 
case we have so much less opportunity to work out 





D. W. MARTIN, RETIRING PRESIDENT. 


the problems. As we turn over a large part of 
our dues to the national treasurer to automatically 
enroll you as a member of the national body, thus 
giving you all the privileges, among which is the 
right to purchase the lines of exclusive merchan- 
dise for members only, we do not have a great 
deal left for secretary’s use in publicity campaigns 
which aie necessary. Many States have much 
larger membership with dues greater, and I believe 
that a raise to $5 per year would in no way be a 
burden to members, considering the great benefits 
to be derived, and yet this small increase would 
serve as a decided assistance to the association. In 
my pride at this being the State of birth of the 
national association—our first president, Max Jen- 
nings, having been the first president of the na- 
tional association—I dislike seeing it so far behind 
the other States in this respect. With this in- 
crease, which would cause many more to value 
their membership the greater, we would be in better 
shape to rise higher in standing among the asso- 
ciated States of our national body. .. . 

The growing better feeling among jewelers leads 
to the amazing discovery of many things that will 
put actual dollars into the pockets. For instance, 
I am acquainted with a jeweler of this State, who 
may be among you now, who has confessed to me 
his discoveries with regard to his former method 
of doing business. He claims he found that he 
too readily believed what are now found to be 
often deliberate lies on the part of his customers, 
who simply played him against his competitors. 
The result was that when he opened his eyes he 
found that approximately 75 per cent. of his sales 
were made at a profit far below what he should 
have had. When a customer told him that his 
competitor had made a better price, he always met 
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it, and was often surprised that this did not win 
the sale. He now sees that his methods lost him 
the confidence of his trade, which is the greatest 
asset any one of you has today, whether your store 
be large or small. He now sees that the same 
‘‘game’”’ was worked on his competitor. Now comes 
the point. I personally happen to know that in 
the past two years this man’s credit rating has 
advanced, not so much in size as it has in the 
standing he has with regard to promptness, simply 
because he now has the money ready upon matur- 
ity of a note or presentation of a draft. He no 
longer has to say, ‘Hold that draft a day or two,” 
due to the fact that he may be shy that day a 
small part of the sum needed. This is because he 
takes his discounts and thereby can make money 
before selling the goods. 


It is a most pleasant thing to stand before an 
audience like this and say to you that the habitual 
price cutter has become an historic animal and it 
has not taken centuries either; association work is 
but 12 years old. The cutter of today is but the 
hanger-on of the trade, is viewed with suspicion 
by most people, and if he continues, will not “hang- 
on” long, either. Just ignore him, if you cannot 
get him to see your way. Do not try to meet him 
in price and thereby put yourself on a pedestal in 
the eyes of the general public. 

While I have been telling you of some of the 
good results to be had and that have been accom- 
plished by association work, there are a few that 
I hope our committees will take into consideration, 
to the end that our coming officers may act in their 
best judgment. Some complaints and faint mur- 
murings have reached my ears relative to the 
method of election of officers. It is difficult in an 
open meeting to sense the genuine desire of the 
members, due to the fact that many dislike to 
name openly or verbally a second or other candi- 
date for an office after one has been named. 
Hence, quite frequently the first named is elected. 
Hence I trust the matter may be brought. up for 
discussion, and to start the same I have suggested 
a nominating committee whose duty it will be to 
name at least two parties for each office, and have 
ballot cast on their selection. 

The subject of banquets at convention has been 
mentioned. It séems that it has been the custom 
in part for the program receipts to defray the ex- 
penses of the banquet to which all in attendance 
are invited, whether member or not. In the past, 
many who have attended have accepted tickets and 
the dinners accordingly ordered, but for various 
reasons all who hold tickets do not remain, al- 
though the association has been held for payment 
for same. Upon inquiry I find that we are about 
the only State using this system, and so I am in 
favor of making a charge for the tickets to mem- 
bers or non-members alike. No one would feel it 
an embarrassment, I am sure, coming but the once 
a year, and I further believe many non-members 
would prefer it so, as several have so expressed 
themselves to me as being loath to accept such, not 
being a member of the organization. <A great deal 
of the success of our association is due to our 
welcoming non-members, and thees parties are, as 
a rule, loath to take the benefits. Furthermore, the 
relief on the program fund would be acceptable, 
inasmuch as we also have to pay the railroad fare 
of delegates to the national conventions, and sec- 
retary’s salary therefrom, not receiving from other 
sources sufficient to take care of those items, 
Some years the secretary has had to extend credit 
to the association on his salary and wait a year 
and take chances on the program being successful 
financially in order to get his salary. 

These changes I am suggesting I am taking the 
liberty to include in this address for the reason 
that, while out of regular order, they are items of 
interest for a hetter association. I also would be 
pleased to see proposals for committees to act on 
such subjects as: 

The formation of a standard price list of repairs. 

A membership committee. 

The organization of a ladies’ auxiliary, both for 
local and State associations. 

A traveling representative (of which I _ will 
speak later). 

The new idea of a publicity campaign by the 
Associated Jewelers of America should receive our 
hearty endorsement as it means the furthering of 
a demand for our merchandise in trade and will be 
a benefit to us all, large and small. 

We should re-affirm our interest and support of 
the Price Maintenance Bill, fostered by retail 
jewelers throughout the country. .Other bills, such 
as the honest advertising bill and the bill for the 
elimination of time guarantees in watch cases, 
have been acted on and resolutions passed, so we 
should but re-affirm our interest therein and have 
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the secretary forward such expression to those 
furthering the cause. * * * 

Much work is being done toward the end of 
establishing a fund for maintaining a field secre- 
tary for the national association. So now in my 
desire to help, although I can but promise attempt 
to the best of my ability, I want this association 
to beat the national body to it and establish a 
traveling representative, with duties of assisting 
and keeping in touch with the secretary. I shall 
not be backward in my desire on this, but I 
believe I can cover this work in assistance to the 
secretary, and so I make the offer to the associa- 
tion of my services in this capacity as long as I 
can. There will be no obligation for my work 
except that I will expect each jeweler in Michigan 
to respond to my call for help in the establish- 
ment of local clubs throughout the State. My 
work calls me to practically every city and town 
in Michigan twice a year, and some four times, 
and by that means I would Hope, under acceptance 
as representative of the association, to spread the 
work. 

From this address I want one fundamental point 
carried home by each of you and spread as broad- 
cast as you can, not to speak of practising it. It 
all starts from “Get Acquainted.”’ Get acquainted 
with your competitor and know him. In unity 
there is strength and in such strength can all evils 
and a common enemy be vanquished. 


After a very entertaining and happy pre- 
liminary talk about citizens in general, 
C. F. Holland, secretary of the Jackson 
Chamber of Commerce, took for his text 
“The Jeweler As a Citizen,” which was en- 
joyed by all. He spoke in part, as fol- 
lows: 


ADDRESS OF C. F. HOLLAND. 


Like the good citizen that he must be, the 
jeweler indulges in fair and honest competition, 
and dwells in brotherly love with his competitor. 
If not it is to his shame. 

Like the good citizen that he must be, he pro- 
vides for the future by taking care of the present 
by a proper display of his wares, and is not negli- 
gent of the necessity of advertising, the non- 
practice of which is an automatic nomination for 
membership in the down and out association. His 
is a business of a hundred virtues, all of which 
demand proclamation to the world. 

Like the good citizen that he must be, he identi- 
fies himself with all great movements for the 
advanced welfare of his community, and with as 
many organizations of civic uplift as purse will 
permit. 

He provides as far as lies in his power for the 
welfare of his family both now and for future. 

He allows no man to better exercise the pre- 
rogatives of a square deal than himself. In the 
battle front of the business world the weak spot 
shall not be found at his door step. 

In his show case gleams a turquoise, set round 
with sparkling diamonds. In its contemplation 
he sees the blue canopy of heaven and the spark- 
ling stars and recognizes the natural roof of his 
country’s expanse. Over there is a white diamond 
in the midst of a cluster of rubies, and in this 
he sees the true blood of a patriot whose inner- 
most being sparkles with love of country. 

At this very hour he raises his eyes and his 
gaze falls on the Stars and Stripes, the red, white 
and blue, the banner of freedom and liberty—and 
his heart swells high with pride because he is a 
citizen of a great and glorious Republic. “My 
Country, ’tis of Thee, Sweet Land of Liberty,” is 
the anthem on his lips. 

“The jeweler as a citizen?” 

Tust a man, no more, no less, but withal, A 


MAN. 
TELEGRAM FROM NATIONAL PRESIDENT EVANS 


Charles T. Evans, president of the Amer- 
ican National Retail Jewelers’ Association, 
was unable to be present for his address 
on “The Store Spirit,” and the president 
read the following telegram explaining his 
absence: “Have been ill with laryngitis 
the past week and had to abandon New 
York trip, which was substituted for the 
Michigan convention. So as matters de- 
veloped would have missed your convention 
any way. I am hoping that you will have 
a successful: meeting, as the conscientious 
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efforts of the officers deserve. Extend my 
cordial greetings to your members and 
my other friends present with you.” 

Discussion of question box queries was 
resumed and in addition to ones under con- 
sideration the loaning of watches in the re- 
pair department brought forth a lively dis- 
cussion. P. E. Tetens, Jackson, led the 
negatives and M. H. Bell was champion of 
those in favor. 

J. Peter Mayo and several others had 
found it profitable to invest in a paper baler 
and recommended that jewelers try it out 
instead of throwing away or burning waste 
paper. 

K. H. Stone, Chicago, was called upon 
to offer some suggestions for the good of 
the association and he urged the organiza- 
tion of Ladies’ Auxiliary Clubs for every 
association. In closing he paid a high trib- 
ute to the late Herman Stern, western 
manager of THE JEWELER’S CIRCULAR, for 
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many years in charge of the business at 
Chicago. 

In the evening the visitors were enter- 
tained at the Orpheum Theatre as guests 
of the Jackson Jewelers’ Club. 

Jackson has a splendid local retail jewel- 
ers’ association that is active all the year 
around, and much of the success of the 
convention here was due to the hard work 
of its members. 


W ednesday 


At eight o’clock Wednesday morning 
about 100 of the visitors were at the Y. M. 
C. A. building, for a sight-seeing tour given 
by the Chamber of Commerce. All the 
show places of Jackson were visited, and 
some time spent at the factory of Sparks- 
Withington Co., automobile accessories. 

The morning convention was called to 
order at 10:30 by President Martin. 

By resolution, the by-laws were amended 
so that a third vice-president could be 
elected at this time. The Upper Peninsula 
has not heretofore been represented off- 
cially, and it was the desire to have this 
done. 

One of the most interesting talks of the 
convention was that of Max Jennings of 
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St. Clair. Mr. Jennings is one of the orig- 
inal association men, and was the first pres- 
ident of the American National Retail 
Jewelers’ Association. He related briefly 
the development of association work from 
the beginning, and gave it as his belief that 
in a few years, every jeweler in every State 
would be a member of his association. 

Several cities extended invitations for 
the next annual meeting. After a brief dis- 
cussion, the question was referred to the 
officers with power to decide. 

The election of officers resulted as fol- 
lows: President, J. P. Mayo, Battle Creek; 
first vice-president, W. H. Hamilton, Kala- 
mazoo; second vice-president, Robert S. 
Lockhart, Jackson; third vice-president, 
W. G. Feetham, The “Soo”; secretary, 
M. H. Bell, Kalamazoo; treasurer, C. C. 
Thoma, Battle Creek; member of the Ex- 
ecutive Board, Geo. M. Tripp, Adrian. 

Next was the address of W. A. Hamilton 
of Kalamazoo, upon “The Duty of the Man- 
ufacturer and Jobber to the Retailer.” 

A. F. Tolpee, Detroit, the next speaker 
on the program, was not able to attend, on 
account of illness. The convention ex- 
pressed its regret after hearing his telegram 
read. 

Several other letters and. telegrams of 
regret were read before adjournment. 


WEDNESDAY AFTERNOON SESSION. 

The afternoon session was called to order 
at 2:15, by President Martin, who introduced 
Wm. F. King of Adrian. Mr. King is the 
oldest jeweler in the State, and one of the 
oldest in the United States. His talk about 
“Watches and Watchmakers of the Past 
and Present” was very instructive and in- 
teresting. 

The next speaker, W. T. Feetham, Sault 
Ste Marie, treated both salesmanship and 
advertising in a splendid manner. His ad- 
dress appears in full on page 117. 

Advertising in all its phases was dis- 
cussed by A. B. Warner of White, Wile 
& Warner, Buffalo, N. Y. He pointed out 
the advantages of advertising and how it 
lessens the cost of selling. He pointed out 
the benefits to come to the retailer that 
takes advantage of national advertising, and 
the selling helps offered by national ad- 
vertisers. He urged the jeweler to go 
home, believing truly, as he does, that the 
jewelry business is the finest business im 
all the world with possibilites as great as. 
in any other business. 


ADDRESS OF A. B. WARNER. 


Advertising is not an art—a science or a pro- 
fession. It is a plain everyday business. Adver- 
tising is not a gamble. No more risk is involved 
in the doing of sane advertising than is involved 
in the purchasing of merchandise, the fixing of 2 
watch or the repairing of a piece of jewelry. Ad- 
vertising is not a mystery. The most mysterious 
thing about it is the fact that anyone should re- 
gard it otherwise than a straight business propo- 
sition. Advertising tells people who you are, 
what you are and what you have to offer. 


WHAT ADVERTISING DOES. 


Advertising sells a certain thing to a certaim 
person. And it does more. It makes a more or 
less permanent customer out of that person. It 
promises him that he can come around and get 
the same thing again. It gives that thing an 
added value in his eyes. It guarantees a degree 
of quality that he could not be sure of finding 
in some nameless brand. It spurs the man who 
makes the thing, and all the people who work for : 
him, to do their level best to hold up or improve 
the standard. It dignifies. It educates whole 
communities and whole nations to new needs and 
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Unusual Bracelet 
Watches 


The popularity of the bracelet watch 
is ever growing. No longer are your 
customers satisfied with a mere 
watch. Style is at present essential, 
the same as with a jewelry design. 
The time when a bracelet watch is 
worn—its very position makes it 
conspicuous. People of distinction 

_ Seweeweren: demand distinction in their bracelet 

at Ta ie watches. 


Wheeler bracelet watches embody 
every essential of a fine ornamental 
jewelry design. They fulfill every 
style requirement. Richness of ap- 
pearance through using only the 
finer metals and stones; distinction 
through designing; durability 
through strong yet minute construc- 
tion—their selling is merely a matter 
of displaying. 


\i8 \ AND Aw ie, 


The final test is accuracy and you 
can depend upon the accuracy of the 
movements in these watches. 


Yet they cost no more than the ordi- 
nary kind. 





Hayden W. Wheeler & Co., Inc. 


Manufacturers—Importers 
2 Maiden Lane New York 


Factory : Brooklyn 
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new pleasures. It works in the large just as it 
works for the individual. 


NATIONAL ADVERTISING! ALADDIN’S MODERN 


LAMP. 


Economists, politicians and business men claim 
that publicity for the great corporation will cure 
existing evils. In other words, they claim that 
just as soon as the manufacturer advertises, he 
places himself in a glass house and throws the 
calcium light of inspection upon his goods, his 
methods, his prices, his trademark, and, in fact, 
everything. 

National advertising, therefore, is a pledge of 
good faith. If the manufacturer gives the con- 
sumer an article of merit, if he makes good his 
claims, his business is a successful one. In other 
words, national advertising is offering a bond of 
quality, of merit, of satisfaction. If the goods 
lack the merit that the advertising claims for 
them, the bond is forfeited and the business is a 
failure. 

As an illustration of who pays for the advertis- 
ing, let us illustrate by explaining two salesmen 
traveling together in the State of Michigan selling 
clothing. One represents an advertised brand and 
one a brand not advertised. The salesman selling 
the advertised brand sells $100,000 a year; the 
one selling an unadvertised brand sells $40,000. 
Their expenses are identical, their hotel bills, 
railroad fares, in fact everything is identical ex- 
cept the sales and the increase of sales as a result 
of advertising. 

A clothing house selling $3,000,000 a year with- 
out advertising at a selling cost of 8 per cent., 
they then advertise nationally and increase their 
sales to $8,000,000 and reduce their selling cost 
to 3 per cent. 

Let me further illustrate two automobiles, one 
the Pierce-Arrow, the other the Willys-Overland. 
The cheapest car the Pierce-Arrow make is $5,000. 
They spend only $40,000 a year for advertising. 
The Willys-Overland make a car for $1,000 and 
less. They spend over a million dollars a year 
for advertising. We, of course, will admit that 
the Pierce-Arrow car is better but it is not $4,000 
better than the Overland. This is accounted for 
through the fact that the Pierce people only make 
1,200 cars a year and the Overland make 200,000 
cars a year. But the Overland spends $1,000,000 
for advertising and if advertising was added to 
the cost of the article, then the Overland car 
would sell at the price of the Pierce-Arrow. This 
proves that advertising is not in any way added 
to the cost of the article and what applies to 
Willys-Overland applies to Arrow Brand Collars, 
Ivory Soap, B. V. D. Underwear, Liquid Veneer, 
Kelloge’s Toasted Corn Flakes, etc. 

Jewelers, please remember that the only differ- 
ence between a rut and a grade is the length 
and the depth and please remember that the only 
way to keep out of a rut is to advertise judiciously 
and to conduct your business on the same modern 
lines that the huge department stores conduct 
theirs. If, however, at times you think that ad- 
vertising is attached to the cost of the article, 
ask yourself this question. If I sell a souvenir 
spoon for $1 and do no advertising, would I be 
obliged to ask $1.25 for the same souvenir spoon 
because I advertised? Of course not. 

Now, you know that in everything you buy, you 
pav for three things—the raw material, the cost 
of making and the cost of selling. So if you 
choose you can say that you pay for the machinery 
that makes good shoes cost less than they did 20 
years ago on account of this machinery. 

You don’t consider the buttons on your clothes 
as an expense but to get along without them 
would be vastly more expensive. The manufac- 
turer doesn’t consider the expense of $5,000 for 
a machine, which saves $10,000 in three years 
running. 

It costs money to sell goods. We have auto- 
matic machinery but no article has been made that 
is automatic enough to sell itself. 

Some men believe the way to advertise is to 
subscribe to every sort of scheme that comes 
along. Advertising on hotel chairs and hotel 
doors. Advertising on barber shop fans and bar- 
ber shop mirrors. Directories and livery stables 
and railway stations. Theatre programs and _ ice 
cream social napkins. County fair balloons and 
back porch thermometers. 

But, men, is this real advertising? Emphatically 
not. Local newspapers cost far less considering 
results, and restilts should be the only standard. 

Dees mother ever hurry to the barber shop 
chair to gaze up at your ad on the ceiling? Does 
sister ever hang around the hotel to memorize 
the cards placed around the register? Deces 
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father prance down the street with a treasured 
balloon bearing your (advertiser’s) name? Does 
brother carry the thermometers around with him? 
But all read the newspapers. 

Advertising could not really get a start so long 
as a majority of people were illiterate. In 1642 
there were 400 town criers in Paris—because the 
Parisians of the day were unable to read, they 
had to have their advertising shouted at them. 

Advertising has its faults, but they are fast 
being remedied. It has its limits, but they are 
daily being extended. It has its “fakers,’” but 
they are being eliminated by the force of public 
opinion. It has its failures, but we are learning 
that they are chargeable to the mistakes of men 
and not to the wavering of a principle. The busi- 
ness that isn’t worth advertising, will never be 
much of a success, 

Please remember that advertising is a creative 
force. Advertising is not done merely to sell 
goods but to create a desire for goods. Adver- 
tising is intended to make people’s mouths “water’’ 
for certain merchandise. Some jewelers have the 
audacity to claim that they do not have to ad- 
vertise because everybody in their community 
knows them. Tiffany & Co. advertise and every- 
body in the world knows them, but they adver- 





EX-PRESIDENT OF 
A. N.R. J. A. 


MAX JENNINGS, ° THE 


tise to create a desire for jewelry that they have 
for sale. 

The foremost merchants, Marshall Field & Co., 
Chicago, advertise not to acquaint people with the 
name of Marshall Field & Co., but to continue 
to attract people, telling men and women what 
they have to sell, describe what they have to sell 
and at what price it is for sale. In other words, 
Marshall Field & Co. advertise for the purpose 
of creating a desire for merchandise. 

Gentlemen, you are the jury in whose hands 
the future of the jewelry business lies. You and 
you alone can determine whether the retail 
jewelry business shall be conducted upon broad, 
modern, original, aggressive and progressive lines 
or whether it shall be conducted upon lines that 
are conspicuous for being antiquated and _ obso- 
lete. 

You and you alone can decide whether the 
people of your community shall recegnize in you 
merely a retail jeweler or shall recognize in you 


the exponent of all that is modern and pro- 
gressive—all that represents leadership in the 
community. You and you alone can _ decide 


whether the glory and pride that come with lead- 
ership in the community shall be yours or whether 
they shall belong to the merchants in other lines. 

You and you alone shall. decide whether you 
will be able to print in letters of fire on a back- 
ground of gold the sentence—“‘Those who follow 
know what the leader has done, but they don’t 
know what he is going to do rext.” You and 
you alone can decide whether in your advertising, 
whether in your general publicity you can use 
this sentence or not. You can vse it only, if 
by action, if throvgh progressiveness, if through 
originality and individuality, you show that vou 
are entitled to the title of leadership, not only 


ee 
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in the jewelry line, but also -as a leader, in the 
business life of vour city. : 

The first essentials of leadership are faith, 
courage, energy and progressiveness coupled with 
the full use of judicious advertising. I plead not 
for the individual but I plead for the jewelry 
business as a whole. I plead with the fullness 
of my heart, particularly to those jewelers who 
have no faith. I plead particularly with those 
jewelers who believe that some other business is 
better than their own. I plead particularly with 
those jewelers who believe that the jewelry busi- 
ness is different. I plead particularly with those 
jewelers who are always discontented and I par- 
ticularly plead with those jewelers who have no 
confidence in advertising, either local or national. 

Therefore, gentlemen, I say to you that it is to 
your interest as well as to the general better- 
ment of the jewelry trade for you to advertise 
and to advertise judiciously—to co-operate with 
the national advertiser and show the same modern 
and progressive spirit in the conduct of your busi- 
ness as the huge department stores do in the 
conduct of theirs. 

In other words, be a leader not only in name, 
but in action, and show through your actions 
that you are entitled io the name not only of 
leader in the jewelry lines, but leader in the 
business life of the city in which you live. 

Tkere is only one way that the people of your 
community will recognize in you a representative 
merchant. There is only one way that the people 
of your city will recognize in you all, that is 
strictly new and up-to-date. There is only one 
way that people will recognize in you the master 
of modern business and that one way is for you 
to act and live all that breathes and teems with 
enthusiasm; all that inspires, all that dominates, 
all that is aggressive, all that is new, all that 
national advertising represents, for there is noth- 
ing that is more aggressive, nothing more mod- 
ern and more beneficial to the retailer than this 
very national advertising. 

You retailers follow the precepts and sugges- 
tions outlined by national advertising and your 
success will be identical with the success of every 
leader, whether he be a jeweler, clothier, grocer 
or department store proprietor—your success will 
be identical with the success of the great national 
advertisers of this country. 

I appeal for modern principles in the conduct 
of the average jewelry store, I appeal for a more 
wide-awake spirit and for a greater faith in the 
business which you have endowed vour lives to. 
I appeal for a greater faith—a greater belief in 
the cardinal principles that have made all great 
husinesses what they are today. I appeal for a 
more thorough knowledge and study of national 
advertising, which is and which will always be 
the foundation cf all great commercial structures. 

I plead with the jeweler to make advertising 
an important part of his business career so that 
from today on the jewelry business will be recog- 
nized, not merely as the jewelry business, but as 
a business that leads in all that is new and mod- 
ern and progressive—make it a business that will 
dominate the commercial world. 


H. A. Bromberg of Battle Creek, talked 
of “Preparedness and Ammunition,” not 
only of war but of life and business. Mr. 
Brontberg is the orator of Michigan. 

“Needs and Benefits of Organization” 
was the subject of the address of Gustave 
Keller, of Appleton, Wis. Mr. Keller is 
ex-president of the Wisconsin State Jewel- 
ers’ Association, and it was largely through 
his efforts that Wisconsin became so well 
organized, and his counsel is always wel- 
come at State and national conventions. 

The following resolutions were next 
adopted: 


Resolutions 


Your Committee on Resolutions hereby submits 
for your consideration the followirg: 

ReEso_vep; That we renew our allegiance and 
pledge our support to the American National Re- 
tail Jewelers’ Association. 

* + * 


Resotvep; That a vote of thanks be extended to 
the retail jewelers of Jackson for courtesies ex- 
tended. 

RESOLVED; That we extend a vote of thanks to 
the Jackson Jewelers’ Club for the enjoyable en- 
tertainment last evening, and to Henorable Mayor 
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For 45 Years 


the 


Holmes Electric Protective 
Company 


have faithfully served the jewelers 
of 


Maiden Lane and John‘ Street 
and 


HOLMES 
has been on the job himself all these years 


as you know. 


OUR OFFICERS ARE BURGLAR ALARM EXPERTS 


When we protect you, our reputation is at 
stake as well as your property. 


Real protection and service are very essential 
to you, and this is what you get from the 


HOLMES COMPANY 


A Word to the Wise Is Sufficient 
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GATTILE & HUNTER 


9-11-13 Maiden Lane, NEW YORK 








Importers of 


Diamonds 


Fancy Shapes Regular Cut 


Pearls 


Necklaces, Earrings, Studs, Scarf Pins, 
Drop Shapes and Round 
Sapphires 
Emeralds 
Rubies 
FACETED, CABOCHON AND STARS 








Memorandum Orders Promptly Filled 
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OU could make your own 
suits, ties, and even shoes 
if you wanted to. But you 

don’t. You purchase them from a 
man whose business it is to make 
them. But when you need a circular, 
a booklet, or an entire advertising 
campaign, you may be inclined to pre- 
pare it yourself. The results are 
usually as disappointing as would be 
those from a home made suit, or tie 
or pair of shoes. The principle is the 
same. When you want advertising 
that sells, get it from those who know 
how to make it sell. We are serving 
many prominent jewelry manufac- 
turers. 


NINA 


ETT TT TT 


THE SIEGFRIED COMPANY~ ING 


Advertising 
20 Vesey Street New York City 
Telephone 7825 Cortlandt. 
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Sparks and C, F. Holland, Secretary Chamber of 
Commerce, for their elegant addresses. 

REso_vepD; That a vote cf thanks be extended 
President Martin and Secretary Bell in apprecia- 
tion of their devotion to the interests of the asso- 
ciation during the past year. 

- * * 


Reso.vep; That this association go on record as 
being heartily in favor of the passage of the so- 
called Stephens-Standard Price Bill and the Dore- 
mus Pill preventing the time guarantee on the 
merchandise we handle. 

* a + 

RESOLVED; That it is to be the consensus of 
opinion of this association that the work being 
carried on or to be carried on by the national 
officers pertaining to the subject of distribution 
of the jewelry product is one of the most im- 
portant items that the national asscciation can take 
up, and we hope that this subject can be brought 
to a speedy and satisfactory termination. 

. 7 os 


ReEsoLvep; That realizing the increased cost of 
tools, materials and supplies connected with our 
repairing department and the higher cost of living 
to our employes we urge our members to study 
their repairing departments and establish such 
methods as will enable them to conduct this 
branch of their business at a gain rather than a 
loss, and permit the payment of such wages to 
our employes as will tend to make the employ- 
ment interesting and attractive. We feel that 
some such step must be taken in order to attract 
to our workbenches the rising gereration, whose 
interest and service are being accorded other voca- 
tions, which are productive of better returns and 
shorter hours. 

* * ~ 

ResotveD; That this association heartily en- 
dorsed the stand of the Butterick Publishing Co. 
in refusing advertising from mail o1der houses. 

* * . 


ReEsoLtvep; That we renew our endorsement of 
the American Fair Trade League in their her- 
culean efforts for standard and fixed price legisla- 
tion. 

- a .- 

Resotvep: That we extend a vote of apprecia- 
tion to the trade papers and local newspapers for 
the hearty support and publicity they have given 
our deliberations in this convention. 

RESOLVED; That we extend a vote of thanks to 
the management of the Y. M. C. A. for the in- 
terest and courteous attention extended us. 

. a * 


Resotvep; That the remarks of K. Hoyt Stone 
of the Keystone Weekly respecting the recent de- 
mise of Homan Stern of ‘THE JEWELERS’ CiRCULAR 
are hereby claimed as befitting the sentiments of 
this convention. 

o . * 


RESOLVED; That we most heartily endorse the 
present administration in their earnest endeavor 
to maintain the principle of rights to all and 
hereby submit the support ot the members of this 
association to serve our nation with the best that 
within us lies. 
Respectfully submitted, 
’. F. CLeMents, 
K. A. BRAMAN 
EUGENE PARKER 
W. T. FEETHAM 
The model resolution sent out by the American 
Fair Trade League was adopted as sent out. 


This closed the business session and the 
convention adjourned. 


Chairman. 


The Banquet 

The banquet tendered by the Jackson 
Jewelers’ Club last night was a great suc- 
cess, a fitting climax to the most success- 
ful and largely attended convention ever 
held in Michigan. 

W. F. Clements presided as toastmaster 
and very graciously introduced the follow- 
ing speakers for short talks: J. R. Mayo, 
president-elect, Battle Creek; Robt. S. 
Lockhart, Jackson; Rev. Schmidt, pastor o1 
the Congregational Church; A. B. Warner, 
of White, Wile & Warner, Buffalo, N. Y.; 
W. G. Feetham, The “Soo,” and Donald 
Martin, retiring president, Saginaw. 

Gustave Keller, of Appleton, Wis., was 
the principal speaker of the evening. 

Nearly 200 were present, and the meeting 
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closed by singing the “Star Spangled Ban- 
ner.” 
The Exhibitors 

The following is a list of wholesalers 
having an exhibit at the convention with 
the name of their representatives: Moore 
Pen Co., Samuel E. Baxter; Despres 
Bridges & Noel, M. A. Atz; Swartschild 
& Co., D. J. Drach; Scribner & Loehr Co., 
A. R. Kamberg; F. A. Herman Co., N. G. 
Godsoe; The Watson Co., Edward A. 
Symmonds; Hart Jewelry Co., E. Schriener ; 
Music Master Phonograph, Bouchart-Long- 
den-Geier Co.; The Thonae Co., Edward A. 
Symmonds; Norris Allister Ball Co., Geo. 
H. Adamson. 

The Roster 

Adrian.—L. K. Judge, H. M. Judge, Mr. 

and Mrs. George M. Tripp, R. J. Ehilich, 
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W. F. KING, VETERAN JEWELER, WHO MADE 
AN ADDRESS AT THE CONVENTION. 


W. F. King, Jr., W. F. King, H. P. Benger, 
W. M. Sheldon, G. G. Hathaway. 

Albion.—B. D. Robinson. 

Alian.—J. E. Converse. 

Alpena.— William H. Reynolds. 

Battle Creek.—C. C. Thima, H. A. Brom- 
berg, J. Porter Mayo, Mrs. H. A. Broms- 
laj, Mr. and Mrs. J. S. Rimsburg, Harold 
B. Crane, Mrs. J. P. Mayo, Mrs. H. B. 
Crane, O. K. Anderson, Mr. and Mrs. W. 
C. Wringer, John K. Godfrey, L. J. Gregory, 
Ralph Snider, Mr. and Mrs. A. MacAndrew, 
Mr. and Mrs. S. A. Maurer, Mr. and Mrs. 
H. E. McCoy. 

Benton Harbor.—W. F. Clements. 

Charlotte—A. T. Silkirk, E. J. Patter- 
son. 

Detroit—E. W. Ruprecht, T. W. Bussing, 
J. D. Rosenberg, Billy Nooney, H. L. Scott, 
George B. Convis. 

Dowagiac.—Mrs. 
A. Krziza. 

Flushing.—F. A. Niler. 

Fowlerville—Harry Blank. 

Grand Rapids.—D. J. Nevin, F. Gilch, A. 
Siegl. 

Harbor Beach.—Ralph C. Allen. 

Hillsdale—E. R. Albaugh, Mrs. E. R. 
Albaugh. 

Hudson.—Phil. Seewald. 

Jackson.—Carl N. Heglund, R. S. Lock- 


Joseph Krziza, Joseph 
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hart, F. J. Mahrle, C. F. Holland, W. W. 
Bugg, P. E. Tetens, Wilton Taylor, C. H. 
Millard, Mrs. R. Lockhart, J. C. Moyer, 
Mrs. W. W. Bugg, Mrs. G. G. Case, New- 
ton J. Carey, Clarence E. Chamberlin, D. J. 
Rapelje, Mrs. G. H. Millard, H. M. Lee, 
Martin R. Magor, P. W. Ballentine. 

Kalamazoo.—M. H. Bell, Samuel E. 
Baxter, of the Moore Pen Co., W. A. Ham- 
ilton, C. Laroy, W. C. Morse. 

Lansing.—V. C. Morse, Eugene Carter, 
Mrs. Eugene Parker, Mr. and Mrs. E. J. 
Crawford, Mrs. V. C. Morse, R. D. Hub- 
bard, C. E. Mattison, Henry M. Turney, 
J. J. Hanis, Joel H. Burnett, H. Alexamo- 
vitcl. 

Litchfield—Theodore E. Smith. 

Marshall.—C. H. Ostrander, Mrs. C. H. 
Ostrander. 

Menominee.—John G. Quirt, Roger W. 
Andrews. 

Morenci.—C. I. Stephenson. 

Mt. Clemens.—M. L. Green, George 
Chambera, Mrs. M. L. Green, Nellie L. 
Chambers. 

Negaunee.—J. H. Sunne. 

Plymouth.—C. G. Draper. 

Pontiac.—Archie McCallum, John T. Ed- 
dington, N. E. Ford, V. L. Chamberlin, L. 
H. Redmond. 

Portland —Lem E. Hixson. 

Richmond.—J. S. O’Rourke. 

‘Royal Oak.—J. F. Codling. 

Saginaw.—Donald W. Martin, 
Martin. 

“Soo.”—W. T. Feetham. 

St. Clair—Max Jennings. 

Stockbridge.—F. Hamilton. 

Tecumseh.—F. A. Braman, E. C. Heilman. 

Tekonsha.—Leon N. Blodgett. 

Three Rivers.—Glen W. Bodley. 

Traverse City.—James S. Martivek. 

Vernon.—R. C. Alden. 

Williamston.—G. A. Barlow. 

Ypsilanti—Joe Miuiller. 

Appleton, Wis.—Gustave Keller. 

Attleboro, Mass—Edward A. Symmods. 

Buffalo, N. Y.—A. B. Warner. , 

Chicago.—B. J. Drach of Swartchcild & 
Co.; M. A. Atz of Despres, Bridges & Noel; 
George H. Adamson of Norris, Alister-Ball 
Co.;: L. Schaefer, Emil Schreiner, K. H. 
Stone, Edward Felhohn. 

Clevelandi—A. R. Kanberg of the Scrib- 
ner & Loehr Co. 

Melrose Highlands, Mass.—N. C. Godsoe 
of the F. A. Heuman Co. 

Chicago.—Claud Wheeler, of THE JEWEL- 
ERS’ CIRCULAR. 


TL. Wi 





New York.—Harry A. Flinn, North 
American Watch Co. 

Oneida, N. Y.—E. C. Moore, Oneida 
Community, Ltd. 

Philadelphia.—Joseph Green. 

Toledo, O.—Bernie Berson, Harry 


Groves, W. E. Parish, C. K. Merrill. 








The Kahn Optical Co., Washington, D. 
C., which conducts a jewelry and manufac- 
turing optical business at 627 7th St., N. W.., 
has announced the removal of its business 
to the concern’s own building at 617-619 
7th St. N. W. The new structure is 
three stories high with a frontage of 25 
feet and a depth of 106 feet and it is ex- 
pected when completed that it will be one 
of the prettiest jewelry stores in this city. 
The concern expects to be settled in the 
new quarters June 1. 
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t ppbe Gold, Silver and Platinum 
Assayers, Refiners and Smelters 


| 74 and 76 Clifford St., PROVIDENCE, R. I. 
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Order GEO. E. DARLING CO. Immediate 
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want to wear a flag 


E498 ‘Goddess of Liberty’’ 
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DEATH OF H. F. KLEINTANK 





Baltimore Diamond Expert Answers the Last 
Call 


Battrmore, Md., May 4.—In the death 
of Harry F. Kleintank, Baltimore loses 
one of the most widely known jewelers 
and diamond experts, as he is probably 
better known outside of Baltimore 
any other salesman and expert of this city. 
Mr. Kleintank had been a sufferer from 
heart trouble superinduced by nephritis 
ever since the latter part of last year, and 
he had never been able to get about since 
he was confined to his home. 

He was born in Cincinnati 42 years ago, 
and received his education at one of the 
parochial schools of that city, and later 
secured a position with one of the largest 
instalment houses, where he worked his 
way to the front becoming manager of the 

















THE LATE H. F. KLEINTANK. 

frm. He came to Baltimore 15 years ago, 
and entered the employ of Joseph Castel- 
berg as a salesman, and he had remained 
with the Castelberg National Jewelry Co. 
ever since. 

After he had been in Baltimore for five 
vears he decided that he would like to per- 
fect himself in the knowledge of diamonds 
and other precious stones, so he went to 
Amsterdam, Holland, where he took up 
the trade of a diamond cutter and learned 
this branch to aid him in his judgment of 
stones. Upon his return to Baltimore he 
became head salesman for the Castelberg 
firm. 

He was so well known to the theatrical 
profession that he built up a very large 
clientele, and to further facilitate his work 
he had maintained an office in New York 
for years. The walls of his office at the 
Castelberg store on Baltimore St. are com- 
pletery covered with autographed pictures 
neatty framed of all the celebrated actors 
ana actresses of this and foreign countries 
that had become customers of his. 

One of the biggest sales he made was 
when he sold Miss Fay Templeton $50,000 
worth of jewels at one time. 

As Joseph Castelberg said in speaking of 
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than 


him, he frequently put over big sales, and 
he spoke in a manner that there was noth- 
ing unusual in this. He bought and sold 
the celebrated necklace that Cassie Chad- 
wick, the swinder, paid $20,000 for. This 
necklace was sold to La Petite Adelaide, 
the celebrated dancer, several years ago, 
and created quite a little comment through- 
out the country. The necklace had been 
pawned by Cassie Chadwick in Cleveland, 
and was sold as an wtnredeemed pledge. 
He often sold to Trixie Friganza, Raymond 
Hitchcock and other prominent stars. 

Shortly after coming to Baltimore he 
married Miss Gertrude McCosker, the mar- 
riage taking place at the Cathedral. He 
was a most energetic and active member 
of several societies, and was past dictator 
of the Loyal Order of Moose, and a mem- 
ber of the Elks, Royal Arcanum, Eagles 
and Knights of Columbus. 

He is survived by a widow 
children. 


and four 








DEATH OF F. J. GARBONATI 





Former New York Diamond Expert Dead at 
the Age of Eighty Years 


Newark, N. J., May 5.—Frederick J. 
Garbonati, a diamond expert who formerly 
conducted an extensive business in New 
York city, died at the Elizabeth General 
hospital, Elizabeth, on Thursday last. He 
was 8&0 years old, and for 40 years had 
lived in Clark Township, in the outskirts 
of Rahway. His wife and daughter died 
20 years ago, and since that time he has 
lived alone on a farm. 

Mr. Garbonati was the last surviving 
member of the Walker Expedition to Ni- 
caragua in 1854. In 1861 he was the first 
man to enlist from Rhode Island. After 
serving as first lieutenant in the First 
Rhode Island Battery he went through the 
rest of the Civil war in the 76th New 
York Volunteers. He suffered until his 
death from a wound received in the Civil 
war. 

He was a member of General J. Madi- 
son Drake’s famous Veteran Zouaves. 
Thirty years ago he went on the transcon- 
tinental tour of that organization. 

Barry Post, G. A. R., of Rahway, of 
which he was a member, had charge of the 
funeral, which was held on Saturday. 











Baltimore has what is known as the “Bal- 
timore Fund” which it is honed will reach 
the amount of $1,500,000. The object of 
the fund is to care for the families of 
soldiers and sailors who are in need 
through the fact that their supporters are 
serving their country. The fund will also 
be used to look after the men when they 
return if they are incapacitated through 
wounds or otherwise in the service ren- 
dered their country and the Allies’ cause. 
Mr. Sackerman of the Eska Mfg. Co., has 
always carried his own insurance against 
fire, burglary, loss of salesman’s samples, 
and parcels post insurance. To cover this 
he has paid a regular sum into a Baltimore 
bank each month for many years. Last 
week he withdrew the whole amount and 
purchased “Liberty Loan” bonds, and has 
made over the interest to the “Baltimore 
Fund.” r 
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DEATH OF HENRY C, FICK 


Veteran New York Watchmaker Dies at the 
Age of Eighty-five Years 


Henry C. Fick, a watchmaker and 
jeweler for over 7l years, died on Mon- 
day, April 30, at his home, 53 W. 8th St., 
New York, of old age. Mr. Fick was born 
85 years ago in Germany, and began his 
apprenticeship in the watchmaking indus- 
try at the age of 14 years. When he was 
20 years old he went to London, where he 
worked at his trade for five years in that 
city. 

In 1857, when he was 25 years of age, he 
came to America, and his first position in 
this country was with Benedict Bros., on 
Wall St., but now located at the corner of 
Fulton St. and Broadway. Six years later, 
or in 1863, he started in the watchmaking 
and jewelry business at 9 Sixth Ave., and 
was located there unil 1898. In 1898° he 
moved to 53 W. &th St., where he was 
located until the time of his death. 

It can be said that he worked nearly up 
to the hour of his death, for Monday morn- 
ing, April 30, found him still sitting at his 
bench in the small shop on &th St., mending 
an old clock. Mr. Fick was the inventor 
of the Self-Adjusting Terrestrial Globe 
Clock, known as the “World’s Time: Piece,” 
which tells the hour of the day in all parts 
of the earth. He also invented the 24-hour 
system time piece, which, instead of having 
the 12 Roman numbers of the hours of 
the day, has 24 divisions of time. 

Funeral services were conducted last 
Thursday evening at Campbell’s Funeral 
Church, 66th St. and Broadway, andthe 
interment was Friday morning in Ever- 
green Cemetery. 

Deceased is survived by two sons, Arthur 
C. and Louis Fick. The watchmaking and 
jewelry business will be continued by the 
eldest son, Arthur C. Fick. 











Members of the jewelry trade will be 
interested in the unique and exceptionally 
interesting features which will attend the 
Industrial Exposition and Export Confer- 
ence at the spacious exposition-grounds in 
Springfield, Mass., June 23 to 30, next. The 
importance of the big show to the manu- 
facturing and export business of New 
England can hardly be over-estimated. Hun- 
dreds of foreign buyers as well as manu- 
facturers are scheduled to be present on a 
tour of inspection, and now,-as never be- 
fore, the commodities made in New Eng- 
land are to be arrayed in one magnificent 
grouping, as instructive as it is mteresting. 
The New England people themselves, for 
once, can get some realizing sense of the 
importance of her own industries to the 
world at large, and how many manufactures 
made nowhere else can be had here. One 
of the special features of educational inter- 
est will be the “co-operative system” of ex- 
hibit—for instance, the making of candy by 
one firm on the exhibited machine of an- 
other, the product being cooled on a re- 
frigerating machine and then wrapped by a 
packaging contrivance. The results of the 
active campaign for selling exposition floor- 
space, now going on all over New Eng- 
land, are coming in in gratifying volume, 
and a surprising number of manufactures 
are represented in the showing, 
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FLAG RAISING IN NEWARK 


“Old Glory” Floated Over Jewelry Factory 
in the Presence of Eight Hundred 
Spectators 


Newark, N. J., May 4.—Nearly 800 per- 
sons were present last week at the flag- 
raising at the jewelry factory of the Jones 
& Woodland Co., Garden St., and New 
Jersey Railroad Ave., this city. The exer- 
cises were in charge of the employes. The 
flag was presented by Theodore M. Wood- 
land, of that firm. Representatives of 


seven different army and navy units. were 
present at the raising. 

While the First Regiment Infantry Band 
played the “Star-Spangled Banner,’ Miss 
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mittee and introduced the speaker of the 
occasion, Hon. Henry Morgenthau, former 
Ambassador of the United States to Turkey, 
who spoke at length of his personal obser- 
vations while in the stricken districts of 
Europe, and concluded with a stirring ap- 
peal for funds. The jewelers were enthusi- 
astic in their speeches in support of Mr. 
Morgenthau’s appeal and promised that the 
jewelry trade would do all in its power to- 
wards helping to raise the $10,000,000 fund, 
which must be raised in the United States. 
Committees have been appointed in every 
city of the country to procure this large 
sum. 

At this meeting of the jewelry trade in 
New York, which was preliminary to the 
meetings which will be held from time to 





FLAG RAISING AT A NEWARK JEWELRY FACTORY. 


M. Mauser pulled the string which un- 
furled the flag. 

The speakers were Fire Commissioner 
Gilbert E. Crogan, who represented Mayor 
Raymond; Lieutenant Burns, of the United 
States Navy, who spoke on the duties of 
the men of the navy; Eugene Mayer, of the 
New Jersey Infantry, who had with him 
representatives of every branch of the Army 
and Navy service of the United States, and 
told of the duties of each. 

The program closed with the singing of 
“America” by those present. 

As a result of the raising three men vol- 
unteered their services to the nation. 

Horace E. Kimberley, foreman and 
chairman of the committee of arrangements, 
presided. Associated with him on the com- 
mittee were Harry C. Ruoff, Louis Grebe 
and Jacob Schaffer. 








TO RAISE RELIEF FUND 
Members of the Jewelry Trade Contribute 
to Help War Sufferers 


A representative meeting of members of 
the jewelry trade was held on Thursday 
afternoon at the rooms of the Jewelers’ 
Board of Trade, 15 Maiden Lane, New 
York, for the purpose of starting a cam- 
paign in the jewelry trade in this city for 
the collection of funds to help relieve the 
suffering of 3,000,000 old men, women and 
children in the war zone of eastern Europe. 

Leopold Stern, of Stern Bros. & Co., 68 
Nassau St, acted as chairman of the com- 


time, subscriptions amounting to nearly 
$8,000 were quickly obtained. A campaign 
committee was appointed to visit members 
of the trade and the prospect for a gratify- 
ing result is most encouraging. 

Checks for this fund may be sent to M. 
G. Levy of Freudenheim Bros. & Levy, 170 
Broadway, New York, who is treasurer of 
the committee. 








MORE FLAG RAISINGS 





Providence Jewelers and Members of Allied 
Industries Show Patriotic Spirit 


ProvipENCE, R. IJ., May 5.—Flag raisings 
with appropriate patriotic exercises con- 
tinue to occupy the attention of the manu- 
facturing jewelry and allied industries, as 
well as others, in this city and vicinity and 
each week witnesses many additional flags 
displayed throughout the business section. 
In addition a number of the manufacturers 
themselves are being repeatedly called upon 
for addresses at flag raisings by varied in- 
dustries. 

On Monday last the employes of the 
Screw Machine Products Department of the 
Metal Products Corp. assembled at 12:15 
o’clock and raised a large American flag 
while they sang “The Star Spangled Ban- 
ner.” Harry M. Mays, president of the 
corporation, impressed upon his hearers the 
unfortunate predicament of a man who feels 
himself without a country, the man who 
cannot back the flag with his whole heart. 
The committee of arrangements was com- 
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posed of W. B. Woodhouse, J. Sceeles and 
R. Frusher. This is a second large flag 
that has been raised by the employes of 
the corporation, the employes of the Metal 
Products Department holding a flag cere- 
monial last week Tuesday. 

At the flag raising of the employes of 
the weaving and picking departments of the 
International Braid Co., last Saturday, the 
principal address was made by John Kelso, 
the Dorrance St. diamond jeweler. 

There was an interesting flag raising at 
the plant of C. A. Wilkinson & Co., on the 
fourth floor of the Wilcox building, corner 
of Washington and Aborn Sts. yesterday 
afternoon, when an American flag 6 by 10 
feet was raised by John A. Arnold, while 
the assembled employes sang “The Star 
Spangled Banner.” Howard H. Wilkin- 
son, manager of the concern, made a very 
inspiring patriotic address and the exercises 
were closed with the singing of “America.” 
Instrumental music was furnished during 
the exercises by Franc Merciano and mem- 
bers of the Royal Band. The arrangements 
for the affair were in charge of a com- 
mittee consisting of A. E. Northup and 
Charles Mason. 

A flag raising took place Thursday noon 
at the plant of the Rhode Island Card 
Board Co., under the auspices of the em- 
ployes of the pasting department. There 
were few formalities in connection with the 
affair, the flag being unfurled by Joseph P. 
Keough, while the employes sang “The Star 
Spangled Barmer.” Lowell Emerson, 
president of the company, gave a short pa- 
triotic address. A recitation entitled “Our 
Flag” was given by Miss Silva Scholes; 
Joseph Budeau was chairman of the com- 
mittee in charge of the flag raising exer- 
cises, 





Providence Jewelry Manufacturers Encour- 
age Home Garden Movement 


ProvipENcE, R. I., May 5.—The home 
gardening movement and conservation of 
food products propaganda that is holding 
the attention of the people in all parts of 
the country is attracting general consider- 
ation in this city and vicinity, and every- 
where land is being given over for tilling 
that has not been cultivated in many years. 
Manufacturing concerns of every industry 
are encouraging and co-operating with their 
employes in these movements, among the 
interested firms being a number identified 
with the local manufacturing jewelry in- 
dustry. 

Employes of three manufacturing jewelry 
companies, it was annouriced this week, 
will farm a large tract of land on Cole 
Ave., which has been placed at the dis- 
posal of the city by the Beverly Land Co. 
Fifty-two men are expected to undertake 
the work of cultivation, 22 from the Martin- 
Copeland Co., 21 from the Chapin & Hol- 
lister Co., and 9 from the Lyons Mfg. Co. 
Prizes are to be offered by these concerns. 
for the best cultivated plots. 

Previously, the Brown & Sharpe Mfg. 
Co. had taken steps for assisting any of its 
employes desirous of farming by purchas- 
ing seed, fertilizer, etc., and selling to their 
help at cost prices, as well as advancing, 
where necessary, money to carry on the 
work. Similar assistance has been given 
by the Metal Products Corp. 
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“The Only Difference Between 
a Grave and a Rut Is the 
Length and Breadth.” 





Extract of speech being delivered by A. B. 
Warner at Michigan Jewelers’ Convention. 





The weekly W. W. W. message appearing on 
this page is being omitted this week, owing to 
the fact that Mr. A. B. Warner, who writes all 
W. W. W. copy, is attending the Jewelers’ 
Convention, Jackson, Michigan, where he de- 
livers an address on the most vital of all busi- 


ness subjects—ADVERTISING! 


In next week's issue, look for a continuation of 
the W. W. W. mail-order series, which explains 
what should be done by the jeweler in order 
to protect himself from mail-order house and 


department store competition. 


White, Wile & Warner 


Makers of nationally advertised 
rings in which the stones do stay 


BUFFALO, N. Y. 
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NEW JEWELERS CLUB 


New District Jewelers’ Organization Formed 
in Illinois 

Cuicaco, May 5.—The Fox River Valley 
District Club, a new branch of the Illinois 
Retail Jewelers’ Association, was organized 
at Aurora last Thuisday evening, there be- 
ing about 30 jewelers present from Elgin, 
Aurora, Joliet and neighboring smaller 
cities. 

Aurora is a city of about 30,000 and until 
recently has never had a jeweler member 
of the State organization. The present oc- 
casion sees nearly everyone in the city quite 
enthusiastic. 

The 10 jewelers of Joliet, who have long 
been famous all over the United States, 
traveled the 20 miles in two automobiles, 
and are sure to give great strength to the 
infant organization. 

The new officers are James C. Mahon, 
Aurora, president; Robert Kiep, Joliet, vice- 
president; Martin Rystrom, Elgin, secre- 
tary-treasurer. 

The next meeting will be held in Joliet, 
Monday, May 28, and all the jewelers of 
the Fox River Valley as well as the neigh- 
boring towns will be invited to be present 
and become members. The organization 
has already arranged for special headquar- 
ters at the Hotel Sherman, during the State 
convention, and expects to recruit every 
eligible jeweler. 

A. W. Johanson, B. J. Hagamann and 
Charles F. Manahan, of Chicago, were 
visitors who assisted in the preliminaries 
of organization. 








RESOLUTIONS ADOPTED 


Louisville Retail Merchants Warn Against 
Interference with Business Pros- 
perity of the Country 

LouISsvILLe, Ky., May 5.—In spite of the 
war and conservative talk, the retail jewelry 
business of Louisville is holding up 
nicely. The trade is not handling the 
volume of business that could be desired, 
but collections are good, and sales are 
coming along on a fairly good basis for 
Spring. The manufacturing shops are gen- 
erally busier than is common for this time 
of year, and the jobbing trade is getting a 
fair amount of business. 

Retailers have adopted resolutions rela- 
tive to the conservative movement, which 
has been somewhat overdone by the daily 
press in the past few weeks. Editorials 
have appeared in which consumers are cau- 
tioned against buying other than the neces- 
sities of life, the garden movement has 
~ also been overdone to a point where illit- 
erate persons are wondering if food is 
going to be a real luxury within the next 
few months. The Louisville Retail Mer- 
chants’ Association, composed of leading 
retailers, operators of department stores, 
jewelry stores, and other retail establish- 
ments, has therefore adopted the resolu- 
tions, which have appeared in the local 
papers, and which are expected to help 
somewhat. 


Whereas: There is a movement toward indis- 
criminate public economy in the interest of pa- 
triotism; and 

Whereas: Such a movement, while emanating 
from good motives, is destructive rather than con- 
structive in its effect; and 
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Whereas: This misguided policy of conservatism 
would not only hamper the operations of the na- 
tior, but would throw out of employment hun- 
dreds of thousands of men and women and wreck 
useful industries that employ them; and 

Whereas: President Wilson has said that ‘“The 
course of trade should be as unhampered as pos- 
sible;’’ therefore be it 

Resotvep: That the Retail Merchants’ Associa- 
tion of Louisville go on record as fostering and 
encouraging a safe and wise public economy that 
will eliminate wastefulness, that will tend to in- 
crease business, keep labor employed, maintain 
the equilibrium of our industrial ard commercial 
activities and speedily increase production so that 
the nation may be kept going straight ahead as a 
successful economic machine. 








DEATH OF HUGO LOW 





Retired New York Jeweler Passes Away 
After a Long Period of Poor Health 
After poor health extending over a period 
of almost five years, Hugo Low, a retired 
jeweler, and for many years a member of 
a number of prominent firms in the jewelry 
trade in New York, died early Wednesday 





THE LATE HUGO LOW 


morning at the Hotel Narrangansett, 
Broadway, corner 94th St. Hardening of 
the arteries, with which Mr. Low was af- 
flicted about five years ago, was the cause 
of his death. Funeral services were held 
at his late home last Friday morning at 10 
o'clock, from which place the remains were 
taken to Union Hill, N. J., where they 
were cremated. 

Hugo Low was born in Hungary, 72 
years ago. Early in the ’70s he came to 
this country and sometime in 1896 he be- 
came affiliated with the jewelry business 
in New York. His first connection was with 
the old firm of Keller & Untermeyer, at 
that time jobbers in watches and jewelry. 
Mr. Low occupied a position as traveler 
for this concern, and during his connection 
with the house gained a host of friends, 
especially in the west. 

In 1891 he engaged in the diamond busi- 
ness at 8 Maiden Lane with Messrs. Wein- 
berg and Hyman, and until 1895 continued 
in business under the style of Low, Wein- 
berg & Hyman. After the retirement of 
Mr. Hyman, the remaining partners oper- 
ated as Low, Weinberg & Co. Following 
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the death of Mr. Weinberg, in 1899, Mr. 
Low was joined by a brother of the de- 
ceased, E. M. Weinberg. This business was 
continued at 37 Maiden Lane until 1904 
when :t was liquidated. 

In February of that year, Emile S. Flor- 
enzie joined Mr. Low and together they 
formed a partnership under the style of 
Low & Florenzie. This house did an ex- 
tensive business in semi-precious stones, 
but in 1908 Mr. Low retired. The business 
was still continued under the same name 
by Mr. Florenzie and E. M. Weinberg, who 
had joined him after Mr. Low’s retirement. 
Following the death of Mr. Florenzie, who 
was drowned in July, 1913, the business 
was still continued by Mr. Weinberg, but 
was liquidated in 1916. 

Mr. Low was well known throughout the 
trade and many of the older jewelers will 
learn with sinceré regret of his death. Mr. 
Low belonged to no clubs, but devoted 
most of his time at home. 

Deceased is survived by a widow and 
brother-in-law, E. M. Weinberg. 








DEATH OF MAJ. H. NORTON, JR. 
General Manager of Wallingford Co., Wall- 


ingford, Conn., Passes Away 


WALLINGFORD, Conn., May 2.—Major 
Henry Norton, Jr., general manager of the 
Wallingford Co. died last Monday evening 
at his home on North Whittlesey St., after 
a brief attack of pneumonia. The news of 
his death comes as a shock to his rela- 
tives and friends, few of whom had real- 
ized that his condition was so extremely 
critical. 

He was born in Birmingham, England, 
52 years ago and when a small boy the 
family moved to Meriden and later to Wall- 
ingford. For many years he was employed 
in the Simpson, Hall Miller Co.’s plant and 
15 years ago became general manager of 
the Wallingford Co. of this city. 

He was well known in the trade and 
as a military man was known throughout 
the State. He joined Co. K. as a private in 
1883. He soon advanced to corporal and 
then to sergeant and in 1888 to second lieu- 
tenant. In 1896 he was elected first lieu- 
tenant and in 1898 was chosen as captain 
of the company. In 1903 he arrived to 
the pinnacle of his fame as a military man 
when he was appointed major of the second 
regiment of the State. He held this posi- 
tion until his retirement in June, 1911. He 
was a recruiting officer and was one of the 
officers of the home guard and at all times 
evinced great interest in all military affairs 
in this state. 

He was a member of the Wallingford 
Club and the Country Club. Funeral 
services-were held at his late home Wednes- 
day evening May 2. 








Austin J. Jones, jeweler on South St., 
Glens Falls, N. Y., was at work one even- 
ing recently in the front of his store when 
he heard a footstep. He looked up to find 
a large man standing in the doorway. AIl- 
most at the same instant an eight-pound 
brick came flying over the case and 
knocked him down. Mr. Jones got up and 
called the police. The man had disap- 
peared as suddenly as he came. 
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Pink Tinted White Coral Earrings 


ARE IN FULL FASHION 
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LARGE STOCK READY 


ALL PATTERNS MOUNTED IN SOLID GOLD 


GRADUATED CORAL STRINCS 
White with Pink Tint to Match 











Memorandum Package Sent on Request 


WRITE NOW 


BORRELLI & VITELLI 


401 BROADWAY NEW YORK 
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Se All work is promptly done in the most skilled oe 
% manner at most reasonable prices. As 
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A Short Course in 


Engraving for Jewelers 
By WM. KASSEL 


| Price, 50c. 


Illustrated and Comprising 


Information Regarding the Care and Sharpening of 
Gravers, Attractive Monograms and How to Make 
Them, Celluloid Engraving, Filling in Engraving. 
The Making of Wax Colors, ““Tinting,”” Raised Gold 
and Silver Letters on Celluloid, the Bending and | 
Tempering of Gravers, Removing Engraving, Knack | 
of Engraving on Silver Depositware, etc., etc. | | 

| 




















Highly valuable formulae, never before published in 
book form, constitute a noteworthy feature of this 
volume and make it one of the most valuable ever 
offered to the jewelry craft. 


The Jewelers’ Circular Publishing Co. 
11 John Street, New York 




































































Buy Rubber Bands Direct 


Price in 1ib Lots, $1.95 per Ib. 
Save 50% ice in 1 1b Lots, $1.95 per, 
All Sizes—Red Rubber Bands—f.o. b. your address 


Our Red Rubber Bands are in use by Largest Jewelers Everywhere Because They Do Not 
Tarnish. For Quotations on Larger Quantities and Yearly Contracts Write for Special 
Prices. Our Bands are Fully Guaranteed, and being made of Pure Rubber, we contend 
are the Best Bands on the Market for Jeweler’s use. Further, they are Stronger and 
More Elastic. The Big Buyers are using them. Why Not You? Order Today. 

THE INTERLAKE RUBBER CO., Rockefeller Bldg., CLEVELAND, 0. 















The Buyers’ Directory 


Price, 50c. The Jewelers’ Circular Pub. Co., New York 
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BANKRUPTCY SCHEDULES 





Kopelman Co., Toledo, O., Files List of 
Creditors 

ToLepo, Ohio, May 3.—As noted by THE 
JEWELERS’ CIRCULAR last week, a voluntary 
petition in bankruptcy was filed April 25 
by the Kopelman Co., jewelers, 318 Supe- 
rior St., Toledo, O. The _ petition was 
filed by George W. Ritter, attorney for the 
company, and claims total liabilities of 
$24.634, and assets of $10,892. Sara Kopel- 
man is the president of the concern. 

Among the creditors of the company 
are: Freudenheim Bros. & Levy, $3,214; 
Ingomar Goldsmith & Co., $1,731; Meyero- 
witz Bros., $241.80; S. & I. Berman, $902.30; 
Arnstein Bros. Co., $957; J. Rothschild, 
$200; M. H. Levy & Co., $368; Zim- 
mern & Rees & Co., $1,204; International 
Silver Co., $347; A. H. Cohn, $197; I. 
Ollendorff Co., $838; Louis Mannheimer 
Bro. & Co., $201; Julius Moss & Bros., 
$190; Maiden Lane Diamond Jewelry Co., 
$451; Louis Grey & Co., $138; Interna- 
tional Silver Co., $226; King, Raichle & 
King, $330; Jonas Koch, $94; Lazarus & 
Weil, $137; Sproehnle & Co., $528; Sterling 
Phonograph Co., $187; S. K. Merrill Co., 
$50; John Swigart Co., $127. 

The referee in bankruptcy, Fordyce Bel- 
ford, advised that the firm be adjudicated 
bankrupt, and an order to that effect was 
filed with the federal court last week. 








TAYLOR A BANKRUPT 


—s 


Charleroi, Pa., Jeweler Files Voluntary Pe- 
tition in Federal Court at Pittsburgh 


PittspurcGH, Pa. May 3.—Earl Wells 


Taylor, Charleroi, Pa., has filed a voluntary- 


petition in bankruptcy in the United States 
Court in this city. His liabilities total 
$2,269 and his assets $2,611. The bankrupt 
made affidavit in his petition that he was 
without the necessary $30 deposit fund re- 
quired in the filing of the document and 
asked that he be permitted to proceed with 
the petition. He was adjudged a bankrupt 
the day it was presented. 

There are quite a number of creditors 
for small amounts but the principal credi- 
tors are as follows: Frank Riva, rent $120; 
Joseph A. Hepler, $1,350; J. D. Bergen, 
$112; White Haines Co., $102; South Bend 
Watch Co., $141; Electric City Box Co., 
$132; Gorham Co., $102; H. Boasberg Sons 
& Co., $625; E. M. Moyer, $339; Colonial 
Diamond Co., $257. He also owes $79 for 
wages which together with the item of rent 
are preferred claims. 

Mr. Taylor sets forth in his petition that 
he is the owner of a one-third undivided 
interest in a house and lot at 325 Wash- 
ington Ave., Charleroi, but on which there 
is a $1,000 mortgage, held by Mary Hor- 
withz, also of Charleroi. He carries an 
ordinary life insurance policy in the Mu- 
tual Life Insurance Co. but it has no value. 
He says that he has book accounts of $440 
and gives the names of these debtors and 
the amounts which they owe him. His 
stock in trade is figured in his schedules 
as worth $1,500 and his real estate interest 
$200 which together with the value of fix- 
tures, etc., brings his assets up to the 
amount stated. 
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He claims exemption of $300 under the 
State act of 1849 which permits of this sum 
when an execution in duress of rent is is- 
sued. His counsel is Roy I. Carson of 
Greensburg, Pa. The Monessen Savings & 
Trust Co. has been named as receiver and 
has taken charge of the bankrupt’s affairs. 
It is not believed that the estate will pay 
the creditors very much. 








POLICE ARREST ATWOOD 


Authorities Claim Man Now in Custody Has 
Been Robbing Mail Boxes—Another 
Man Sought 


According to the police a plan to defraud 


the Ovington Bros. Co., dealers in china,. 


314 Fifth Ave., New York, was thwarted 
last week when the Federal officers took 
into custody Rufus W. Atwood. The de- 
fendant, who is claimed by the authorities 
to be an old offender, was arrested on Mon- 
day, April 30, at 179th St., Manhattan, on 
charges of stealing letters from letter boxes, 
forgery and other swindles. On Tuesday, 
May 1, the prisoner was arraigned before 
Commissioner Hitchcock in the United 
States District Court, New York, and after 


Waiving examination was held to await the 


action of the grand jury in $2,500 bail. 

The complaint against Atwood charges 
that on April 29 the defendant mailed a 
letter at the Washington Bridge Post Office 
station addressed “Ovington’s, 312 Fifth 
Ave., New York City.” According to the 
authorities the letter contained a scheme to 
defraud this firm and was similar to a 
scheme used on other people throughout the 
city. The Post Office authorities have been 
searching for the swindlers for some time 
and only a few days ago issued a warning 
exposing the scheme and asking ‘for aid. 

The scheme which it is claimed the de- 
fendant tried to work on the china dealers, 
is to order merchandise up to the amount 
of a check, which is usually stolen from 
apartment house letter boxes, to which en- 
dorsement is forged. In ordering the goods 
it is charged that the man would direct 
that they be delivered ‘to the parcel rooms 
at different hotels, railroad stations or other 
terminals and even to trucking companies 
who do a forwarding business. As a rule 
it was directed that the package be de- 
livered before a certain hour, after which 
time a messenger would call. _ 

The person passing these forged checks, 
however, would sometimes appear in person 
at different establishments he was _ to 
swindle, where he would order merchandise 
and present the check in payment. At 
other times he would use the telephone to 
give his order to the salesman and then 
forward the check by mail with shipping 
directions. Another scheme used by the 
man was to send a letter with a description 
of the goods desired, enclosing the check, 
giving shipping instructions. The mer- 
chandise usually ordered by the man is of 
good quality and often consisted of jewelry. 

It has been learned since his arrest, so 
say the police, that Atwood was making 
plans to swindle a large New York jewelry 
concern. : 

The New York police authorities are 
searching for another man who on Tues- 
day, May 1, visited the jewelry store of the 
Bennett Mfg. Co., 4 John St., and endeav- 
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ored to obtain jewelry on what is reported 
to be a stolen check. Although the stranger 
did not attempt to make off with any mer- 
chandise, he left the check with the promise 
that he would return on Saturday for a 
watch to be ordered for him. He failed 
to return on Saturday. 

The check was for $163.88 drawn on the 
Chatham & Phenix National Bank and 
made out by a reputable New York firm 
and was made payable to another New 
York house of good standing. The stran- 
ger was particular to inform the manager 
of the Bennett store that the validity of 
the check could be looked up, and on Sat- 
urday he would return for the watch and 
the difference in change. 

The check was investigated and was 
found to have been stolen. How the men 
obtained it, is still a mystery. 

The stranger is described as about 25 
years old, stands about five feet eight inches 
tall and weighs between 150 and 160 pounds 
and has a dark complexion. At the time 
of the incident he wore a brown overcoat 
and a black derby hat. 








Who Made or Sold This La Valliere? 


Manufacturers and retailers who may 
know the maker of the la Valliere illus- 
trated herewith are requested to notify at 
once THE JEWELERS’ CrRcULAR or the 
Jewelers’ Co-operative Bureau inasmuch as 
the piece is now in the hands of the agents 
of the Bureau for identification. 

The Co-Operative Bureau would like to 
know the name of the owner of the piece, 





DO YOU KNOW WHO MADE OR SOLD THIS? 


who sold it, or the manufacturer. It is 
of simple form, made in platinum with 
black enamel. 








* That a man is not liable for necessaries 
furnished his wife, who is living apart 


from him because of her violation of mari- 
tal duties and obligations, for which he is 
entitled to a divorce, is held in Denver 


Dry Goods Co. v. Jester, L.R.A.1917A, 957. 
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May Is Here and June, the Wedding 
Month, Is Approaching— 





A33404 — Patented 
Abel Cluster Soli- 
taire Diamond 
Ring—7 Fine Dia- 
monds Set in 
Platinum & 14Kt. 
Gold. Size— 
“Gent’s Tooth 


Ring 






A29899 — Patented 
Abel Cluster Soli- 
taire Diamond 
Ring. 7 Fine 
Diamonds, Set in 
Platinum & 14Kt. 
Gold — % Carat 
Size — “American 
Setting.” Price 


Setting.” Price 


$53.00 





M1737—Contains 32 Diamonds. $480.00 M1736—Contains 66 me $700.00 M1738—Contains 20 wuamnende. $370.00 


Price 


C4303 — in 18Kt. 
Green Gold 


$15.00 


E3869—in 18Kt. Yel- 
Gold 


$15.00 


3887AP—in all Plat- 
inum 


$45.00 


Patented. 


$450 .00 All F rs Sizes 


Prices Subject to Jewelers’ Circular Discount 
Abel Platinum Diamond Set Watch Bracelets possess that charm and distinction that distinguishes “The Abel Line” from all others. 


$400 to $1,000. 
We solicit a comparison of our new Platinum Diamond Set Oval Florentine Brooches with others of like quality and workmanship. 


Our present customers, numbered among whom are some of the best and largest in this country, are our best references, and if you will 
write us and tell us your needs, we shall be pleased to supply them, and convince you that our offerings and our prices are right. 
Our shop is the Largest in New York devoted to the finest Diamond work. We gladly submit without charge, richly hand painted 


designs for special order work. Consult us the next time you require artistic mountings of any style. 


ABEL BROS. & CO., Inc. 


29 Maiden Lane, Cor. 58 Nassau St., New York City 


Large Importers and Cutters of Diamonds and other Gems. Makers of Diamond Jewelry, Platinum and Gold Mountings, Chains, Etc. 


SE4854 — Platinum 
and i18Kt. Gold— 
7 Diamonds — Abel 
Wedding Ring. Pat- 
ented. Price 


$74.00 


All Finger Sizes 
to 8 














J35548 $48.00 gross. J43061 $48.00 gross. J35537 $39.00 gross. J43052 $39.00 gross. 
Lace. Lapel. Lace. Lapel. Flags 0 : the Allies 
4 Sterling Silver Flowed Enamel 

| IMMEDIATE DELIVERY 
Shipment within forty-eight _ hours 


35536 $39.00 gross. J43051 $39.00 gross. 
Lace. Lapel. 











yy) 





we ~~» 
. Prices subject to Jeweler’s Circular key 


Paye & Baker Mfg. Co. 


Silversmiths 


| North Attleboro, Mass. U.S.A. 


{ 
| New York Office: Chicago Office: 
347 Fifth Avenue 29 East Madison 


Lace. Lapel. Lace. Lapel. Opp. Waldorf-Astoria ]' Street 
35550 $48.00 gross. J43065 $48.00 gross. J35554 $39.00 gross J43046 $39.00 gross. quer —<u- 























mr J43064 re J 
J35553 $48.00 gross. 5 48.00 gross. 3555 
United States and French. United States and British. French. British also supplied. All correspondence to North Attleboro 
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To Investigate Jewelry Markets of South America. 





National Jewelers’ Board of Trade Raising Fund to Supplement Government 
Appropriations in Order That Proper Agent May Be Employed 
to Do This Work. 

















Backed by a guarantee fund from the 
jewelry trade the United States Govern- 
ment has arranged to send an investiga- 
tor to the South and Central American 
jewelry markets to report upon the needs of 
those markets and exactly how they can be 
filled by the American manufacturer This 
investigator, a trained man in the jewelry 
field will not only send back samples, 
descriptions and illustrations of the various 
articles in the clock, watch, jewelry, silver- 
ware, plated ware, optical and kindred 
lines that the South Americans are buy- 
ing to-day, together with the details of the 
methods of doing business that must be 
pursued, but will also act as a missionary 
for the American manufacturers in help- 
ing to give to the South Americans in- 
formation about the American jewelry 
trade and what it can supply and the rea- 
sons why the South American merchants 
should deal with the manufacturers and 
jobbers of the United States. The matter 
was finally settled at a meeting of the 
Good and Welfare Committee of the Na- 
tional Jewelers Board of Trade, last week, 
when, after a conference with Perry J. Ste- 
venson of the Department of Foreign 
Commerce, arrangements were made to 
obtain from the jewelry trade a fund suf- 
ficient to meet the expense of such an in- 
vestigator that was required, in addition 
to the appropriation already made by the 
Government. 


The matter was first broached to the 
jewelers about a year ago when the De- 
partment of Commerce decided to send a 
jewelry investigator to South America. 
Dr. E. E. Pratt, chief of the Bureau, sent 
one of his lieutenants to interview the 
prominent jewelers on the subject and 
found that the proposition was well re- 
ceived by the ‘eading manufacturers of 
New York and New England.” However, 
in the negotiations which took place be- 
tween the Department of Foreign Com- 
merce and the old Good and Welfare Com- 
mittee of the National Jewelers Board of 
Trade it developed that the fund appro- 
priated for the purpose was not sufficient 
to obtain the kind and calibre of man that 
could do the jewelry trade the most good. 
As a result of the negotiations between 
the department and the jewelers it was 
agreed that the jewelers might put up a 
sufficient fund to make good the deficiency 
ii the department would endeavor to ob- 
tain the best man possible and also that 
in addition to the jewelry line originally 
intended to be covered exclusively by the 
investigation that the investigator would 
take up clocks, watches, silverware and 
other kindred lines in our trade. 

When the candidates for the position 
were examined (two examinations being 
held) it was found that but one man met 
the reauirements but he could not go for 
the amount appropriated by the Govern- 
ment, and the matter was turned over by 
the department to the National Jewelers 
Board of Trade to arrange to make up the 


difference. The Good and Welfare Com- 
mittee of the Board agreed to take up the 
raising of this fund and the matter was 
approved by the directors, but owing to a 
mixup in the Department of Commerce 
and a mistake of one of the employes, the 
Board was notified that nothing could be 
done and the matter was held in abeyance 
until this year. 


Some time ago the department took up 
the proposition ‘again and the matter was 
referred to a sub committee of the new 
Good and Welfare Committee of the 
Board to act upon. Mr. Stevenson was 
sent on by the department from Washing- 
ton last week to bring the matter to a 
head. He held a conference with the Good 
and Welfare Committee Wednesday at the 
rooms of the Board at which the situa- 
tion and the reasons for the delay were 
explained, and it was urgently requested 
that the matter be taken up again and set- 
tled if the man the department wanted 
was to be obtained. In view of the action 
of the Board last year the committee 
recommended that the matter be immedi- 
ately taken up and at another meeting on 
Friday it was decided to tell the depart- 
ment to go ahead, send the investigator 
and that the additional fund of $5,000 to 
cover the work of 18 months would be 
raised. Subscriptions were immediately 
started and not only the members of the 
Board but manufacturers and _ jobbers 
generally throughout the country are in- 
vited to participate in the fund to show 
that the jewelry trade was willing to co- 
operate with the Government in this as in 
every movement for the benefit of the in- 
dustry as a whole. 

In speaking of this matter last Satur- 
day, Laurance Gardner, secretary of the 
National Jewelers Board of Trade, said: 

“The National Jewelers Board of 
Trade, through its Good and Welfare 
Committee, has just completed its plans 
of co-operating with the Department of 
Commerce, in sending a representative to 
South America to investigate the jewelry, 
silverware, and and kindred markets. A 
special committee has been appointed to 
raise the necessary funds to supplement 
the appropriation of the Government, and 
S. W. Rosenthal, manager of the Ex- 
port Novelty Department of the Shiman- 
Miller Mfg Co., has been appointed by the 
Government, with the endorsement of the 
Board of Trade. 

“During the past year the Board’s Good 
and Welfare Committee was in close touch 
with the Department of Commerce, and 
held many conferences with Government 
representatives. Some time ago the board 
of directors approved the report of the 
Good and Welfare Committee upon the 
situation, and endorsed the project, to- 
gether with the candidacy of Mr. Rosen- 
thal, and the committee was given full 
power to proceed with its campaign of 
raising the necessary funds in the trade. 
It was necessary, however, that activities 


‘proud. 





OCIRCULAR-WEEKLY 73 


be postponed until after the first of this 
year. At the meeting of the committee 
held Wednesday, May 2, the question 
was again taken up with Perry J. 
Stevenson, of the Department of Commerce. 

“The co-operation of the National 
Jewelers Board of Trade with the Govern- 
inent is along the lines of similar endeavor 
taken by other branches of trade in send- 
ing representatives to foreign countries in 
the interests of American industries. The 
Board of Trade is glad to have this op- 
portunity of not only promoting the busi- 
ness interests of American jewelers, but 
also showing the Government our patriotit 
loyalty by working with it. Every con- 
cern in our line should interest itself in 
the undertaking, whether it will be direct- 
ly affected or not by the objects to 
be accomplished. We are counting upon 
the whole-hearted response of the entire 
trade. The time is most opportune, for 
the merchants of South America need 
the merchandise of American - jewelers. 
Figures show that the United States 
has been supplying less than three per cent. 
of the jewelry importations to South 
America. This record is amazing, and 
something of which we certainly are not 
Present war conditions give the 
American manufacturer a: better oppor- 
tunity to get into the South American 
markets than he has ever had before, and 
the jewelers who take advantage of these 
conditions will be able to hold their share 
of the business after the war. 

“The most important thing is to get 
American merchandise properly introduced 
in foreign countries by placing the many 
important informational details in the 
hands of our people. American merchants 
cannot compete with those of other coun- 
tries in a given foreign territory unless 
they collectively co-operate with Govern- 
ment backing to inform themselves of 
conditions in that territory. The project 
is not a new one. England and Germany 
have been doing it for years. Their Gov- 
ernment investigators have proved their 
value to the various industries of their re- 
spective countries. It is incumbent upon 
the American jeweler to wake up. The 
more universally his product is consumed 
the more stable his business will be sure to 
become. 

“Our committee will commence work 
this week, and the campaign will be 
waged with dispatch, so that the plans of 
the Government may be put in operation 
within a few weeks. Vice-President De- 
Witt A. Davidson, who is chairman of the 
committee, is counting upon the financial 
support of the trade generally. We expect 
to find no ‘slackers.’” 

Mr. Gardner left: Monday for Providence 
to attend a meeting of the Providence di- 
rectors of the Board where the matter will 
be placed before them for their co-op- 
eration. 








The daylight saving plan was indorsed 
May 1 by a committee of representatives 
of the Public Safety Committees of New 
England States, at the headquarters of the 
Massachusetts Public Safety Committee, of 
which James J. Storrow of Boston is chair- 
man. The conference advocated that “our 
governors, committees and council urge 
its immediate adoption by Congress.” 
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“The Whitehouse 


Looks Like What It 


DIAMOND” 


PATENTED NOVEMBER 14, 1916. 


Assembled Solitaire” 


Was Intended For! 
“A LARGE SINGLE! ~~ |. 


Only Perfect White Mélée Used 











CINCINNATI, 0O., 
U. S. A. 
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WHITEHOUSE BROS. 
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Telephones 


~« Charles T. Dougherty Co., Inc. 7:7} pence 


Successors to Osmers-Dougherty Co. 
MANUFACTURING JEWELERS 


291-293 Seventh Ave., New York 


Oriental Pearl Necklaces in Various Sizes. 
Seed Pearl and Platinum Jewelry of every description. Special Order Work. 
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Ieameodinte OLD GLORY IN MANY FORMS ‘= Sok 


Delivery 
E ready to supply the demand for patriotic emblems. Have a good assortment in stock. We can DELIVER IM- 


MEDIATELY flag scarf pins, lapel buttons, lockets, brooches, bar pins, etc., in solid gold, gold filled, silver and 


white-metal. 
Don’t put off ordering, get your supply while the demand is great. ORDER NOW by number and price as below. 


No. 1—White metal scarf pin studded with red, white No. 6—White metal pin studded with red, white and 


IRE A LL TT LL OTLO ET OE $3.00 per doz. I i ea a ee $6.00 per doz. 
Sterling silver button with 30 stones.............. $1.00 each Solid gold 10k. with 40 stones and safety catch.... $4.50 each 

No. 2—Hard enamel.... $2.00 per doz. Soft enamel....... $1.00 per doz. Sterling silver with 40 stones, 10k. pin and safety 

7 a ge — button, te ger ~ pee — oye etl es: Dt?  sddusneksnnndndeadenssbnndeusssteeseéessadeaedents $3.00 <“ 

o. 3—Hard enamel.... $2.00 per doz. oft enamel....... 100 “ “ Baul : : : 

Sterling silver flag pin with safety catch......... —- ™ me hg ay emeee amet WH chain adjustaite en r doz 
Sn ote Me one Booed ated. $450 PF einer ama" aii ema nt ’ pe oe 
Solid gold 10k. lapel button........................ $1.15 each o. &—Hard enamel, fine quality....................ceeceeee oe : 

No. 4—Hard enamel.... $2.00 per doz. Soft enamel....... $1.00 per doz. Hate enamel, sterling silver................sssse00: $6.00 ‘ “s 

No. 5—Gold filled lapel buttons under crystal............ $4.50“  “ olid gold studded with red, white and blue stones. ‘$4.50 each 


Flag Buttons and Pins, $7.50 per gross upwards. Goods Shipped Same Day as Ordered. 


CRESCENT JEWELERS COMPANY, Inc. ‘i Days’ 731 Sansom St., Philadelphia, Pa. 
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Reports from the European Diamond Markets 





Conditions in the Diamond Centers of London, Amsterdam and Paris Re- 
viewed by Correspondents of The Jewelers’ Circular. 
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Lonpon, April 18 (delayed in the mails) 
—The different branches of the diamond 
trade in this city show a tendency toward 
increased business as compared with the 
condition of the trade during the past 
month. This is a reflection of the sales at 
the retail shops during the weeks preceding 
the Easter holidays. Information has also 
been received from various sources in the 
trade which indicates that the shopkeepers 
in the West End as well as the East End 
enjoyed a fair amount of trade during the 
early part of the current month. As the 
result of this, jewelers in these sections 
have been compelled to restock, and it is 
only because of the extraordinarily high 
prices that they have not purchased heavily. 

There is at present a good demand for 
large sized stones in medium and good 
qualities, and this is noted even among 
dealers who draw their trade from the dis- 
tricts in which the laboring classes live. 
Jewelers, supplying this class of trade, are 
reported to be eager to buy good quality 
large stones and are willing to pay fair 
prices, provided the gems are fairly perfect 
and of good workmanship. 

On the other hand, the demand for me- 
leés has decreased and there is a scarcity 
in the supply of diamonds of small size 
which are usually imported from Amster- 
dam. Because of the many difficulties, and 
of the high charges in connection with the 
export of diamonds from Amsterdam, very 
few parcels have been imported during the 
last few months. 

The most common topic among traders 
in this city is the ever increasing price of 
the rough. The price of this material has 
been increased during the week. This has 
caused an increase in prices of diamonds 
used for industrial purposes, and there is 
every indication that the advance of prices 
in this class of goods has not yet reached 
its climax. | 

Employment among diamond workers is 
fairly good, and this is particularly true 
in the section of the trade where Belgian 
refugees are employed. In fact, more of 
these skilled workers could be used if they 
were available. 


AMSTERDAM, April 12 (Delayed in the 
mails).—The diamond business in this mar- 
ket has undergone quite a change during 
the past month. This change does not 
emanate from any commercial crisis or 
any other business stagnation, but is caused 
by the law recently issued by the govern- 
ment to economize and ration the use of 
coal, which is such a great factor in fur- 
nishing power to run the diamond cutting 
plants. The trade authorities, in an effort 
to aid the crisis through which this country 
is passing, have concentrated most of the 
diamond cutting factories into one organi- 
zation and pursuing this policy only 20 or 

factories will remain at work for the 
present. About 60 diamond cutting fac- 
tories are closed because of this decision 
of the trade committee, and the employes 


‘the future. 





of these factories will be so distributed as 
to work certain allotted days during the 
week. 

Although this is economizing on the 
amount of material used, unemployment is 
increasing and at present 4,000 workmen 
are numbered among the unemployed. 
Under the present conditions, obviously, 
prices are on the increase and everyone in 
the trade is wondering whether the trade 
in general will be able to pay the increase 
in the price of manufactured articles, which 
evidently has not reached its climax. 

Reports have it that the prices of rough 
diamonds have been increased four and six 
per cent. In addition to the increase in 
prices of rough diamonds, the cost of ma- 
terials essential for manufacturing are ad- 
vancing in price. Bort is costing more and 
last but not least there is a higher rate of 
insurance. There is at present a fair de- 


mand for large size stones in medium qual- 


ities. 





Paris, April 12, (delayed in the mails)— 
Reports from this market regarding the 
diamond business indicate that among re- 
tail jewelers the trade is quiet, but that the 
wholesale firms are doing better, notwith- 
standing the high insurance rates charged 
for shipping the gems abroad. This busi- 
ness is being maintained, as one dealer re- 
marked, to promote trade and supply cus- 
tomers in the colonial and Indian markets. 
It is somewhat difficult, according to re- 
ports in the trade, to continue this busi- 
ness under the present circumstances, as 
eastern customers are not anxious to pay 
the increased prices, which are made neces- 
sary by conditions in the diamond cutting 
industry. It is reported that inquiries are 
often made for medium quality small stones 
at prices which prevailed before the war, 
but, of course, these orders cannot now be 
filled. 

There is a fair demand at present for 
light brown meleés, and also for light 
Cape diamonds, ranging in assortment of 
five to six to the carat and it need not be 
stated that these diamonds are becoming 
scarce and, consequently, have increased in 
price recently from 15 to 20 per cent. This 
advance in prices is also reported for stones 
of large size in medium qualities, which 
are meeting with ready sale. The higher 
grades of stones in the larger sizes are too 
high in price for exportation. 

It is noted generally in the trade that 
dealers are more optimistic regarding the 
future development of business than they 
have been since the beginning of the war. 
This is indicated by the fact that new de- 
signs are being brought out by the trade 
in this city, and this action points toward 
an encouraging view of trade conditions in 
Many of these new designs 
were exhibited recently at different exhibi- 
tions. 


Clyde R. Stoddard, Henderson, Ky., has 
moved to Paducah, Ky. 
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URGE DAYLIGHT-SAVING PLAN 





Manufacturers and Others Appear Before 
Senate Committee 


Wasuincton, D. C., May 3.—Daylight- 
Saving aS a war measure was endorsed 
today before the Senate Interstate Com- 
merce Committee by a delegation of manu- 
facturers and other business men. Sena- 
tor Calder’s bill will be referred to a sub- 
committee for further consideration. A 
majority of the citizens of Detroit, where 
the plan has been in operation a year, are 
satisfied with the experiment, George 
Renaud, of that city, told the committee. 
That the plan has speeded up factory pro- 
duction and been of much physical benefit 
to employes was stated by S. M. Colgate, 
soap and perfume manufacturer. 

Exfra time the plan would give for home 
gardening was an argument advanced by 
F. P. Sibley of the Rochester, N. Y., Cham- 
ber of Commerce, and R. R. Wilson of 
Boston, representing the National Asso- 
ciation of Cotton Manufacturers. A large 
delegation from New York was headed by 
President Marcus M. Marks’ of the 
Borough of Manhattan, who is chairman of 
the Natural Daylight Savings Committee. 
Telegrams favoring the bill were received 
from T. Edgar Willson, editor of JewELrErs’ 
CIRCULAR, and vice-chairman of the com- 
mittee, as well as from a number of others 
of the jewelry trade. 





Bill to “Put the Clock Forward” Introduced 
in Massachusetts Legislature 


Boston, Mass., May 5.—A daylight saving 
bill was submitted to the State legislature 
yesterday by Representative George Pens- 
horn, of Boston, in petitioning that the time 
for general purposes be advanced from 
Greenwich mean time. 

The bill accompanying the petition pro- 
vides for one hour advance beginning at 2 
o’clock, Sunday morning, June 17, and end- 
ing at 2 o'clock, Sunday morning, Oct. 7. 

Provision is made for legal documents, so 
that the new time shall be regarded as legal 
time. 

Uses of astronomy and navigation are not 
to be affected by the act. 








Untermeyer, ” Rebbine & Co. Encourage 
Help to Enlist in Army and Navy 


Untermeyer, Robbins & Co., manufactur- 
ing jewelers at 71-73 Nassau St., New 
York, have shown their patriotism in a 
concrete way by seeking to encourage vol- 
untary enlistment of the members of their 
force in the army and navy. The company 
not only encourages the enlistments by 
offering half the weekly salary to the first 
12 who join the colors, but in addition 
provides an insurance for death during 
service. This was made public in an an- 
nouncement that was posted last week in 
the corridor of the firm’s factory at 30 
Ferry St., New York, which reads: 

ANNOUNCEMENT. 


The first twelve men in our employ who volun- 
tarily enlist in either the United States army or 
navy, for the duration of the war, will receive 
half their weekly salary, to continue until the 
war is over. Payments will begin “July 1, 1917. 
In the event of death during service, a sum of 
$500.00 will be paid to the wife, children or 
parents of the deceased. 

UNTERMEYER-RosBins Co. 
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THE Radile CLOCK 











ALWAYS - - 
VISIBLE - - - 


THE CLOCK 


OF MANY USES - - - - 











The Radile Clock 
is another edition of the 
famous Eska Alarm Clock, 


but 
with one great advantage,— 


You can see the RADILE in the dark 


The Radio-luminous compound with which the dial and hands are treated, per- 
mit the time to be seen clearly and distinctly in the darkest room. 





THE RADILE CLOCK is indispensable in the home, ideal for the photographer, 


fills a want in the hospital, and is a necessary part of the camping outfit. 


OUR BINDING GUARANTEE as given to the movements of the ESKA 
CLOCKS is extended to the Radile composition which is applied to the dials and 
hands, and we back this guarantee to the limit. 





ASK FOR FURTHER PARTICULARS AND TRADE PRICES 





Eska Manutacturing Company 


Watches, Clocks and Novelties 
BALTIMORE, MD. 
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NEW OFFICERS ELECTED 
Members of New York Pawnbrokers’ Sales 
Dealers’ Association Hold Annual 
Meeting 
The first annual meeting of the Pawn- 
brokers’ Sales Dealers’ Association was 
held last Thursday evening in parlor C. 
of the Hotel McAlpin, New York. The 
election of officers to serve for the ensuing 
year and the discussing of topics of im- 
portance to the organization constituted 

the principal business of the evening. 
The meeting was called to order at 8:30 





~ 


BENJAMIN STEINBERG, PRESIDENT-ELECT. 


p. M. with Asher Kleinman, president, pre- 
siding. The election of officers was the 
first business taken up. The following 
were chosen to serve as officers: President, 
Benjamin Steinberg; vice-president, Joseph 








LOUIS FRIEDMAN, SECRETARY. 


M. Lyons; secretary, Louis Friedman (re- 
elected); treasurer, Joseph Wittenberg; 
financial secretary, Ignatz Engel; sergeant- 
at-arms, Philip R. Glass; directors, Nathan 


Bergen, James Barker, J. Goldberg, Asher 
Kleinman and Mr. Moskowitz. 

After the officers were duly installed and 
the retiring officers given a vote of thanks, 
the meeting continued with the regular 
business of the evening. An _ interesting 
discussion was held in reference to prepar- 
ing a design or insignia for the use of sec- 
ond hand dealers that will meet with the 
consent and approval of the authorities. 

Other matters of interest to the organiza- 
tion were discussed and at midnight the 
meeting adjourned. Following the ad- 
journment, newly elected President Stein- 
berg tendered a buffet luncheon to his 
brother officers and members in the or- 
ganization. 


ACCEPT 40 PER CENT 


_ 








Creditors of Sundlun Jewelry Co., Provi- 
dence, R. I., Signing Acceptances 
of Proposed Composition 


Provipence, R. I., May 5.—Creditors of 
Arthur Sundlun and Walter Sundlun, in- 
dividually and as co-partners as the Sund- 
lun Jewelry Co., manufacturing and 
jobbing jewelers of this city, are generally 
signing acceptances of the proposed com- 
position of 40 per cent. which was made 
at a general meeting of creditors held in 
this city a few days ago. 

A statement issued by the Manufactur- 
ing Jewelers’ Board of Trade to its mem- 
bers says, concerning that meeting: “Ed- 
ward C. Stiness, attorney for the receiver, 
Horace M. Peck, secretary of the board, 
stated to the meeting that an expert ac- 
countant spent three weeks on the books 
and accounts of the concern and found 
that the statement of Jan. 1, 1916, was 
probably incorrect and that approximately 
$23,000 worth of merchandise is not ac- 
counted for on the books. Also that the 
bankrupts have been examined thoroughly 
at hearings before the referee and have 
been unable to explain satisfactorily the 
correctness of the figures that appear in 
their signed statement of Jan. 8, 1916, 
made to the Manufacturing Jewelers’ 
Board of Trade. They explain the dis- 
crepancy in merchandise by selling goods 
for less than cost and cash sales, no record 
of which appears on the books. 

“The attorney also expressed the opinion 
that the discharge of the bankrupts could 
be successfully opposed and that there was 
some basis for a prosecution in connection 
with the signed statement which was sent 
through the mails. 

“The committee representing the credi- 
tor members of the Manufacturing Jewel- 
ers’ Board of Trade explained that the 
facts disclosed by the investigation pre- 
vented their recommendation of the pro- 
posed composition and that the meeting 
was called at their suggestion in order 
that the situation might be submitted to 
the creditors. 

“The attorney for the bankrupts ex- 
plained that the settlement offered was 
probably double the dividend that would be 
paid if the affairs of the bankrupts are 
wound up by a trustee and that the credi- 
tors must decide what to do immediately 
as the increasing expenses .are bringing 
matters to a point where the bankrupts are 
having difficulty in raising money necessary 
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to meet the terms of the composition. 
After considerable discussion, it was voted 
to accept the composition offer of 40 per 
cent., payable 15 per cent. in cash and the 
balance in interest bearing endorsed ° 
notes.” 

In their certificate of composition filed 
with the clerk of the United States Court 
for the District of Rhode Island, the bank- 
rupts announce the following terms of set- 
tlement: A sum equal to 40 per cent. 
to be paid 15 per cent. in cash and the bal- 
ance in five notes of 5 per cent. each in 4, 
8, 12, 18 and 24 months. All of these 
notes to be dated as of the date of the 
confirmation of the composition by the 
Federal Court, the first two notes to be 
endorsed by Morris Sundelovitz, of Provi- 
dence; the third by Samuel Livingston, ‘of 
Washington, D. C., and the fourth by 
Abraham Colitz, of this city and Woon- 
socket, and the fifth by Abraham Colitz 
and Samuel Livingston, each of said notes 
to bear interest at 6 per cent. per annum. 








“THE WAR AND BUSINESS” 


Statement of Chas. T. Evans, President of the 
A. H.-R. 5. A 


Jewelers generally will be interested in 
the statement issued by Chas. T. Evans, 
president of the American National Retail 
Jewelers’ Assn., which appears in the last 
issue of the Ad. N. R. J. A. Bulletin. It 
reads: 

“In this present national .crisis we are 
all naturally heart and soul with the Presi- 
dent in his endeavors to preserve our 
national honor. At times like these, how- 
ever, writers in papers and magazines are 
inclined to bring forward doctrines which 
while apparently for the country’s good, 
yet in their application will prove ruinous. 
Economy does not mean the stopping of 
buying and selling. It does not mean de- 
nying yourself of the luxuries or pleasures 
which you can offord to buy. It means the 
avoidance of waste. It means efficiency 
in every sense of the word. It means that 
each shall do his best in every sense of the 
word. It means that each shall do his best 
in his particular sphere of activity. 

“We should not feel that we are un- 
patriotic when we urge the purchase of 
diamonds, jewelry and silverware. That 
is our business and it is our duty to be as 
efficient as jewelers as it is possible to be. 
So much for the present. If the war de- 
velops the necessity for our service later 
in other capacities, I am sure we will give 
a good account of ourselves. For the pres- 
ent let’s talk business instead of war. We 
can be just as loyal citizens as some of 
those who have abandoned all other pursuits 
to talk about the war and its possibilities. 








Market Prices for Silver Bars 


The following are the quotations of sil- 
ver bars in London and New York as re- 
ported last week: 

New York 
Selling Price, 


Date. London. .999 Basis. 
PS .. 2itkeda be wee eee 37% 7614 
RN i ci ie cnet tesla Wd al 37 7% 76% 
SY AP. ee eee ee window 38% 77% 
Ce elt osc ib-ua ahh 38% 77% 
RGAE sade chtue whe teas 38 77 
ee ee ee erm eg 76% 
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The Amendment to New York Flag Law. 





Fight Being Made by Jewelers’ Vigilance Committee to Have Jewelry 
Exempted from Merchandise on Which Emblem Is Forbidden. 














The amendment to the Penal Law of 
New York State appertaining to the use 
of the American flag on articles of mer- 
chandise recently introduced in the As- 
sembly by the Hon. Robert McC. Marsh, 
was passed last Friday by the Senate Codes 
Committee. The bill calls for a vote in 
the Senate on Tuesday, May 8, and the 
following day Mr. Marsh will present it 
in the Assembly. 

The text of the bill remains practically 
the same except for the insertion of a few 
words, but jewelry still remains exempt. 
In the sub-division of the bill the part ap- 
plying to newspapers, periodical, book, 
pamphlet or circular was taken out by the 
Senate Codes Committee. On Friday, how- 
ever, these words were replaced and in this 
form will be voted on in the Senate on 
Tuesday. The word “private” in that part 
of the sub-division where it refers to sta- 
tionery for use in correspondence was in- 
serted at the instigation of District Attorney 
Swann of New York County. The word 
“expressly” has been inserted in the first 
line of the sub-division which reads: “This 
sub-division shall not apply to any act ex- 
pressly permitted. * * *” 

Owing to the great number of bills now 
before the New York Senate the Jewelers’ 
Vigilance Committee deemed it necessary to 
have Morris L. Ernst of Greenbaum, Wolf 
& Ernst, and counsel for many organiza- 
tions in the trade, present at the hearing 
on the amendment, which is of such grave 
importance to the jewelry trade in the 
Empire State. Mr. Ernst left New York 
on Thursday and returned Friday evening. 
Telegrams urging the adoption of the 
amendment to the flag law were sent on 
Friday in the name of the Retail Jewelers’ 
Association of Greater New York and 
Vicinity officers of the New York State 
Retail Jewelers’ Association, THE JEWEL- 
ERS’ CircuLar, Jonas Koch, president of 
the New York Wholesale Jewelers’ Asso- 
ciation, prominent wholesaler, members of 
the Jewelers Board of Trade and a great 
number of manufacturers of New York. 

The bill as finally amended by the Sen- 
ate and as it will be voted on Tuesday 
is as follows. The new matter appears in 
italics. The words in brackets which are 
part of the old law are omitted: 

The Peotle of the State of New York, repre- 
sented in Senate and Assembly, do enact as fol- 
WS 
“4 Section 1. Subdivision sixteen of section four- 
teen hundred and twenty-five of the penal law is 
~ hereby amended to read as follows: 

16. Any person, who in any manner, for exhibi- 
tion or display, shall place or cause to be placed, 
any word, figure, mark, picture, design, drawing, 
or any advertisement, of any nature upon any 
flag, standard, color, shield or ensign of the United 
States of America [or State flag of this State or 
ensign], or the State of New York, or shall expose 
or cause to be exposed to public view any such 
flag, standard, color, shield, or ensign, upon which 
after the first day of September, nineteen hundred 
and five, shall have been printed, painted or other- 
wise placed, or to which shall be attached, ap- 
pended, affixed, or annexed, any word, figure, mark, 


picture, design, or drawing, or any advertisement 
of any nature, or who shall expose to public view, 


manufacture, sell, expose for sale, give away, or 
have in possession for sale, or to give away, or for 
use for any purpose, any article, or substance, 
being an article of merchandise, or a receptacle 
of merchandise or article or thing for carrying or 
transporting merchandise, upon which after the 
first day of September, nineteen hundred and five, 


‘shall have been printed, painted, attached, or other- 


wise placed, a representation of any such flag, 
standard, color, shield or ensign, to advertise, call 
attention to, decorate, mark or distinguish, the 
article or substance, on which so placed, or who 
shall publicly mutilate, deface, defile, or defy, 
trample upon, or cast contempt, either by words 
or act, upon any such flag, standard, color, shield 
or ensign, shall be deemed guilty of a misdemeanor 
and shall also forfeit a penalty of fifty dollars for 
each such offense, to be recovered with costs in a 
civil action, or suit, in any court having jurisdic- 
tion, and such action or suit may be brought by or 
in the name of any citizen of this State, and such 
penalty when collected less the reasonable cost 
and expense of action or suit and recovery to be 
certified by the district attorney of the county in 
which the offense is committed shall be paid into 
the treasury of this State; and two or more penal- 
ties may be sued for and recovered in the same 
action or suit. The word flag, standard, color, 
shield or ensign, as used in this subdivision or 
section, shall include any flag, standard, color, 
shield, ensign, or any picture or representation, of 
either thereof, made of any substance, or repre- 
sented on any substance, and of any size, evidently 
purporting to be, either of, said flag, standard, 
color, shield, or ensign, of the United States of 
America, or of the State of New York, or a pic- 
ture or a representation, or either thereof, upon 
which shall be shown the colors, the stars, and the 
stripes, in any number of either thereof, or by 
which the person seeing the same, without delib- 
eration may helieve the same to represent the flag, 
colors, standard, shield or ensign of the United 
States of America, or of the State of New York. 


This subdivision shall not apply to any act ex- 
bressly permitted by the statutes of the United 
States of America, or by the United States Army 
and Navy regulations, nor shall it be construed to 
apply to a certificate, diploma, warrant, or commis- 
ston of appointment to office, ornamental picture, 
article of jewelry, or stationery for use in private 
correspondence, or newspaper or periodical, on any 
of which shall be printed, painted or placed, said 
flag, standard, color, shield or ensign disconnected 
from and apart from any advertisement. 


The possession by any person, other than a pub- 
lic officer, as such, of any such flag, standard, 
color, shield or ensign, on which shall be anything 
made unlawful at any time by this section, or of 
any article or substance or thing on which shall 
be anything made unlawful at any time by this 
section shall be presumptive evidence that the same 
is in violation of this section, and was made, done 
or created after the first day of September, nine- 
teen hundred and five, and that such flag, stand- 
ard, color, shicld, ensign, or article, substance, or 
thing, did not exist on the first day of September, 
nineteen hundred and five. 

§ 2. Chapter fiftv-four of the laws of nineteen 
hundred and seventeen, is hereby repealed. 

§ 3. This act shall take effect immediately. 








A new firm, known as the Mundie Jewel- 
ry Co., Ine., was organized last week and 
has taken over the business of the Mundie 
Bros. jewelry store on Webster St., N. Ton- 
awanda, N. Y. The company is composed 
of J. G. Dahlsted, president; Warren 
Mundie, vice-president; Edward W. Mess- 
ing, secretary and treasurer; Lawrence H. 
Geser and Fred Robertson, Jr., directors. 
The new firm has arranged to remodel and 
redecorate the jewelry store on Webster 
St. and modernize it in every respect. 
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MAY TAX JEWELRY 


Suggestion to Assess Five Per Cent on Jewel- 
ry Product, at the Factory, Made 
in Ways and Means Committee 


A report from Washington, Sunday, 
stated that three new forms of taxes had 
been proposed to the Ways and Means 
Committee of the House of Representatives 
in an effort to raise the $1,800,000,000 rev- 
enue demanded by the Treasury Depart- 
ment. Of these taxes, the first one pro- 
posed was one to be put on manufactured 
jewelry of all sorts, assessed at the factory, 
of probably five per cent. The other taxes 
related to $2.50 a bail on cotton and a tax 
on pipe lines as a substitute for proposed 
taxes on gasoline. An increase in the 
liquor tax was also proposed. 

It was stated that the members of the 
Ways and Means Committee had consid- 
ered first a tax on platinum, but that this 
had not met favor while serious considera- 
tion was to be given to the idea of a tax 
on jewelry at the source of manufacture. 

The matter was considered so serious to 
the jewelry trade that Harry Larter, chair- 
man of the Jewelers’ Vigilance Committee 
called a special meeting of the Executive 
Committee of the organization Monday 
afternoon at the rooms of the 24 Karat 
Club Jewelers to take action looking to 
the protection of the jewelry trade and to 
discuss ways and means as to what method 
should be adopted to conserve the interests 
of the jewelry manufacturers. 








ANOTHER TRUNK MYSTERY 


Jewelry Traveler Disappears After Shipping 
Trunk of Samples to Danville, N. C. 


GREENSBORO, N. C., May 4.—A report has 
reached here from Danville to the effect 
that the police of that city are upset over 
the discovery in the Southern Railway 
baggage room of a traveler’s trunk of 
jewelry samples valued at more than $3,000. 
The trunk was sent here by rail, according 
to the report, from Greensboro about a 
month ago, but it has never been claimed, 
the traveler who sent it having entirely 
dropped from view. The salesman, ac- 
cording to a story which has appeared in 
the Danville Bee, was last seen in Greens- 
boro, but no one seems to know where he 
is now. His personal effects were in the 
trunk together with the jewelry samples. 

According to the report, the Danville 
chief of police recently received a telegram 
from Rhode Island to look into the matter. 
The trunk was traced to a firm in Danville 
and the police took possession of it. Un- 
der a search warrant it was opened and an 
inventory taken. The Rhode Island 
jewelry concern, which owned the samples, 
has asked that the jewelry be sent on with- 
out delay, but the chief of police is holding 
the matter in abeyance until the concern 
can establish its claim to the jewelry. 

It is expected a representative of the 
jewelry house will be in Danville in a short 
time to identify the valuables and take the 
trunk home with him. 








Ollie L. Hatcher, Wadley, Ga., has moved 
to Waynesboro. 
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JEWELERS MARCH 





Jewelry Division of Home Defense League 
Makes Excellent Showing in Police Parade 


More than 8,000 members of the newly 
formed Home Defense League took part 
in the annual parade held last Saturday by 
the New York Police Department. This 
auxiliary of the Police Department showed 
the result of several weeks’ training and 
clad in grey khaki uniforms presented an 
excellent appearance as they paraded down 
Fifth Ave., behind several hundred blue- 
coats. 

As was expected, the jewelry trade 
turned out with a strong contingent, there 
being over 200 men from the downtown 
section of the city. In addition to this 
aggregation a number of large firms in the 
trade also contributed several companies. 
It was estimated that from the whole jewel- 
ry trade of the city there were more than 
400 in line. 

The downtown branch of the trade was 
one of the first contingents to follow the 
police down Fifth Ave. This body con- 
sisted of four companies of 45 men each 
and was headed by Charles F. Brinck, 
major of the jewelry division. The L. E. 
Waterman Co. had a large aggregation of 
employes, while the uptown establishment 
of the Gorham Co., commanded by Robert 
Loch, turned out an unusually large and 
well drilled contingent. 

The jewelers began to gather shortly be- 
fore 2 o'clock at 77th St., between Park 
and Madison Aves., and after posing 
for the accompanying photograph, went 
through a number of maneuvers. About 
3 p. M. the bugler from the Police Depart- 
ment appeared on horse back and signalled 
for the men to fall in line. A few minutes 
later the men swung into Fifth Ave. and 
after coming up 20 abreast continued on 
their way. 

The various establishments along the 
line of march were beautifully decorated 
with American flags and as the khaki clad 
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leaguers marched by they were loudly 
cheered by the throngs gathered on the 
sidewalk. 

It was originally planned to have five 
companies in the downtown contingent, but 
owing to a number of vacancies in the first 
four companies formed, Co. E, the last or- 
ganized division, was used to fill in vacan- 
cies of the other companies caused by the 
absence of different members. 

Marching to the right of Major Brinck 
was George F. Gilmore, adjutant, and to the 
left W. B. Porter, captain of Company E. 
Directly following came Company A, cap- 
tained by Harry P. Dickinson, followed by 
Company B, captained by Edward H. Dean, 
and then Company C. captained by Clifton 
F. Lamont and Company D. by Frank 
LeBron. The march down the avenue con- 
sumed about an hour and 30 minutes. As 
the men approached the reviewing stand 
erected at 24th St. and Fifth Ave., the 
command was given “eyes left” and the 
men were reviewed by Mayor Mitchel and 
his staff. Stationed at 23rd St. and Fifth 
Ave. were a number of police officials on 
horse back and they were also saluted in a 
similar manner. 

A few minutes later the men swung into 
20th St. and after coming to a halt half 
way down the block were dismissed on the 
command of Major Brinck. 

It has been announced that the drills 
will be continued each week as heretofore. 
Last Friday a final drill was held at the 
7ist Regiment Armory on 33rd St. and 
Madison Ave. under the supervision of 
Police Sergeant Hines. At this drill the 
men were instructed in a number of new 
movements and were taught how to handle 
the night batons. 


The Ingersoll Watch Co., Trenton, N. J., 
plans to enlarge its Trenton plant by erect- 
ing an addition which will more than 
double its capacity. Within a year the 
company expects to increase its present 
force of operatives so as to nearly double 
the output of watches per day. 
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“ENEMY TRADING” CHARGE 


New Yorker Who Represented Man Who 
Purchased German Manufacturer’s 
Silverware Arrested in 


Canada 


Toronto, Can., May 5.—Shortly  be- 
fore the outbreak of the war E. Gideon 
Bek of Germany shipped to Toronto, sil- 
verware valued at $30,000. When hostili- 
tires began Bek’s business was sold to E. C. 
Binder, of New York. Binder appointed 
Gustave A. Summer, Bek’s agent, as his 
agent in Toronto. The police became 
aware of the transaction, and the. author- 
ities refused to recognize the sale as a bona 
fide transaction and arrested Summer on 
a charge of trading with the enemy. He 
was found guilty and interned at Fort 
Henry. 

Recently Binder was told that to protect 
himself he should put the silver in storage 
until after the war. The Government offi- 
cials suggested that he take an inventory 
and he sent Emil Feyler from the New 
Jersey office to do this. Feyler came 
to Toronto a few days ago, and at- 
tempted to gain possession of the silver- 
ware. He took offices at 8-10 Wellington 
St. as a representative of E. C. Binder, 
and was arrested yesterday, charged with 
attempting to enter into negotiations which 
would, it is claimed, amount to trading with 
the enemy. 

He was remanded until May 11, and re- 
leased on bail. 











Several jewelry salesmen who have been 
selling their wares on call and others who 
make house-to-house canvasses, were sum- 
moned to appear at the City Halli, Atlantic 
City, N. J., one day recently. They were 
informed by Mercantile Appraiser Schmei- 
dler that peddler’s licenses would be re- 
quired if they intended to continue business 
in that city. Failure to comply with this 
order is liable to prove fatal. 











SATURDAY. 
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Jewelry Making to Be Taught in School 











Chicago Manufacturers Arrange for a Course for Apprentices in the Carter 
Harrison High School and Will Supply Instructor and Equipment. 














Cuicaco, May 5.—A course of instruction 
in the manufacture of jewelry is to be 
made a part of the public school system 
here, according to an announcement this 
week by F. Milhening, of J. Milhening & 
Sons, who is chairman of the apprentice- 
ship committee of the Chicago Manufac- 
turing Jewelers’ Association. All arrange- 
ments with the school officials have been 
made, and classes are to start as soon as 
the necessary equipment can be installed in 
the room in the Carter Harrison High 
School which has been set aside for the 
purpose. A competent instructor has been 
engaged, and a contract will be signed with- 
in the next few days, after which his name 
will be announced. 

“The school for apprentices was first 
mentioned two years ago,” said Mr. Mil- 
hening, “when the present committee was 
appointed. We have made our plans with 
care, taking plenty of time to make certain 
that we were right in our premises. 
Benches and other equipment for 26 ap- 
prentices will be installed. The apprentices 
are to be taken from our own shops. At 
first they will be asked to spend two morn- 
ings a week in the school. Later, as the 
work develops, they may be asked to spend 
more time. They will be paid while being 
instructed, just as if they were continuing 
at work in our shops. 

“The members of the Chicago Manufac- 
turing Jewelers’ Association have long been 
aware of the fact that an apprenticeship 
school of this sort would turn out better, 
more intelligent workmen. They are, there- 
fore, prepared to spend all that the school 
will cost them. Without reflecting at all 
on workmen anywhere, it is a fact that in 
many shops there are men who have been 
manufacturing jewelry for 30 years who 
do not know how to use their heads. They 
are men who perform operations without 
knowing why they are performed. This 
is due to their bad apprenticeship training. 
In the average busy shop the foreman has 
not the time to go into detail about every- 
thing. Questions are answered too briefly, 
perhaps to disguise ignorance on the part 
of the foreman, who may have received 
his own training in just this haphazard 
fashion. 

“When an apprentice comes out of this 
school of ours, he will know why he uses 
boracic acid, and he will know how to saw 
correctly. In any manufacturing jewelry 
establishment can be seen men long in the 
business who do not know how to saw in 
the proper fashion. This and many other 
things are due to defects in early training. 

“The apprenticeship school does not 
pretend to give a complete training in all 
branches of the jewelry manufacturing 
business. The aim is to give a sound 
basic knowledge in all branches, without 
specializing in any, and above all, to give 
the apprentice the knack of using his head, 
and reasoning things out instead of doing 
them by parrot-like imitation. We have 
made arrangements at the Carter Harrison 


High School whereby on necessary oc- 
casions our students are to have the use of 
excellent laboratories, and also the advan- 
tage of instruction in the properties of the 
various metals, acids and combinations of 
chemicals which they encounter in every 
manufacturing establishment. They will 
have some work in quantitative analysis.” 

Interest among the apprentices in the 
manufacturing jewelry establishments of 
the city is already apparent, although only 
a few know of the plan. The school is a 
welcome change from routine, and it will 
give them a chance, they figure, to learn 
the things which nobody apparently ever 
has time to teach them in working hours. 

Only the manufacture of jewelry will 
be taught. The apprenticeship course does 
not include watchmaking or any of the 
arts of the store jeweler’s bench. The in- 
structor engaged is considered a high-class 
man, and he is being paid a good salary to 
give his best to the apprentices. The pres- 
ent plan is for the work to continue through 
the Summer. 








DEATH OF I. GUNTZBURGER 





New York Gem Importer Dies After Three 
Days’ Illness 


After a short illness, Isidor Guntzburger, 
of I. Guntzburger & Son, importers of 
pearls and precious stones, 11 John St., 
New York, died last Saturday at his home, 
736 Riverside Drive, of pneumonia. 

Mr. Guntzburger was born 67 years ago 
in Alsace-Lorraine, and had been for 40 














THE LATE ISIDOR GUNTZBURGER, 


years in the gem business. When he was 
19 years of age he came to America and 
when he was 27 years of age started in the 
gem business as an importer of pearls 
and precious stones under the style Guntz- 
burger Bros., 51 Maiden Lane. The firm 
name was changed in 1907 to I. Guntz- 
burger & Son, upon the admittance of his 
son Joseph to the firm. The business will 
be continued under the same style. 

He was a contributor to numerous chari- 
ties. 

Funeral services were: held last Monday 
at 2:30 p. m. at his late home, 736 River- 
side Drive, and interment was in Union 
Fields Cemetery. 

Deceased is survived by a widow, two 
daughters and one son. 
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BROTHERS BREAK JAIL 


Men Held on Charge of Robbing New Bruns- 
wick, N. J., Jewelers, Escape After 
Confessing Guilt 





New Brunswick, N. J., May 5.—By saw- 
ing away the bars in their cell, Eddy John- 
son and Harry Johnson, brothers, who 
were awaiting sentence for robbing the 
jewelry store of Mueller & New, this city, 
escaped from the Middlesex County Jail 
some time last evening. A general alarm 
has been sent out but the men are still at 
large. In the cell where the men had been 
confined were found three saws which they 
had used to gain their freedom. 

Their escape was not discovered until 
about 7:30 o’clock last night. On the same 
day of their escape the men had been 
brought before Judge Daly and pleaded 
guilty to grand larceny. 

Their cell was No. 1 in the jail. Last 
evening while the other prisoners were 
playing cards and smoking the two brothers 
went to cell No. 10 at the far end of the 
corridor and, facing a narrow alley. The 
men then proceeded to saw the bars and 
after making sure the coast was clear 
crawled through the window. 

As reported in THE JEWELERS’ CIRCULAR 
last week, the men were caught at West- 
field, Mass., while in possession of a stolen 
automobile. They were brought to Spring- 
field and after waiving extradition were re- 
turned to New Brunswick on the Mueller 
& New charge. They made a confession 
in which they admitted committing the local 
robbery and on Friday had pleaded guilty. 
They were scheduled to be brought up for 
sentence next Friday. 

Jewelers all over the country are warned 
to be on the lookout for these men who are 
dangerous’ characters. Photographs _ of 
these men appeared on page 81 in the 
May 2 issue of THE JEWeELER’s Circu- 
LAR. 








Testimony was taken last week in a suit 
brought by Frederick J. Foster, of Somer- 
ville, N. J., a stockholder of Unger Bros.., 
manufacturing jewelers at Halsey and 
Beecher Sts., Newark, N. J., to compel the 
restitution of alleged excess salaries paid by 
Unger Bros. to G. La Rue Masters, presi- 
dent of the company, and Clarence Leonard, 
general manager. For years Foster was a 
salesman in the employ of the company. He 
has $10,000 invested in the company. His 
suit was based on a provision in the charter 
of the company fixing the maximum salary 
to be paid to any “director, officer or general 
manager” of the company at $3,120 a year. 
According to the bill filed in the case, both 
Masters and Leonard receive larger salaries 
than that. At the same time, it was set 
forth, dividends have been dwindling from 
annual payments of 1214 per cent. to noth- 
ing. It is stated in the bill that there has 
been no dividends since 1909. In giving 
his decision, Vice-Chancellor Lane said that 
the salaries received by Masters and Leon- 
ard are not excessive for the duties re- 
quired of them. They are in excess of the 
amount named in the charter, but because 
of the complete acquiescence on the part 
of the complainant, the petition for an order 
for the repayment of all salaries in excess 
of $3,120 per year must be denied. 
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Teams of Jewelers’ Bowling League Wind 


Up Season—The Scores 


Cuicaco, May 3.—The Jtwelers’ Bowl- 
ing League finished its session 1916-1917 
last Tuesday night, May 1, at Palace AIl- 
leys. Frank Boyden’s team won _ the 
championship. 

Following are the scores and standing 
and the way the prize money wilk be 
awarded Saturday night at the Jewelers’ 
Stag: 


JEWELERS’ 
7—J. Stanton of Moore & 

UR weccnecosstsere’ 170 27/81 3.50 
8—W. Borkenhagen of Ameri- 

can Optical Go. ....... 170 24/77 3.00 
9—E. Borchers of Borchers 

BUGGED 6c cecdccetavo 169 9/81 2.50 
10—H. Rossing of Moore & 

E  ccundacetese’ 168 62/84 2.00 


11—I.. Linn of C. D. Peacock. 167 42/81 1.00 
12—C. Luedtke of Charles E. 


ES ET LER Te 167 14/81 1.00 
13—-W. McGrath of American 

Cee Ge. 0. <8 6 hn eerees 165 64/75 1.00 
14—W. Harris of American 

Cees GA. oc ddcccewss 164 67/75 1.00 
15—R. Thompson of Moore & 

DE < cckee uae ues 164 34/60 1.00 


PoypEN & Co. vs. CHARLES E. GRAVES. 


NN ick ai dedi edie 146 151 250 er ee 202 181 152 
ES ee en eee 167 210 187 OP Pr Te 177 119 147 
TT TT Cree Te 141 168 145 S:- .6 cae eded near ewe 182 159 157 
FESO ee eee ee 198 187 213 ee ree ee 151 215 150 
GEE chose cin esaveseconds 173 183 199 BENGE x cecics plesk alannah 185 174 162 


825 899 984—2,708 





897 848 768—2,513 


Moore & Evans vs. Hyman & Co. 


eT eS ee eee 181 170 186 
I ee ee 162 171 149 
EO Te er 150 145 188 
ES ee ee Pee eee 203 185 164 
DS b dined awe dee ie sei 181 191 185 


ee 


877 862 872—2,611 


a Bin oi aah th el elll 99 141 188 
ee 163 159 156 
Whitney ....... re ar 171 174 191 
CS ee ee 144 129 187 
I ais ia we ai el Waal e se 212 151 168 


789 754 888—2,431 


C. D. Pracock vs. AMERICAN OptTIcAL Co. 


ice, crab nti a at 174 138 178 
ee ee ee 164 191 202 
ND Ss Bice tea eke tid 161 164 148 
ne re ee ee 190 166 143 
Ne a eee 181 185 176 


—— — —_—_—_— —_-—_— — 


870 844 848—2,562 


DY Verte dansnGeeexes 198 191 171 
MeCsougel .....ccccccecees 168 147 141 
NN 64 6 0.bn 0 0650 9d560.008 158 154 190 
Borkemheeem ..-.ccccccees 167-159 178 
PE nee we dotaedcawass 210 135 140 


901 786 820—2,507 


3ORCHERS ENGRAVERS vs, SETH THOMAS CLocK Co. 


NC wieinn > a6 trend de be eale 162 158 221 
EO TOT eT Tee 222 136 146 
BE Militia de ee aie eeiadiie 135 179 184 
NE ik ong cans i ele oe een 173 138 134 
Fe re 156 188 146 


—_——_— _—_—_— _— 


848 799 831—-2,478 


Ds ch eG ieee Méme ee eee 171 158 146 
SSE LE RS 154 167 212 
ON er ee 155 161 169 
PI an 6 canbe ced ebadaws 164 198 188 
BE fat Se 6 i Ae ah 127 162 119 


—_—_- — -_——_— _—_— 


771 836 834—2,441 


STANDING OF THE TEAMS. 


SS Ee ee eee en eee ae ee ee 
I a id ali a ar i ea 
pS Ee ee eee 
ia Bia ak a ie ei dk ae Rite 
a cod ie le a a ele meeggus d 
ee, ee ead ec cwe eb wee es hades 
I dias die aa wp wy dh gC a betel a i ne RO 
CCROCD TETGONE. oo ioe oe cecktenevecevtseiense 


Per 

Won Lost Cent. High Totals Average 
5 ei, 26 690 984 70,976 843-82 
a 31 631 949 68,848 819-52 
Bice 33 607 947 69,691 829-55 
“eka Se 36 571 1,009 68,743 818-31 
Sia. 40 524 962 68,020 809-64 
Sisk 54 357 963 66,122 780-2 
<2 a 57 321 878 64,125 763-33 
oe 58 310 924 65,468 779-32 











TEAM PRIZE WINNERS. 


S| 1 aa eee ee $50.00 

Moore & Evans.......ccccce BOCOMG ook cscs 35.00 

American Optical Co........ BEE selsvcscds Ge 

eS I ds win ie @' Ge ei OS See 20.00 

Seth Thomas Clock Co...... a 
TeaM HiGcH AveraGeE—3 GAMES. 

C. D. Peacock....... U...931 $7.50 each $15.00 


American Optical Co. f 


TEAM HicH Score—SINGLE GAME, 


C. iD. Pencock .cccccccccccsccvcsves 1,009 $10.00 
INDIVIDUAL Hich GAME. 
C, E. Anderson of Boyden & Co...... 250 $5.00 
InpivipuAL H1icH—3 GAME AVERAGE. 
Al. Gaul of Boyden & Co........++: 211% $5.00 


INDIVIDUAL AVERAGES. 
I— Al, Gaul of Boyden & Co. 178 48/84 $15.00 


2—Jos. Hilfer of Seth Thomas 
COOSA cccccsocnewes 176 49/78 12.50 


3—B. Adams of Boyden & Co. 175 48/81 10.00 


4—-C. Peterson of C. D. Pea- 
el tee Ree 174 71/81 7.50 


5—]J. Wagner of Boyden &Co. 170 56/78 5.00 
6—J. Wiler of C. D. Peacock. 170 35/66 4.00 


Oklahoma Retail Jewelers Meet at Okla- 

homa City 

OKLAHOMA City, Okla., May 5—The 
llth annual convention of the Oklahoma 
Retail Jewelers’ Association will convene 
here Monday morning. The program for 
the first day includes the annual address 
of Frank C. Boasen, president, and an 
address by Joseph Mazer, McAlester, and 
an address by Col. John L. Shepherd, New 
York. 

In the afternoon it is planned to discuss 
trade topics. In the evening a banquet will 
be held. | 

On Tuesday an executive session will be 
held and an address delivered by N. O. 
Barnhill, El Reno. At the afternoon ses- 
sion officers for the ensuing year will also 
be elected. 








August W. Cornelius, a jeweler at As- 
bury Park, N. J., has enlisted as a member 
of the city home guard. 
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CHECK SWINDLER AT WORK 


Man Who May Be Notorious “Christmas” 
Keough Passes Traveler’s Checks 
in Chicago 





Cuicaco, May 5.—A man who may be 
“Christmas” Keough, the notorious jewel- 
ry swindler who for many years has passed 
bogus checks upon jewelers around Christ- 
mas time and in that way earned his 
sobriquet, has just paid a profitable visit to 
Chicago. Evidence that has come to the 
police in the past few days shows that the 
visitor has made a good “clean up” here 
and gotten away. 

According to the complaints, the man 
must have arrived here a short time ago. 
Following his usual custom he presented his 
checks on a Saturday afternoon, this time 
on April 28. The checks were not de- 
posited, of course, until Monday and it was 
Thursday or Friday before they were 
heard from. This is the same as the no- 
torious Kequgh’s regular game of disposing 
of his forged traveler’s checks or forged 
certified checks after banking hours and 
just before a holiday, so that he has two 
days to get away. 

The checks are all identical to the ones 
passed on several jewelers in different 
cities during the last holiday season. They 
were all made out for $200 on traveler’s 
checks purporting to have come from the 
Canadian Bank of Commerce. So far . 
three of these checks have come to light. 
Each of the checks bore the signature 
“J. A. Paget.” 

At the establishment of Capper & Cap- 
per, the man obtained some clothing and 
cash in change for a check. From Sweet, 
Wallach & Co., the swindler secured a 
camera and also some cash. A similar 
check was offered at another local store in 
payment for a gun and several silk shirts. 

At all the places visited by the swindler, 
the man is described as about 50 years old 
and standing between six feet and six feet 
one inch in height. This description tallies 
generally with a description of Keough, 
published in THE JEWELERS’ CIRCULAR last 
December. 

Some of the victims describe the stranger 
as being smooth shaven, while others say 
he wore a short stubby mustache. He was 
well dressed and from all reports had the 
appearance of a prosperous business man. 

If the man who passed these checks is 
the notorious “Christmas” Keough, he has 
established a precedent by carrying on his 
operations at other than around the holiday 
season. For five years past despite the 
warnings issued by THE JEWELERS’ Cir- 
CULAR, Keough has preyed upon the jewelry 
trade with his fraudulent traveler’s checks. 
After making a “clean up,” he would dis- 
appear with the proceeds of his swindles 
and would not be heard of again until the 
approach of the next Christmas season. 








Consul Carl R. Loop, Hamilton, has writ- 
ten to the Department of Foreign and Do- 
mestic Commerce, Washington, D. C., that 
a daylight-saving law became effective in 
Bermuda April 6 and will continue in effect 
until Sept. 30. The passage of the bill was 
largely upon the ground that it would effect 
considerable economy in the imperial naval 
service. 
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HAT the new con- 
a Lew ditions = have 
arisen since the war 
necorg have not weakened 
the position of trade and industry is evi- 
dent by the continual decline in the sta- 
tistics of failures or, as Dun’s Review aptly 
puts it this week, in the business mortality 
of the country; fewer failures have oc- 
curred in April than in any month back 
to June, 1912, while the amount of indebt- 
edness of these failures is smaller than any 
month since October. 

As far as April is concerned, not in a 
decade have the number of failures been 
so small or the liabilities so light. Ac- 
cording to the statistics compiled by R. 
G. Dun & Co., the total number of com- 
mercial failures last month was but 1,069, 
as against 1,399 a year ago and 2,063 in 
April, 1915, while the liabilities for the 
month amounted to but $12,587,213, as 
against $18,382,637 a year ago and $43,517,- 
870 in April, 1915. Of the failures last 
month, those among manufacturers dropped 
to 281 from 335 a year ago, while the liabili- 
ties dropped to $5,993,875; as against $6,452,- 
195 in April, 1916. Trading failures showed 
a similar drop down to 724 from 976, the 
liabilities last month amounting to but 
$5,228,813, as against $7,086,599 12 months 
previously. Failures among agents and 
brokers dropped from 8&8 to 64, and the 
liabilities from $4,843,843 to $1,364,525. 

Under the circumstances, it is not sur- 
prising the jewelry trade made a good 
showing, the number of failures being less 
than in many years. Altogether, but six 
were recorded with liabilities of $145,920, 
while the records for April in previous 
years, as shown in the special table of fail- 
ures compiled for Dun’s Review show 13 
failures in April, 1916, with liabilities of 
$136,840, 40 failures in April, 1915, with 
liabilities of $335,321, 27 failures in April, 
1914, with liabilities of $271,758 and 30 in 
April, 1913, with liabilities of $208,449. 


Failures Make 





Important Step THe United States, 
to Help through the De- 


partment of Foreign 
Jowmicy Empenes Commerce, has for 
some time been co-operating with the var- 
ious trades and industries of the country 
to aid in the development of the export 
business, and some time ago took up the 
proposition of aiding the jewelry trade 
by sending an investigator .to the South 
American markets to make a careful sur- 
vey of the field, learn the class of mer- 
chandise desired, the possibilities for ex- 
tension of American trade in jewelry to 
Latin America and get such facts as to 
the kinds of goods used, credits, methods 
of packing, disposition and distribution as 
would aid the American manufacturer who 
wished to develop our trade in jewelry 
with the South American republics. 
When the question first came up the 
matter was referred to the jewelry trade 
and eventually to the former Good and 
Welfare Committee of the National Jewel- 
ers Board of Trade which was consider- 
ably interested, and in conference with 
the Government officials came to the con- 
clusion that the amount offered by the 
Government in the way of remuneration 
and expense was hardly sufficient to get 
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as an investigator the kind of a man who 
would do the maximum good to the 
jewelry industry. It was suggested that 
arrangements might be made by which the 
jewelry trade itself might contribute the 
difference between the salary paid to a 
mediocre man and that required for one 
who would fill all the requirements our 
manufacturers demanded. The Govern- 
ment finally agreed to this, and as a result 
of the examination of candidates, picked 
out one man who was believed to have all 
the necessary qualifications. But as the 
previous negotiations had shown he was 
not available for the salary the Govern- 
ment was able, under its appropriations, to 
pay. The National Jewelers Board of 
Trade then agreed to take up the question 
of raising a fund to pay the difference, 
but owing to a change in the Department 
of Commerce and a mixup by one of the 
employes, nothing came of the proposition 
and it was allowed to remain in abeyance. 


Early this year the Government took 
up the question again, and asked the 
jewelry trade, through the National Jewel- 
ers Board of Trade, to continue the ar- 
rangements made with the former Good 
and Welfare Committee and ratified by the 
directors. This matter came up for action, 
and it was finally decided last week by the 
Board to carry out the arrangements prev- 
iously made with the Government and 
obtain from the trade the fund that 
will be necessary for the 18 months’ or two 
years’ work, of the investigation over and 
above the amount of money that the Gov- 
ernment has appropriated. 


As a result of the negotiations of the 
jewelry trade the original proposition was 
changed slightly to include an investiga- 
tion of the South American markets, not 
only for jewelry, but for silverware, 
watches, clocks and, in fact, all lines which 
enter into the stock of the jeweler of this 
country, the investigator to make a careful 
survey of the American field that he might 
understand fully wherein our manufac- 
turers can take advantage of the oppor- 
tunities and wherein they cannot, and be 
in a position to inform the merchants and 
commercial business men of the various 
cities of South America just wherein the 
manufacturers of this country can meet 
their needs. | 


This arrangement between the Depart- 
ment of Foreign Commerce and _ the 
jewelry trade is gratifying, as it marks a 
step in the new era of co-operation be- 
tween our Government and our business 
men, which is absolutely essential if we 
are to take our place in the fight for world 
business against the merchants of other 
countries. The fund to be raised under 
the auspices of the National Jewelers 
Board of Trade is an important one, 
though the amount be small, as it is prac- 
tically a test of how the trade will meet 
offers to co-operate on behalf of the Gov- 
ernment. The work to be done will be of 
lasting benefit to the industry, but the 
immediate effects are sure to bring back 
to our trade the money expended many 
times over. Manufacturers and whole- 


salers interested in export business can 
feel that in contributing to this fund they 
are not only helping themselves and their 
brother jewelers in this country, but they 
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Hexagon Top Diamond 
Cluster Rings 


The season’s sensation. A unique 
shaped cluster with bright full cut dia- 
monds set in platinum with handsome 
hand carved and pierced sides. These 
are the last word in rings. They will 
prove a positive boom to your sales if 
you will put a few patterns in your 
stock. Prices very reasonable. 
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are doing a patriotic act that will tend to 
put the jewelry trade in a proper light 
before the Government officials and the 
country at large. It is to be hoped that 
the fund raised will be of a general char- 
acter, representing all sections and all or- 
ganizations in our manufacturing and 
wholesale industries, as the proposition to 
be fostered is limited to no geographic 
sections or no classes of merchandise. 





Let the Truth PHe jewelry trade 
About Platinum and particularly 
Be Known those of its members 
which manufacture 
and sell platinum jewelry have been the 
victims, during the past two weeks, of a 
publicity campaign based on ignorance and 
misrepresentation, that has caused serious 
injury to the trade that requires immediate 
action to remedy. First in articles inspired 
by the chemists and later as a result of 
articles written by ignorant newspaper men, 
the public have been informed that the 
Government needed platinum and that the 
women of the country had been called 
upon to give up platinum jewelry on “pa- 
triotic” grounds. Both of these statements 
are absolute falsehoods without foundation 
and fact and the exact opposite of the 
truth. The Government needs no platinum, 
has not asked the women to give it up, but 
on the contrary, as readers of THE JEWEL- 
ERS’ CIRCULAR know, has arranged for the 
conservation of the supply in this country 
both in helping to increase the production 
and decrease the use. 

As a result of a conference between the 
Department of Commerce and the jewelry 
trade, the jewelers agreed to give up mak- 
ing and selling bulky articles in platinum 
and encourage the use of gold in those parts 
where platinum was not necessary. The 


‘arrangement has met with the hearty ap- 


proval of the Government, the Secretary of 
Commerce declaring the action patriotic, 
unselfish and to be commended. What is 
more, Secretary Redfield recognizes the 
need of the jewelry trade for platinum and 
has shown that the Government believes 
that the platinum jewelry industry is one 
whose interests are to be conserved with 
the other industries using the metal. 

Despite these facts the newspapers con- 
tinue to publish the original mis-statements 
and emphasize the point that certain 
women’s organizations have agreed to give 
up platinum in jewelry on “patriotic” 
grounds. 

The platinum committee of the jewelry 
trade under the auspices of the Vigilance 
Committee has done important work in 
saving the trade from the very condition 
that the newspaper action would infer now 
exists. What is more this committee is in- 
forming the jewelers of the country ex- 
actly what the situation is and calling on 
them to aid in the work started to educate 
the people of the country as to the true 
facts, by having these newspaper articles 
corrected and the truth published wherever 
possible. The information sent out by the 
committee this week to all the leading 
jewelers of the country gives a clear idea 
of all that has been done in the platinum 
situation and asks aid of the jewelers in 
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M. Fine, diamond importer, 87 Nassau St., 
has added room 315 to the quarters which 
he occupies in room 316. 

D. Goldschmidt, jeweler at 472 Third 
Ave., is making extensive alterations to his 
store which will provide better facilities for 
carrying on his business. 

W. H. Alger, New York representative 
of the North American Watch Co., 15 
Maiden Lane, started last Tuesday on a 
several days’ trip to Boston and Provi- 
dence. 

M. Wortman has removed from 147 
Canal St. to 150 Canal St., Citizens’ Savings 
Bank building, where he occupies quarters 
on the first floor. He is a dealer in jewelry 
and diamonds. 

Leblang & Cohen, 71 Nassau St., have 
enlarged and remodeled their offices and 
will hereafter manufacture fine platinum 
jewelry. Michael Cohen, who has been af- 
filiated for sometime with the jewelry trade, 
is now connected with this firm. 

N. J. and J. Ernest Stern, sons of Leo- 
pold Stern, of Stern Bros. & Co., 68 Nas- 
sau St., have been ordered to the Platts- 
burg barracks by order of the War De- 
partment, both being commissioned lieu- 
tenants in the Officers’ Reserve Corps, 
United States Army. 

The Maiden Lane Historical Society will 
tender a complimentary luncheon to its 
members at the Bankers’ Club, 120 Broad- 


way, on Saturday, May 12, at 12.30 o’clock. 


It is expected that the society will be ad- 
dressed by Albert Ulmann, historian; John 
V. Cockroft, George T. Wilson, Major- 
General Asa Bird Gardiner and Captain 
James F. Wenman. It is hoped that the 
whole membership of the society will be 
present. 

Mrs. Alma Calder Johnston, wife of 
John H. Johnston, a retired New York 
jeweler, died last Friday, May 4, at her 
home, 389 Clinton St., Brooklyn, N. Y. 
Mrs. Johnston was 72 years of age and 
was a cousin of United States Senator 
William M. Calder. She was formerly a 
writer for the New York Tribune and 
‘Harper's Weekly. Mrs. Johnston was the 
founder of the Little Mothers’ Aid Asso- 
ciation. Deceased is survived by her hus- 
band, three sons, Albert Edward, Carroll 
Hugh, and Calder Johnston; three daugh- 
ters, May, Grace and Bertha Johnston. 

The new rule of some of the leading ex- 
press companies, which changes the order 
for accepting the last delivery to 5 o’clock, 
went into effect last week and caused some 
Slight confusion with those concerns who 
have been in the habit of shipping their 
goods between the hours of 5 and 6, and 
even later. The lack of help is given as 
the principal reason, why the rule was put 
into force. Hereafter manufacturers and 
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jobbers must have their express packages 
made up earlier in the day and then it is 
believed that the new rule will cause prac- 
tically little interference with their busi- 
ness. 

Certain merchandise described as “Es- 
sence d’Orient,” consisting of a solution 
made from the scales of fish with water 
and a little ammonia, used to impart a 
pearl effect to glass articles such as hat pin 
tops, was the subject of a customs contro- 
versy decided during the past week by the 
Board of United States General Apprais- 
ers. The Board finds that this merchandise 
was erroneously classified as a chemical 
compound or similar article under Par. 17, 
of the Tariff Act of 1913. Duty is fixed at 
the rate of 15 per cent ad valorem under 
Par. 385, Act of 1913, as an unenumerated 
manufactured article. The goods were im- 
ported by B. F. Drakenfeld & Co., of this 
city. 

In response to a telegram sent by the 
jewelers’ division of the Business Men’s 
League, urging Congress to pass a uni- 
versal service law, Harry C. Larter, chair- 
man of the executive committee recently 
received the following letter from Con- 
gressman Julius Kahn, of California, who 
has been doing yeoman work to wake the 
country up to the principle of universal 
service for many years. Mr. Kahn’s Iet- 
ter reads as follows: “My Dear Sir: I am 
glad to note that you favor universal ob- 
ligation to service. It is a principle that 
I have contended for in the Committee on 
Military Affairs for some years. It is 
gratifying to know that the country is be- 
ginning to realize the fairness, the justness 
and effectiveness of that plan. You will 
be pleased to know that I am leading the 
fight for universal service at the present 
time and the outlook for its adoption is 


most encouraging. Accept my _ sincere 
thanks for your communication on the 
subject. Yours very truly, Julius Kahn.” 


Judge Sullivan holds, in a reappraise- 
ment decision handed down during the past 
week, that certain coral cameos imported 
from Italy by A. Battelora, of New York, 
were not undervalued when entered at this 
port. These cameos were valued by the 
importer at 3 lire per gramme and the cus- 
toms officials advanced them to 4.50 lire 
per gramme. At a hearing before General 
Appraiser Sullivan, counsel for the im- 
porter, Samuel T. Siegel, placed on the 
stand several trade witnesses to prove that 
the goods were correctly entered. Testi- 
mony in this case,” writes Judge Sullivan, 
‘Ss clear and convincing that the entered 
value is correct. Five witnesses testified 
for the importer, two of them placed the 
value of the coral cameos at 3.15 lire per 
gramme, two at 2.75 lire and one at 2.90 
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lire. On the part of the government but 
one witness testified, placing the valued at 
four lire per gramme. The cameos were 
entered at three lire per gramme. I think 
the evidence fully sustains this value.” The 
merchandise in question was exported by 
Teresa Balbi of Naples, Italy, on Feb. 25, 
1917, and entered at New York on April 
2, 1917. 

The appeal of Innes Getty of New York 
from a decision of the Appellate Division 
of the Supreme Court, reversing the judg- 
ment of $3,940, obtained by him at the 
New York trial term against the Roger 
Williams Silver Co. of Providence, R. L, 
was argued last week in the Court of Ap- 
peals. The court reserved decision. The 
Appellate Division had previously dismissed 
the complaint. Action, according to the 
complaint, was brought to recover damages 
for an alleged breach of a contract of em- 
ployment of Getty as the New York agent 
of the company. The agreement was made 
in 1907, and Getty was to be paid $250 a 
month and nine per cent commission on his 
sales. He established a sales office at 320 
Fifth Ave., and was to pay his own em- 
ployes and expenses of the offices. In 1911 
the company notified him that unless he 
would agree to accept $3,500 a year and 
$50 a month for expenses his employment 
would cease. He replied that his contract 
was a continuing one, and would insist on 
performance according to its terms. He 
was then dismissed. At the trial the dis- 
charge was admitted and the reason as- 
signed was that he was negligent in hand- 
ling its property as agent in that on one 
occasion thieves obtained $80 worth of 
goods and two trunks of goods were left 
unguarded and were stolen. Getty main- 
tained that this was condoned, and the em- 
ploye in charge who was responsible was 
continued in employment by the company 
after his dismissal. Also that the company 
had obtained insurance for the loss of the 
two trunks of silverware and had suffered 
no financial loss. A decision on the appeal 
is expected to be handed down in about six 
weeks. 

A robbery was perpetrated early last Fri- 
day morning, when two men entered the 
silverplating shop of Raymond & Co., Pearl 
and Dover Sts. Using an electric sign 
as a ladder, the two men climbed from the 
roof of an adjoining flat house, two stories 
below, to the top of the Richard K. Fox 
building, in which the silverplaters have 
their shop. On the roof they sawed the 
bars of the skylight, cut out a pane of 
glass and lowered themselves into the shop 
by means of a rope. John Hand, the watch- 
man, while making his regular investiga- 
tion, was beaten into unconsciousness by 
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the thieves, who were discovered at their 
work. He was later taken to the Volunteer 


Hospital. Although Mr. Raymond, when 
interviewed by a JEWELERS’ CIRCULAR re- 
porter could not ascertain the exact 
amount of his loss, he said that it was small. 

Israel Oleet, diamond merchant, 49 
Maiden Lane, has moved to 15 John St. 

Adolph Schmitt, art die cutter and 
chaser, has moved from 87 Nassau St. to 
15 John St. 

L. M. Kirsch, manufacturer of diamond 
jewelry, 49 Maiden Lane, has moved to 
47 Maiden Lane. 

A. H. Van Der Lyn, diamond cutter and 
polisher, has moved from 51 Maiden Lane 
to 123 Liberty St. 

The business of L. Kantor, formerly at 
87 Nassau St., has been moved to the 10th 
floor, 49 Maiden Lane. 

M. Knapoff, 71 Nassau St., has moved 
from room 804 to larger quarters in room 
502 in the same building. 

Berger & Kronstadt, manufacturers and 
jobbers of diamonds, watches and jewelry, 
105 Canal St., have found it necessary to 
enlarge their factory and office. 

Rothschild & Loopuit, cutters and im- 
porters of diamonds have moved their 
business from room 1014 to a larger suite 
of offices in room 1105, same building. 

Saunders, Meurer & Co., diamond deal- 
ers. have moved from 65 Nassau St., to 
larger and more desirable quarters at 170 
Broadway. 

The businesses of Weiss & Tagnall, I. S. 
Mever and H. Lichtenstein have been 
moved from 2 Maiden Lane, to larger 
quarters in Room 73, at 65 Nassau St. 

The National Metalizing Co., manufac- 
turing art metal wares, with factory at 
Garwood, N. J., has moved its showrooms 
from 333 Fourth Ave. to 236 Fifth Ave. 

Miss Irene Goldberg, who has been con- 
nected with the business of her brother, 
J. A. Goldberg, manufacturer and whole- 
sale jeweler, 80 Maiden Lane, is to be mar- 
ried May 10 to Marcus Palley of Brooklyn. 

D. Brooks, dealer in diamonds, watches 
and jewelry, formerly located at 130 First 
Ave., has moved to a store directly opposite 
his old establishment. Mr. Brooks’ new 
address will be 127 First Ave., between 
7th and 8th Sts. 

The Elite Engraving Co., engravers and 
designers of French ivory, jewelry, 
watches and silverware, will remove from 
the present location, 1193 Broadway, to 100 
Fifth Ave., where the concern will occupy 
a suite of rooms, Nos. 1414, 1415, 1416. 

L. Alterson & Co., manufacturers of 10 
and 14 karat gold and platinum jewelry, 
formerly located in the Marbridge build- 
ing, 34th St. and Broadway, have moved 
to new quarters, at 461 Eighth Ave., where 
they have increased facilities for their 
business. 

The next regular meeting of the Retail 
Jewelers’ ‘Association of Greater New 
York and vicinity will be held this evening, 
May 9, at Peck’s restaurant, 140 Fulton St. 
Charles T. Evans, president of the Amer- 


THE 


JEWELERS’ 


ican National Retail Jewelers’ Association, 
and George A. Brock, Los Angeles, first 
vice-president of the national association, 
will be the guests of the evening. 

Marcus Goldsmid, diamond importer and 
manufacturing jeweler, 1/0 Broadway, was 
re-elected recently as president of the 26th 
Battalion Boys Scouts, this city. The elec- 
tion took place at Alhambra Hall, follow- 
ing a drill and ball held by the boys. At 
the time of the election, Mr. Goldsmid de- 
livered an interesting address to the mem- 
bers of the Boy Scouts on the origin of 
the association. 

The Ladies’ Auxiliary of the New York 
Jewelers’ Benevolent Association will hold 
a whist, card and lotto party for ladies 
on Tuesday afternoon, May 15, at Healy’s 
Broadway and 145th St. The commit- 
tee in charge consi,sts of Mrs. Kleinman, 
chairlady; Mrs. I. Boorer, and Mrs. L. 
Lewis. The refreshment committee con- 
sists of Mrs. M. E. Passes, Mrs. L. Burke 
and Mrs. S. A. Meren. Refreshments will 
be served. Those interested in attending 
this affair may . procure tickets through 
Miss Florence Snitkin, 302 Glenmore Ave., 
Brooklyn, N. Y. 

A jury before City Court Justice Fine- 
lite has returned two judgments against a 
Max Carlton in suits brought against him 
by Max Carlton & Co., Inc. In both cases 
the jury directed that unless the goods for 
which the suit was brought were returned 
to the plaintiff, the defendant must pay the 
judgment. In the first case, in which $705.- 
95 must be paid by the defendant, the suit 
was based on a consignment of goods ob- 
tained on March 27, 1916, for W. E. Bell, 
Little Rock, Ark., alleged to have been ob- 
tained by Carlton on consignment. Among 
the items were a bar pin, $114, three 
brilliants, $239.50, and brooch, $105. The 
defendant contended that nothing was due. 
In the second suit a judgment for $1,667 
was entered, based on about 40 pieces of 
jewelry. Among them were a mesh bag, 
$263; ring, $118; and earrings, $90. 

Rudolph Kassler has filed an answer in 
the Supreme Court to a suit by Nathan 


Reinhold for an accounting of his interest’ 


in Kassler & Reinhold, manufacturing 
jewelers. The defendant by Isidore FEhr- 
man denies that the plaintiff contributed 
$1,150 to the firm. He admits that he 
warned creditors of Kassler & Reinhold 
against extending credit to the plaintiff. 
As a separate defence the defendant al- 
leges that on April 5, last, while he was 
away from his place of business, the plain- 
tiff took away from the stock certain mer- 
chandise belonging to the firm. He said 
that by this act the plaintiff was guilty of 
a breach of trust and violated the terms 
of the partnership agreement. As a 
counterclaim Kassler alleges that as a re- 
sult of the acts alleged he was obliged to 
borrow $500 to pay the firm’s indebted- 
ness and had since incurred personal debts 
to pay off the copartnership obligations. 
He says he is unable to state the financial 
condition of the firm but is willing to pro- 
duce the accounts in court. He believes 
that the books show that the plaintiff is not 
a creditor but is a debtor of the firm. 
Members of the New York Watch- 
makers’ Society gathered Tuesday even- 
ing, Mav 1, at Allaire Hall, 192 Third 
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Ave., for their regular monthly meeting. 
About 8:45 o’clock, President . Gustav 
Chyba called the meeting to order and the 
regular order of business was pursued. 
After recording-secretary Otto F. Heller 
had read the minutes of the previous meet- 
ing and they had been unanimously 
adopted, Frank Strauss’ name was pro- 
posed and he was elected a passive mem- 
Ler. After several reports of committees, 
George S. Reindel, a trustee of the so- 
ciety, who has been in communication 
with representatives of the Waltham 
Watch Co., with reference to the proposed 
trip of the members of the society to Wal- 
tham, Mass., read a letter from H. E. Dun- 
can, in which Mr. Duncan, on behalf of the 
Waltham Watch Co., expressed regret that 
the members of the New York Watch- 
makers’ Society could not be entertained at 
the factory during May, on account of a 
new rule. President Gustay Chyba in- 
structed Mr. Reindel, on behalf of the 
New York Watchmakers’ Society, to send 
a letter to Mr. Duncan expressing the re- 
egret of the society at not being able to 
visit the Waltham factory at this time. 
There being no further business the meet- 
ing adjourned at ll P. Mm. 


An equity action started on March 28, 
last, by Ida H. Fisher as executrix of the 
estate of Maximilian H. Fisher and Charles 
P. Goldsmith, the latter doing business un- 
der the style of C. P. Goldsmith & Co., 87 
John St., Manhattan, was answered in the 
United States District Court recently by 
the defendants Katherine C. Keller ‘and 
Louis Becker, doing business under the 
style of Keller, Becker & Co., and the 
Becker & Heine Mfg. Co. The ‘suit, as 
reported in THE JEWELERS’ CrRcULAR at the 
time it was instituted, charges infringe- 
ment on the hold-on scarf pin clutch and 
was brought under reissue letters patent No: 
13009. The defendants have put in a gen- 
eral denial of the allegations in the bill of 
complaint. Keller, Becker & Co. consists of 
Katherine C. Kelier and Louis Becker, the 
former being a special partner. Louis 
Becker declares that he has never sold any 
scarf pin clutches and is not. now selling 
them save as an officer and agent for the 
Becker & Heine Mfg. Co. The last men- 
tioned firm is composed of Louis Becker, 
who owns about 50 per cent. of the stock, 
and Carl Heine, who holds the remainder 
of the stock. This concern manufactures 
metal novelties, including cigar cutters, 
lingerie clasps, etc., according to the answer. 
[t is admitted in the answer that the Becker 
& Heine Mfg. Co. has made and are still 
making clutches but it is maintained that 
the device they are selling is identical with 
the embodiment shown and described in 
United States patent letters No. 1,157,835 
issued to Becker. The defendants ask for 
the dismissal of the bill with costs to the 
plaintiff on the grounds that it does not 
state facts sufficient to constitute a cause of 
action ; that the bill of complaint improper- 
ly joins the defendants herein and that the 
bill of complaint, as set forth, states that 
Louis Becker is merely acting in the capac- 
ity of an agent and, therefore, should 
not be made a defendant. 

Charles Glass has severed his connecticn 
with Oppenheimer & Goldstone, 35 Maiden 
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Lane as southern traveling representative. 
Harry Goldstone will hereafter cover the 
southern territory. 

Gustav H. Niemeyer, who has _ repre- 
sented Handy & Harman, 59 Cedar St., for 
many years has been appointed salesman- 
ager of this company. Mr. Niemeyer will 
continue the management of the New York 
plant at 39 Gold St. as well. Ralph Black- 
burn will represent this firm in the New 
England territory, with headquarters at 
the New York office. 








BANKRUPTCY PAPERS FILED 





Creditors of Henry Thorn, New York, Start 
Proceedings in the Federal Court 


An involuntary petition in bankruptcy 
was filed in the United States District 
Court, New York, on Monday, April 30, 
after THE JEWELERS’ CIRCULAR had gone 
to press, against Henry Thorn, dealer in 
diamonds and jewelry, 37 Maiden Lane. 
Arthur Rosenberg with a claim for $130; 
Louis Wachs for $447; Aaron Rosin for 
$447 are the petitioning creditors. The pe- 
tition claims that the alleged bankrupt has 
assets amounting to $5,000 and liabilities 
approximating $15,000. 

Among the allegations contained in the 
petition was one charging the jeweler with 
committing an act of bankruptcy by remov- 
ing and concealing stocks worth $1,000 for 
the purpose of defrauding creditors. It 
is also claimed that preferential payments 
amounting to $2,500 were also made. 

On the same day of the filing of the peti- 
tion, Judge Mayer in the United States 
District Court appointed Martin C. An- 
sorge as temporary receiver under a $2,500 
bond. The petition naming the receiver 
divides the alleged assets of the jeweler as 
follows: Merchandise $3,000 and outstand- 
ing accounts $2,000. 

According to information received by a 
reporter for THE JEWELERS’ CIRCULAR, the 
jeweler has assets amounting to about 
$4,000. The liabilities are approximated at 
$16,000. It is expected fhat the alleged 
bankrupt will make an offer of settlement 
to creditors within a short time. 








POLICE CATCH BANDITS 


Four Men Held in Chicago for $5,000 Jewel 
Theft from Adolph Hess April 25 


Cuicaco, May 5.—lIn a raid yesterday 
on a rooming house, at 222 Throop St., a 
squad of detectives from the bureau ar- 
rested four men who are alleged to be the 
automobile bandits who on April 25 robbed 
Adolph Hess of jewelry valued at $5,000 
at his store, 1353 West Madison St. 

The raid was made on information given 
Acting Chief of Detectives Mooney. None 
of the stolen jewelry was recovered, but 
some rare coins, which were a part of the 
loot, were found in the pockets of the men. 
They gave the names of Fred Lorimor, 
John Barry, Edward Swain, and John 


O'Neill. 
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The police say that Mr. Hess identified 
two of the men as the robbers. Swain was 
paroled from Joliet penitentiary a few 
months ago. Lieut. Mooney says their 
method of “doing a job” was first to steal 
an automobile, in which they would escape 
from the scene of a holdup. One of the 
men is an expert chauffeur. 








PRESIDENT TANKE’S LETTER 





Head of Empire State Retail Jewelers’ Asso- 
ciation Urges Big Attendance at 
State Convention May 28-30. 

3UFFALO, N. Y., May 7.—The following 
self-explanatory letter has been sent to 
jewelers throughout New York State by 
Eugene Tanke of Buffalo, president of the 
New York State Retail Jewelers’ Associa- 
tion: 

“When business is quiet and you get 
tired of looking at the long uncalled-for 
watches on repair rack, and making an oc- 
casional round to wipe dust off from the 
show cases, it’s a good time to contemplate 
the merits of the jewelry trade and to wish 
you had become an oil magnate or a lum- 
ber king. 

“Those ‘Wise Men of the East’ who 
started the convention movement made no 
mistake when they decided that Spring was 
the season to make pilgrimages to a jewel- 
ers’ convention. It’s a time for pleasant 
journeys, for contemplation and investiga- 
tion as well as for planting seeds for future 
harvests. 

“Who can imagine a man, or woman 
either for that matter, who wouldn't be 
willing to have their span of life shortened 
for a considerable period to visit New York 
city at the end of May, when the life there 
is at its best. The New York State Retail 
Jewelers’ convention to be held May 28-30 
offers you and your family the greatest op- 
portunity of a lifetime to enjoy the sessions, 
to gather interesting information from 
leaders in every important trade branch, to 
have recreation, benefit your business—and 
instead of shortening your life it will ex- 
tend it by many years. 

“This is a personal letter to you, brother 
jeweler. Why not get out of the shadows 
of uncertainty. Tell your wife to pack up, 
take her. to the convention and enjoy the 
sunshine of fellowship with those who have 
the same problems to solve that you con- 
front and your experience has value for 
me and for the other fellow. Let’s meet 
at the Hotel Astor on Monday morning, 
May 28, and talk it over—yes, I am an 
early riser—at least for New York. 

“Most cordially vours, 
“EUGENE TANKE, 
“President.” 








Arrangements for a get-together meeting 
and smoker for members of the Grand Rap- 
ids Retail Jewelers’ Association to be held 
next Tuesday have been made by Joseph 
Siegel, president. The affair will be held 
at the Plainfield Country Club and will be 
complete with a savory dinner. Talks on 
advertising and co-operation will be made 
by President Siegel and A. P. Johnson, 
publisher of the Grand Rapids News. All 
members of the association have signified 
their intentions of being present. 
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getting their local newspapers to emphasize 
the following points: 


1. The Government has not asked the 
women of the country to stop buying 
platinum jewelry. 

2. The Government has not asked the 
jewelers to refrain from using platinum or 
selling platinum jewelry. 

3. The agreement of the jewelers to dis- 
courage the manufacture of bulky articles 
of platinum and avoid the use of platinum 
in unnecessary parts, is thoroughly satis- 
factory to the Government and is highly 
commended by Secretary Redfield as “wise, 
patriotic and unselfish.” 

4. The situation as disclosed today shows 
that there is no shortage of platinum in this 
country, while the sources of supply are be- 
ing increased in every way by the co- 
operation of the Department of Commerce. 

5. The munition makers have the plat- 
inum necessary for their present require- 
ments as well as a reserve stock for the 
future. 

6. The best manifestation of patriotism 
can be made in helping to keep business 
moving in normal lines; in the language of 
Mr. Howard E. Coffin of the Council for 
National Defense, “Business must be in- 
creased, labor employed, and the country 
kept going strongly ahead as a successful 
economic machine. We must have a suc: 
cessful industries if successful tax levies are 
to be received.” 


Every jeweler should heed this call and 
do his utmost to see that his local paper 
publishes articles embodying the above 
points. What is more he should emphasize 
this in his advertising and in his statements 
to customers, making it clear that in no 
possible way does the sale of jewelry in 
platinum or any other kind interfere with 
the needs of the nation and the best way 
for people to preserve the prosperity that 
at present exists to buy that which they 
need and can afford and keep all lines of 
industry moving as much as possible in 
normal channels. 








tudex to News and Sperial Articles. 
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Henry Aurnhammer, 224 Springfield 
Ave., has moved. from 6th St. to Shanley 
Ave. 

Mayor William L. Glorieux of Irvington, 
has given a site for the new Baptist Italian 
Mission on Main St., Millburn. 

Tetax & Co., jewelry decorators, have 
moved to larger and lighter quarters in 
the same building directly across the hall 
from their former office. 

Philip Woolf, manufacturer of 10 and 
14 karat jewelry, has moved from 95 Oliver 
St. to larger quarters on the first floor of 
the Richardson building, at 50 Columbia St. 

J. Austin Granberry of the J. Austin 
Granbery Co., manufacturing jewelers, at 
306 Market St., has been visiting the trade 
in the New England States during the past 
week. 

At the weekly noon-day luncheon of the 
Kiwanus Club of Newark, the “Eighty Per 
Cent. Co-Insurance Clause” was the subject 
of an instructive talk by Lockwood M. 
Seely. 

Six button workers employed by. the 
Superior Ivory Button Co. were arraigned 
last week charged with assault on Peter 
Jazmesky of 29 Prince St., a striking but- 
ton worker who was doing picket duty. 

The Newark Association of Credit Men 
will appoint a committee to devise ways 
and means to support the Government 
during the war. The association believes 
there are many ways in which the business 
men of the nation may be of help to the 
authorities. 

The Hagerstrom & Chapman Co., Inc., 
manufacturing jewelers, which has been lo- 
cated for several years at 85 Columbia St., 
has just moved to their new building at 9 
Orchard St. This building is modern in 
every respect and equipped for the manu- 
facture of high grade jewelry. 

The trustee in bankruptcy of the estate 
of C. Ernest Cashmore, Elizabeth, has filed 
an account by which it appears he has 
on hand money belonging to the estate in 
excess of the amount necessary to pay the 
debts which have priority and such claims 
as have not been but probably will be al- 
lowed, equaling five per centum or more of 
such allowed claims, and that a meeting of 
the creditors will be held at the office of 
Atwood L. DeCoster, referee in  bank- 
ruptcy. 776 Broad St., Newark, May 11, at 
2 P. M. 


The jewelry manufacturing business 
hitherto conducted at 50 Columbia St. by 
Victor Hart has been incorporated under 
the name of Hart Bros., Inc. The lead- 
ing members of the firm are Victor Hart 
and Albert E. Hart. Victor Hart will have 
charge of the factory and office at the 
Columbia St. address, and Albert E. Hart 
will represent the concern on the road. 
The authorized capital stock is $100,000. 
The firm makes a general line of 14 karat 
jewelry. Albert E. Hart has just returned 
from a trip to Boston and other New Eng- 
land points for the firm. 

Funeral services were held for Frederick 
C. Heller, Jr.. early last week from his late 
home, 321 Johnson Ave.. the Rev. Albert 
Shepnard, pastor of the Elizabeth Presby- 
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terian Church, officiating. He died in the 
Presbyterian Hospital from pneumonia. 
Mr. Heller was born in Newark on May 
20, 1885, and had always lived here. He 
was a jeweler, having been with one con- 
cern for 12 years. He was a member of 
the International Jewelry Workers’ Union, 
No. 2, of Newark, and of Putnam Council, 
No. 137, Jr. O. U. A. M. He was married 
on October 26, 1907, to Miss Emma Lange, 
and is survived by her and two children, 
by his parents, Mr. and Mrs. Frederick 
Heller, two sisters and two brothers. 

The funeral of Miss Emma Victoria 
Smith, for years an employe of one of 
the local jewelry manufacturing concerns, 
was held on Friday last. The Rev. Charles 
T. Walkley, rector of Grace Church, 
Orange, officiated. Interment was in Fair- 
mount Cemetery. Miss Smith was born in 
Newark 42 years ago, and most of her life 
has lived in Orange. Following an attack 
of the grippe she disappeared from the 
home of her parents, Mr. and Mrs. Linn S. 
Smith, 252 Park Ave., Orange, on January 
20. Her hat and handbag were found on 
the shore of Staten Island Sound soon 
afterward. Last week her body was found 
in the Arthur Kill off Staten Island, near 
where her hat was found in January. 

Modern advertising problems were con- 
sidered in a novel way at a dinner held 
in the Robert Treat Hotel under the aus- 
pices of the Newark Advertising Men’s 
Club, there being 250 Newark business men 
present. In order to illustrate the under- 
lying principles of advertising there was 
represented a meeting of the board of 
directors of a mercantile company, called 
to hear the expositions of the relative worth 
of the various classes of advertising. The 
directors of the fictitious firm was 
Chester A. Brown, chairman; A. S. Koenig, 
Jean R. Tack, Augustus V. Hamburg, 
Horace A. Bonnell, Frank T. Allen, Harry 
A. Greenbaum, Louis Hannock, J. Fred 
Braun and Walter Mohler. The advant- 
ages of newspaper advertising were de- 
scribed by Thomas H. Moore, associate 
director of the bureau of advertising, 
American Newspaper Publishers’ Associa- 
tion. Benjamin S. Whitehead argued for 
novelty advertising. 

Funeral services were held last week 
from St. Stephen’s Protestant Episcopal 
Church for Robert E. Lee, of Robert E. 
Lee & Co., gilders and platers at 537 Mul- 


berry St. The Rev. Edmund A. Wasson 
officiated. Interment was in Evergreen 
Cemetery. He died suddenly in his office 


about half an hour after arriving. Before 
leaving his home in Johnson Ave. on the 
morning of his death he complained of a 
severe headache. Two days before his 
death Mr. Lee was elected treasurer of the 
Eureka Yacht Club. of which he had been 
an active member for more than 15 years. 
A week before his death he was host to a 
gathering of 45 friends in honor of the 
sixth birthday anniversary of his grand- 
daughter, Dorothy Durand. Mr. Lee, who 
was 47 vears old, was born in New York, 
and came to Newark 20 years ago. His 
son, William, will succeed him in business. 
Mr. Lee is survived by his widow and six 
children. The children are William and 
John Lee, of Newark, and Robert E. Lee, 
Tr.: Mrs. Oliver Durand and the Misses 
Helen and Mary Lee. 


? 
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Lancaster, Pa. 





Benj. Lichtenstein visited Philadelphia 
last week on business. 

T. Wilson Dubbs made a trip to Benton- 
on-the-Susquehanna last week with the 
“Pirates.” 

At the recent annual meeting of the Lan- 
caster Advertisers’ Club, Oscar A. Smith 
of Smith Bros., jewelers, was elected vice- 
president. 

James Roumfort, of the traveling force 
of the H. S. Meiskey Co., is recovering 
from recent illness. Charles Reisner of the 
same firm is back from an extended tour 
of his southern trade. 

Marcus R. Brown, a former student of 
the Ezra F. Bowman Technical School, em- 
ployed with J. H. Koch & Son, jewelers, 
of Savannah, Ga., was married April 29 
to his employer’s daughter, Miss Edith E. 
Koch. 

S. Kurtz Zook and John B. Roth and 
Dr. George R. Rohrer, oculist, were as- 
sociated last week as pallbearers at Edward 
T. Fraim’s funeral, with Hon. J. Hay 
Brown, Chief Justice of the Supreme Court 
of Pennsylvania, and Lieutenant Governor 
Frank B. McClain. 

Fred. A. Wheeler of the traveling sales 
force of the Non-Retailing Co., is home 
from a three months’ business trip through 
the south. His wife accompanied him. 
F. R. Kant and Charles E. Foose are also 
in from extended tours through their re- 
spective territories. 

Lancaster will be represented in several 
of the officers’ military training camps, and 
among those who will train for service is 
Edward F. Guilford, son of E. J. Guilford, 
a department head of the Hamilton watch 
factory. He will train at Madison Bar- 
racks. 

J. Fred. Sever, a director of the Hamil- 
ton Watch Co., and its treasurer, F. C. 
Beckwith; George R. Weber of Louis 
Weber & Son, and S. Kurtz Zook and T. 
Wilson Dubb were members of the Dewey 
Day parade committee, which planned the 
greatest patriotic parade Lancaster ever 
had. 

G. William Reisner has been obliged to 
put on a dozen more hands in his enamel- 
ing department making gold American 
flag pins. He is now turning out over 50 
gross a day, sending the goods all over the 
country. The factory is now being re- 
modeled, in order to enable him to put 
on still more help in the enameling depart- 
ment. He has reecived orders for gold,- 
silver and bronze medals for the Athletic 
Association of Slippery Rock Normal 
School of Slippery Rock, Pa. 

George S. Katz and F. L. Davis of Phil- 
adelphia, representing the Pennsylvania 
State Retail Jewelers’ Association, which 
holds its annual convention in Reading 
next month, were in Lancaster last week 
boosting the membership. They were en- 
tirely successful, succeeding in enrolling 
almost every trade representative here. W. 
W. Appel of W. W. Appel & Son, has 
been a member many years, and A. E. 
Harvey became a member when the asso- 
ciation met in Lancaster last year. As a 
result of the Philadelphian’s successful re- 
cruiting, Lancaster will be properly repre- 
sented at the coming convention, which is 
expected to be a record breaker. 
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S. W. Weinhaus, of the S. Weinhaus 
Co., has gone to French Lick Springs for a 
10 days’ vacation. 

Mr. and Mrs. Frank Murdock, of Log- 
iner, was in Pittsburgh last week on busi- 
ness and doing some shopping. 

Kingsbacher Bros. have now moved to 
the second floor of their establishment, 637 
Liberty Ave., doing away with the retail 
department. 

Albert Dueber of the Dueber Watch Case 
Mfg. Co., and M. Loeb, secretary of that 
concern, Canton, O., visited friends in Pitts- 
burgh last week. 

Mr. Thresher of the Waite, Thresher Co., 
Providence, R. I., made his first trip to 
Pittsburgh in 25 years last week and called 
on many of his old-time friends. 

M. Harrison, who has been in the watch 
repairing business in this city and who has 
decided to move to New York, will engage 
in the optical trade in that city. His 
office was with the I. Ollendorff Co. 

Mr. and Mrs. Leo Heyman of New York 
spent last week in Pittsburgh visiting 
friends. Mrs. Heyman before her marriage 
had charge of the jewelry department at 
the Jos. Horne Co. and has numerous 
friends in this city. 

The Chamber of Commerce of Pittsburgh 
moved Saturday into its new quarters at 
Smithfield St. and Seventh Ave., and will 
have a house-warming in the near future. 
The new quarters are among the most mod- 
ern maintained by any organization of its 
kind in the United States. 

Oscar Bartel, who has been with the 
house of Martin Gluck & Son for the last 
four years, was given a most hearty fare- 
well last week when he left Pittsburgh for 
Columbus, O., to join the United States 
cavalry. The firm were loath to let him 
go, but gloried in the display of his patriot- 
ism and certainly wish him all the luck and 
safekeeping in the world. 

It now develops that the Rein Materiai 
Co. has been taken over by Landaw Bros. 
Co., of the Pittsburgh Life & Trust Co. 
building, Liberty Ave. and 6th St. It was 
announced last week that J. A. Rein had 
sold out to others and while that deal was 
thought to have gone through, there was 
a change in the last minute, the stock go- 
ing to Landaw Bros. The deal involved 
about $2,000. The stock of the Rein com- 
pany has been delivered to the Landaw 
house. 

It was made known here last week that 
the Dueber Watch Case Mfg. Co., Canton, 
O., in order to help its employes, bought 
750 barrels of flour and arranged to give 
them the flour at cost, deducting the cost 
price, without interest charge, at the rate of 
50 cents a week until the quantity they 
buy is paid for. In addition to this, the 
concern has contracted for 4,000 tons of 
coal, which it will sell to its emploves at 
cost, to be delivered in July and the charge 
to be made without any interest added. 
The company has also plowed up its 80 
acres of land surrounding its plant and 
will put it into potatoes and other vege- 
tables, which will be sold to the employes 
of the plant at actual cost. This is one 
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method that the company has adopted to 
combat the high cost of living for their 
employes, and it goes without saying that 
it will be appreciated and that there will 
be a contented lot of workmen in the 
factory. Pittsburgh jewelers were very 
much interested in the general plan as 
was outlined here. Local jewelers are also 
doing their part to help increase the na- 
tion’s food supply in the present crisis. 

The Chamber of Commerce of Pittsburgh 
was represented last week before the day- 
light saving committee of the United States 
Senate by President Robert Garland of the 
Pittsburgh organization, who urged the 
turning of the hands of the clocks of the 
country one hour ahead. He said that the 
country was more in need of this action 
now than ever before, and asserted that 
since the desire is to “speed up” the crops 
and everything else, that it would enable 
thousands of men to devote much time to 
agriculture, as they would have one hour 
more of daylight in the evening in which 
to work in gardens or in the field, after 
their task at the office, factory, store or 
mill. The business men of Pittsburgh gen- 
erally are in favor of the movement which 
they believe will be a great boon to this 
country. 








Rochester, N. Y. 





Rochester Retail Jewelers’ Association 
meeting Thursday evening, May 10, at 
Elks Club rooms, Clinton Ave., N. 

FEF. A. Graves, engraver, for the past 
three years with Henry Oemisch, 56 East 
Ave., has located at 219 Chamber of Com- 
merce building. 

W. G. Keeler, watchmaker, formerly 
with Humburch Bros., has located at 219 
Chamber of Commerce building, with 
Charles Leith. 

A. J. Groh of Klee & Groh, and Dr. F. 
Messerschmidt and their families leave here 
next week for an extended fishing trip to 
Big Moose Lake, Adirondack Mountains. 

Mrs. Mary Handy, who died Thursday, 
May 3. at the family residence, 298 Frank 
St., was the mother of Ellery A. Handy 
of Handy, Dalton & Mott; William Adel- 
bert Handy, Elwood N. Handy and Mrs. 
E. M. Babbage. 

Secretary Thomas A. Fernley of the Na- 
tional Wholesale Jewelers’ Association, 
sent the following wire from the conven- 
tion at Cincinnati to Philip Present: “Your 
letter of April 23 was presented to the 
officers of the executive committee. and 
they wish to thank you for this beautiful 
letter, they also wish me to convey to you 
by wire their kindest regards and expres- 
sions of good will.” 








Eugene J. Wick, a jeweler and well- 
known citizen of Delphos, O., died recently 
at the family home on S. Franklin St. in 
that town. For four’: weeks Mr. Wick had 
been unable to give his attention to business 
affairs on account of his failing health. He 
learned the carpenter’s trade, but the greater 
part of his time was devoted to business 
affairs as a jeweler. Six vears ago he went 
to Delphos from Baden, IIl., and opened a 
store on W. 2nd St. He leaves a widow 
and three brothers, Louis, Adolph and John 
Wick, all living at Highlanc, II. 
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W. L. Roberts, Wilmington, Del., was 
in the city last Friday. 

Edmund D. Oliver, Burlington, N. J., 
has moved into a new store. 

D. A. Reese, engraver, formerly oi 415 
Girard Ave., is now open at 415 W. Girard 
Ave. . 

R. H. Woodrow, formerly with East- 
wood Park Co., is now connected with M. 
Sickles & Sons. 

Jonas Stone, Carbondale, was a visitor 
to Philadelphia last week, arranging for 
his son to take a course in' the Horological 
College. 

The employes of Bailey, Banks & Biddle 
Co. donated $25 toward the purchase of a 
sword given by the citizens of Philadelphia 
to General Joffre upon his visit here on 
May 8. 

N. Harrison, Wheeling, W. Va., was in 
the city last week calling on his old 
friends. Mr. Harrison was formerly con- 
nected with the material department of M. 
Sickles & Sons. 

H. O. Hurlburt & Sons are making ex- 
tensive alterations to their building at 813 
Chestnut St. A new floor is being put into 
the building, on which the manufacturing 
departments will be located. 

Leon Sickles, son of Ed. Sickles, of the 
firm of M. Sickles & Sons, pronounced one 
of the best riders in the Pennsylvania Mil- 
itary College, will go to Fort Niagara for 
training in the Officers’ Camp. 

Joe Loeb, Reading, was in the city last 
week buying stock and fixtures for his 
new store at 614 Penn St. Several months 
ago Mr. Loeb’s old store was burned to 
the ground by a fire which also destroyed 
several other properties. 

Preparations for the convention of the 
Pennsylvania Retail Jewelers’ Association 
in Reading on June 19, 20 and 21 are well 
under way. One of the advertisements of 
the convention is the distribution of but- 
tons inscribed: “Come to P. R. J. A. con- 
vention, 1917, Reading.” The program for 
the convention has not yet been com- 
pleted. 

The annual shad dinner of the Philadel- 
phia Jewelers’ Club was held at Walbers 
Hotel, Essington, Pa., Tuesday evening. 
About two hundred guests were present, 
and L. P. White, the chairman of the en- 
tertainment committee, arranged for 
several surprises. The members of» the 
club and their guests left the Baltimore & 
Ohio station on a special train for Essing- 
ton at 5.20 o’clock, returning by special at 
10.15 Pp. mM. 

George C. Price, a watchmaker, died at 
his home in Camden, N. J., Sunday, April 
29, after several months’ illness. He was 
79 years old, and was born in Philadelphia. 
He went to Camden in 1852 and learned 
the trade of watchmaker. He started in 
business at 726 Sansom St., shortly after- 
ward, and for more than a half century 
was widely known in that district. He re- 
tired from active business three years 
ago. He was a member of the Ionic Lodge 
of Masons of Camden and the Masonic 
Veteran Association of Camden. He is 
survived by two sons. 
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the Boston trade last week. 

The Freeman Jewelry Shop, 232 Wash- 
ington St., announces that it has bought 
the entire stock of the Boston Jewelry Co. 

The Boston jewelry trade, among whom 
he was. particularly well known, was 
shocked to learn of the death of C. L. M. 
Bugbee of Newport, Vt. 

It would be next to impossible to dis- 
cover a jewelry house in Boston, whole- 
sale or retail, that is not prominently dis- 
playing the national colors. 

Miss Katherine O’Hearn has resigned as 
forewoman of the factory of the Leomin- 
ster Shell Goods Mfg. Co., Leominster, 
after long and faithful service. 

Announcement is made of the marriage 
of Harris D. Ferrell of A. Stowell & -Co., 
and Miss Mabel Viola Williams, niece of 
Mr. and Mrs. H. W. Goodman of this city. 

Frank S. Sherry, Boston representative 
of Joseph Fahys & Co., and one of the 
leading spirits of the Boston Jewelers’ 
Club, is confined to his home by acute 
bronchitis. 

Among those to answer the call for vol- 
unteers is Philip Small of the wholesale 
stock room department of the Smith, Pat- 
terson Co., who enlisted in Co. M, 5th 
Massachusetts. 

The new North Shore Retail Jewelers’ 
Association, formed at Salem, is to include 
all the retail jewelers between Lynn and 
Gloucester, thus embracing the principal 
part of Essex county. 

After serving eight years as secretary to 
A. S. Hirschberg, who is now occupying 
enlarged quarters in the Jewelers’ building, 
Miss Amy Durant has resigned to be mar- 
ried in June. She is succeeded by Miss G. 
G. Gordan. 

A patriotic display that is attracting 
much attention is that at the factory of 
the Waltham Watch Co., where the Amer- 
ican flag is shown from every window of 
the big factory facing on Crescent St. and 
on the Charles River. 

Herman Bohn of the diamond depart- 
ment of A. Stowell & Co., who was badly 
injured in an automobile explosion about 
nine months ago, was able last week to 
visit the store. He expects to be able to 
resume business duties soon. 

Two brothers who are watchmakers were 
among those to answer the call for Navy 
recruits at Boston last Thursday. They 
were Walter E. Wilson and Clinton L. 
Wilson, Topsham, Maine, who, until lately, 
were employed in Waltham. 

The first labor union in Boston to act 
officially on the daylight saving movement 
is the Cigarmakers’ Union, Local 97, which 
voted Wednesday night last to submit the 
proposition to the full membership in its 
next meeting. Many of the business organ- 
izations in this city are now strongly favor- 
ing the movement. 

Although local retailers report a slump 
in business the last fortnight. J. Nelson 
Clinch, just back from a long trip for D. C. 
Percival & Co., Jewelers’ building., reports 
that he found good business in Pennsyl- 
vania and New York. With warmer 


THE JEWELERS’ 


weather and the approach of June, Boston 
retailers look for a decided increase in 
business. 

Among buyers visiting Boston last week 
were: A. U. Burque, Nashua, N. H.; E. F. 
Welch, Westboro; C. A. Lyman, Ran- 
dolph; E. T. Bearse, Chatham; John 
Webb, Beverly; W. A. Kemp, East Pep- 
perell; Myron H. Keyes, Middleboro; J. J. 
Keefe, Newport, R. I.; P. H. Safford, 
Farmington, N. H.; M. F. Wood, Lowell; 
Frank E. Whiting, Andover. 


The Shepard Rifle Club, of the Shepard 
Norwell Co., presented a large flag and 
staff to the city Thursday, when thousands 
attended the exercises on the Common, 
where the staff was set up permanently. 
Among those taking part was Brigadier 
General Clarence E. Edwards, the new 
military commander of the Department of 
the Northeast. Because of its proximity 
to the jewelry district, many jewelers be- 
sides those employed in the Shepard jew- 
elry department were present. 


A man who gave the name of George 
J. Tiffany, who said that he was a son of 
the head of the well-known jewelry firm 
of New York, fell victim twice within 24 
hours to the vigilance of Boston traffic 
policemen this week, and figured in an un- 
usual mixup. He was fined $50. There 
is no one of that name connected with 
Tiffany & Co. of New York, nor is such 
a man known to the firm. The only son 
of Louis Tiffany, the son of the founder 
of the firm, is Charles L. Tiffany. 

Young women of the wholesale depart- 
ment of the Smith, Patterson Co., gave a 
bungalow party at Cambridge, Tuesday 
evening, May 1, in charge of Miss Alva 
Morrill and Miss Olive Perkins, with 43 
couples attending. The favors were white 
and blue Maybaskets for the young women, 
and American flags set in small boats for 
the young men. The Smith, Patterson 
Benefit Association announces May 2] as 
the date of its May party at Crescent 
Gardens, Revere Beach, tickets for which 
are in charge of Miss Bruso, switchboard 
operator. 

Part of a $2,000,000 consignment of dia- 
monds brought from Amsterdam to New 
York on the Dutch steamer Martindyke is 
for A. S. Hirschberg, of this city. It is 
said to be the largest consignment of dia- 
monds to be brought across the Atlantic 
for some time. It was first sent out on the 
steamer Nieuw Amsterdam, which was re- 
called because of U-boat activities. Dia- 
mond importers here complain of the dif- 
ficulty of securing the same grade of 
rough at reasonable prices, especially 
stones of fair size. Harris & Lawton, who 
have been unable to secure enough Bra- 
zilian diamonds to meet the demand here, 
look for still more increase in the prices of 
higher grade diamonds. 

Arthur R. Price. head of the jewelry 
firm of Arthur R. Price & Co.. Westfield, 
and Miss Katherine G. Foster. daughter of 
Mr. and Mrs. J. W. Foster, of Worcester, 
were married at Union Congregational 
Church, Worcester, Mass., May 1, by Rev. 
Francis A. Poole. Many friends attended. 
The bride wore silk taffeta with pink 
crepe picture hat. and carried violets 
and roses. The bridesmaid, Miss Vio- 
let Higman, also wore blue taffeta. The 
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groom’s gift to the bride was a ruby ring 
surrounded by diamonds. Mr. Price is 
a native of Chicopee Falls, but has lived 
in Westfield since 18 years old. He is a 
graduate of the Waltham Horological 
School. His jewelry store, at 49 Elm St, 
Westfield, is one of the well-known busi- 
ness enterprises of that city. Mr. and Mrs. 
Price will reside at 36 Mill St., Westfield. 











D. G. Brinton, jeweler of Clarksville, 
Tenn., has moved to larger and better 
quarters on Franklin St., having formerly 
been on 3rd St. 

Merchants of Paducah, Ky., are now con- 
sidering the daylight saving idea, but it is 
not thought that this will guarantee adop- 
tion of such a movement, unless it is 
adopted nationally. 

Harry C. Ulmer, of the Kansas City of- 
fice of the Merry Optical Co., has been ap- 
pointed manager of the Louisville branch, 
succeeding J. A. Brown, who will work in 
eastern Ketucky and southern Ohio for the 
Louisville office. 

The City National Bank, of Paducah, Ky., 
has placed a contract with the McClintock- 
Loomis Co., of Minneapolis, for a West- 
minster tower chime clock, to cost $1,500. 
The clock will be 12 feet tall, and the dial 
will be 30 inches in diameter. 

Brainard Lemon, head of James K. Lemon 
& Son, Inc., left last week for New York, 
where he expects to spend about 10 days, 
the trip being made for business purposes. 

Ben Shuckman, who for about two years 
has been with the shop of W. G. Busch- 
meyer, since leaving Frank & Merz Mfg. 
Co., has gone to Indianapolis, where he is 
connected with Bardach & Gran. 

Jos. A. Levenson & Sons have started an 
auction sale of jewelry and remaining un- 
redeemed pledges of the late Louis Ober- 
dorfer, who conducted a jewelry and pawn 
shop at 305 W. Market St. Mr. Oberdorfer 
had been in the jewelry business for several 
years prior to his death, but had just re- 
cently opened the new store and pawn shop. 
Ben Straus is executor of the estate. 

The G. W. Myer Jewelry Co. of 
Memphis, Tenn., has filed amended articles 
of incorporation, changing: the corporate 
title of the company to the Meyer-Leach 
Jewelry Co. It was recently announced 
that an auction sale would be held to close 
out a lot of stock prior to reorganizing the | 
business. The directors of the new com- 
pany are: W. A. Meyer, L. C. Leach, 
William Rosenbaum, F. A. Shipp and M. 
M. Allison. 

Jewelers and merchants of Lexington, 
Ky., put up such a strong protest against 
a recently enacted daylight saving ordi- 
nance that the city commissioners decided 
to repeal it. It was put up to the com- 
missioners by a body which claimed the 
retailers were behind it, but later it was 
learned that merchants were strongly op- 
posed to the movement. The commissioners 
claimed that no protest had been made when 
the matter was discussed. The merchants 
replied that the idea was so foolish that 
they had never given it serious considera- 
tion. 
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“aed J. Flint has been spending a por- 
tion of the past week at the Flint farm in 
Hope Valley. 

Herbert S. Tanner, the Westminster St. 
retailer, was a business visitor in Boston 
the past week. 

Dunn & Rodenberg have received per- 
mission to erect a two-story wooden store- 
house on Baker St. 

Joseph W. Heller, president of the J. W. 
Heller Co., has been drawn for duty on 
the Federal grand jury. 

The American Emery Wheel Works is 
erecting a wooden storehouse at its plant 
on Waterman and Pitman Sts. 

Nathaniel Barstow has transferred to 
Edwin F. Morgan a lot of land on the 
south side of Langham road. 

The People’s Savings Bank has dis- 
charged two mortgages for $25,000 and 
$8,125 against the N. Barstow Co. 

H. W. Hardie, secretary and manager 
of Hardie & Ekeblad Co., Holland, Mich., 
was a business visitor in this city the past 
week. 

Mr. and Mrs. Frederick V. Kennon left 
Wednesday for New York on their way to 
Asheville, N. C., for a stay of several 
weeks. 

Edward McLaughlin and wife have 
transferred to Andrew Bruno, two lots of 
land with buildings thereon, on McMillen, 
Hall and Stone Sts. 

Theodore W. Foster & Bro. Co. of this 
city has announced the removal of its New 
York office from 13 Maiden lane to larger 
quarters at 8 W. 40th St. 

Roderick A. McIntyre has filed a state- 
ment with the city clerk that he is the sole 
owner of the National Mfg. & Electro 
Plating Co., 16 Calender St. 

Edward B. Hough, manager of the 
Wightman & Hough Co., has the sympathy 
of the entire trade in his bereavement in 
the death of his wife on Sunday. 

The Eastern Jewel Co., 55 Eddy St., is 
being conducted by the Carpenter Loan 
Co., Elgin H. Kerr, treasurer, according to 
information filed at the city clerk’s office. 

William H. Thurber, of the Tilden- 


Thurber Corporation, and family, have 
opened their country house at Nayatt 
Point, where they will remain for the sea- 
son. 


Charles S. Coultas, credit manager for 
the Tilden-Thurber Corporation, left on 
Friday for Fort Niagara, N. Y., for service 
as a first lieutenant in the Officers’ Reserve 
Corps. 

The stock, fixtures, machinery, etc., of 
the Fac Direct Jewelry Co., rooms 10 and 
11, at 23 Aborn St., are being disposed 
of preparatory to the concern going out 
of business. 

Harry Cutler, of the Cutler Jewelry Co., 
was one of the principal speakers at the 
patriotic meeting of the South Providence 
Young Men’s Association in Bazaar’s Hall 
last Sunday evening. 

At the 74th annual meeting of the Grand 
Lodge of Rhode Island, independent Order 
of Odd Fellows, held at Freemasons’ hall 
last Monday, William R. Dutemple and 


Louis W. Clarke were appointed members 
of the standing committee on appeals. 

The United Flag Co., 150 Chestnut St., 
is being conducted by Charles A. Keene, 
of Hotel Marie Antoinette, New York 
City, according to his statement filed at 
the office of the city clerk. 

The monthly meeting of the directors of 
the Manufacturing Jewelers’ Board of 
Trade will be held at the rooms of the 
association in the Turks Head building, 
this city, on Friday afternoon, May 18. 

Letters directed to the Art Mfg. Co., 
Ceselli & Russo, Crown Jewelry Co., How- 
ard Hunt Pen Co., Metal Specialty Mfg. 
Co. and Taylor Novelty Co., remain un- 
called for at the Providence post office. 

The police are looking for thieves who 
broke into the home of Samuel Brown, 
president of Brown & Dean Co., refiners, 
42 Bluff Ave., Edgewood, last week, and 
stole jewelry valued at more than $1,000. 

A man who was on trial the past week 
before Judge Sweeney and a jury in the 
Superior Court on a charge of the larceny 
of two rings from the. Dimond Co., was 
released on bail, the jury having disagreed. 

Everett L. Spencer, of the E. L. Spencer 
Co., and his family, have returned from 
Aiken, S. C., and have taken up their resi- 
dence at their country home at Rumstick 
Point Narragansett Bay, for the Summer. 

Raymond Losea has accepted a position 
in charge of the New York office of Will- 
iams & Payton, of this city. Mr. Losea 
was for several years a member of the 
sales force of Sadler Bros., of South Attle- 
boro. 

Five candidates took the examinations 
for registration under the optometry laws 
of Rhode Island before the State Board of 
Optometry the past week. The announce- 
ments as to the successful candidates will 
be made in about a week. 

Albert I. Russell, secretary of Irons & 
Russell Co., presided as Scout Commis- 
sioner at the luncheon discussion of the 
Town Criers at the Crown Hotel Grill last 
Monday of the topic “Looking at Life 
from the Viewpoint of a Boy.” 

The store of Jacob Ernstorf, 545 West- 
minster St., was slightly damaged by fire 
and considerably by smoke and water early 
Saturday afternoon. The fire was con- 
fined to the flooring where it started, due, 
it is believed, to a defective chimney. 

Theodore W. Foster, of Theodore W. 
Foster & Bro. Co., has just purchased a 
fine residential property at the northeast 
corner of Waterman and Brown Sts., in 
the most aristocratic section of the city, 
the deed being recorded the past week. 

The case of H. Payton Co. against Max 
Arbeiter for the recovery of balance al- 
leged to be due on book account, was 
heard in the civil session of the Sixth Dis- 
trict Court, before Judge Rueckert, on 
Thursday last. Decision was entered for 
the plaintiff for $18 and costs. 

Among those at the second annual ban- 
quet of the Providence Engineering So- 
ciety at Elks Auditorium last Wednesday 
evening were Edward B. Hough, F. W. 
Bliss, W. C. Dart, William H. Draper, An- 
drew Doleman, Art Hadley, John Kelso, 
E. A. Potter and J. T. Slocumb. 

J. Frederick McCloskey, of Woonsocket, 
has resigned his position as superintendent 
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of the tool division at the Remington Arms 
Union Metallic Cartridge Co.’s plant at 
Bridgeport, Conn., to become the manager 
of the Dover-McDevitt Co., Inc., new fac- 
tory at Main and Carver Sts., Pawtucket. 
Roger P. Stone, a student at Dartmouth 
"17, and son of William S. Stone, assistant 


treasurer of the Gorham Mfg. Co., left 
Wednesday for New York, whence he 


sailed on Saturday for Paris with 50 of 
his classmates.and fellow students to join 
the American ambulance service in France. 


Clarence M. Dunbar, of the Cook, Dun- 
bar, Smith Co., has been elected as a rep- 
resentative from Palestine Temple, to the 
43rd annual session of the Imperial Coun- 
cil of the Ancient Arabic Order, Nobles 
of the Mystic Shrine for North America 
to be held at Minneapolis, Minn., the lat- 
ter part of June. 

The Silversmiths’ Co. has declared a 
quarterly dividend of one and one-half per 
cent. on the preferred stock and a semi- 
annual dividend of two per cent. on the 
common stock, each payable May 15 to 
shareholders of record May 7. An extra 
dividend of two per cent. was paid on the 
common in February. 

The Talbot Mfg. Co., of this city, a con- 
cern authorized to manufacture and deal 
generally in jewelry, was granted a charter 
last Monday by Secretary of State J. Fred- 
erick Parker, under the laws of Rhode 
Island. The concern is capitalized at 
$25,000. The incorporators are Ralph M. 
Greenlaw, Grace A. Gardiner and Clara E. 
Waterman, all of this city. 

M F. Williams & Co. are extending their 
factory, 409 Pine St., into the adjoining 
brick building, where two floors of 3,000 
square feet each will make the total floor 
space of the concern more than 20,000 
square feet. The company suffered a loss 
of more than $1,000 by smoke, water and 
heat from a fire which broke out in the 
tool room a few mornings ago. 

In the promotions to non-commissioned 
officers of Battery A, Rhode Island Light 
Artillery, announced last Thursday night, 
appear the names of Joseph O. San Souci, 
Jr., son of Joseph O. San Souci, of J. O. 
San Souci & Co., and nephew of Lieuten- 
ant-Governor Emory J. San Souci, and 
Charles H. Eden, Jr., son of Charles H. 
Eden, of C. H. Eden Co., Attleboro. 

Charles Silverman, of Silverman Bros., 
has recorded the transfer of the land and 
buildings on Temple St., recently pur- 
chased from the receiver of the N. Bar- 
stow Co., also the transferal of one undi- 
vided half interest therein to Archibald 
Silverman. A mortgage of $30,000 by 
Charles Silverman on this property has 
been given to the People’s Savings Bank. 

Lieutenant-Governor Emory J. San 
Souci, who is a member of the firm of J. O. 
San Souci & Co., Olneyville square, and 
Mrs. San Souci, arrived home last week 
after a stay at Atlantic City. Mrs. San 
Souci and two daughters with Joseph San 
Souci spent the greater part of the Winter 
at St. Petersburg, Fla., and on their way 
home were met at New York by the Lieu- 
tenant-Governor and went to Atlantic 
City. 

The executive committee of the Provi- 
dence Chamber of Commerce on Tuesday 
announced the standing committee of 100 
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to- serve for the following year. William 
A. Viall, superintendent of the Brown & 
Sharpe Mfg. Co., was appointed chairman; 
Harry Fulford, Edgar C. Lakey and George 
C. Rueckert, to represent the jewelry in- 
dustry and kindred lines; Barton P. Jenks, 
Victor F. Richter and Frederick Hamilton, 
silverware, bric-a-brac and opticians. 

George Gerber and A. Zitserman have 
started in the jobbing jewelry business in 
the Case-Mead building, 76 Dorrance St., 
as Gerber & Zitserman, and will sell 
jewelry, etc., to small installment houses. 
Mr. Gerber was formerly in the retail 
jewelry business at 47 Washington St. and 
later in. the punch board premium business 
while Mr. Zitserman was in the retail 
clothing and gents’ furnishings goods busi- 
ness on Atwells Ave. and recently was in 
business in Philadelphia. 


Raymond Englehardt Ostby, superin- 
tendent of the Ostby & Barton Co., was 
married at noon on Tuesday last to Miss 
Alice Lockwood Howard, a daughter of 
Mr. and Mrs. Elisha H. Howard, at the 
home of the bride’s grandmother, Mrs. 
John W. Danielson, on Waterman St. The 
wedding was one of the most attractive 
home functions of the season. Ralph G. 
Ostby, brother of the bridegroom and as- 
sistant sales manager of the Ostby & Bar- 
ton Co., was one of the ushers. 


The following were among the jewelry 
buyers reported at the various hotels in 
this city the past week, who bought con- 
servatively: Mr. Dieber, of G. Sommers & 
Co., St. Paul, Minn.; Mr. Ritter and Mr. 
Greenberg, of Ritter, Greenberg Co., Phila- 
delphia; Mr. Miller and Charles McCoy, 
of Marshall Field & Co., Chicago; Charles 
Davies, of Butler Bros., New York city; 
Mr. Rosenfeldt, of S. M. R. Co., Chicago; 
Mr. Isaacs and Mr. Kahn, of Isaacs, Kahn 
Co., Chicago; Henry Kadden, of Kadden 
Bros., Philadelphia; Sol. Weinrich, of 
Weinrich Bros. Co., Philadelphia; S. H. 
Block, of S. H. Block & Co., Columbus, 
O.; Oscar F. Uhl, of Furstenwerth-Uhl 
Jewelry Co., St. Louis, Mo.; Ben Roth- 
schild, of Worms & Loeb, Chicago; S. 
Schweizer, of Schweizer & Co., Philadel- 
phia; Mr. Lindahl, of Lindahl, Lavick & 
Co., Chicago; Mr. Pfersich & Co., of A. L. 
Pfersich & Co., Philadelphia. 

An attempt was made Sunday afternoon 
to stimulate interest in the formation of a 
jewelry workers’ union in this city, through 
the calling of a mass meeting in the Gaiety 
Theatre. Being held on Sunday afternoon, 
it was expected that there would be a gen- 
eral outpouring, but only about 100 at- 
tended, with Frank Morris, who has charge 
of the local organizing movement, presid- 
ing. Among those seated upon the plat- 
form were James H. Krull, president of the 
Jewelry Workers’ Union at Attleboro; 
Charles B. Minard, of Newark, N. J., vice- 
president of the International Jewelry 
Workers’ Union, and Joseph M. Coldwell. 
Mr. Krull and Mr. Minard spoke of the 
jewelers’ organizations in Attleboro, North 
Attleboro and Newark and urged the for- 
mation and support of a local in this city, 
claiming that among the benefits already 
secured was the eight-hour day and better- 
ment of wages. Mr. Coldwell emphasized 
the desirability of enlisting the women 
jewelry workers in the union movement. 
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Applications for admission to the local 
were distributed, but only a comparatively 
few signatures were secured at the meeting. 
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John E. Tweedy of Cheever, Tweedy & 
Co. spent a few days last week in New 
York. 

S. G. Mandalien will leave this week on 
an extended business trip in the interest of 
his firm. 

St. Elmo Coombs left last week for the 
south in the interests of the Paye & Baker 
Mfg. Co. 

W. E. Franklin has returned from a trip 
to Cincinnati where he attended the whole- 
sale jewelers’ convention. 

G. K. Webster has purchased a small 
triangle on Washington St., which he in- 
tends to turn into a public park. 

The series of bowling matches between 
teams from the various departments in the 
Whiting & Davis Co. factory are creating 
considerable interest among the employees. 

The Mason Box Co. has laid out a large 
plot of land in lots of 50 by 100 which 
they are to give to their employes for 
cultivation. It is expected that most of 
the land will be used to raise potatoes. 

The local manufacturing jewelers who 
have been having such a big demand for 
flag pins have caught up with their orders 
and are now able to turn them out with- 
out sending the work outside of the fac- 
tories. 

A local of the International Jewelers’ 
Union was organized last Sunday with the 
following officers: Augusta Grom, presi- 
dent; Henry P. Reynolds, vice-president ; 
John S. Cooney, secretary; Charles Stark, 
treasurer; John Hedges, sergeant-at-arms. 











Capt. George H. Sykes is drilling the 
Home Guard company of Attleboro. 

The S. & D. Co. is the name of a new 
concern which has started in business in 
the Bushee building. 

McRae & Keeler have removed their New 
York office from 15 Maiden Lane to room 
1103, 9 Maiden Lane. 

W. C. Penfold, of the F. H. Sadler Co., 
was among the manufacturers’ representa- 
tives at the wholesale jewelers’ convention 
held recently in Cincinnati. 

The Chamber of Commerce is conduct- 
ing a campaign to boom its membership and 
daily luncheons are being featured. At the 
first of these events held last week J. L. 
Sweet acted as toastmaster. 

A bill allowing women and minors to 
work 50 hours a week was passed by the 
House of Representatives last Thursday, 
but it is expected that the Senate will de- 
feat it. This bill is of particular interest 
to the manufacturing jewelers, owing to the 
fact that jewelry making is a seasonable 
business. 

A man was arraigned in the district court 
last Tuesday morning on the charge of 
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stealing gold bracelet links from the fac- 
tory of the J. F. Sturdy Sons’ Co. The 
man was arrested outside of the factory 
and had $25 worth of links in his pockets. 
Later in the evening links valued at $50 
more were found at his home in Pawtucket. 
The arrest was made by the National De- 
tective Association of Providence. The 
case was scheduled for trial yesterday. 

Joseph L. Sweet, of the R. F. Simmons 
Co., has been elected a delegate to the con- 
stitutional convention from the Fifteenth 
Congressional District, while John Thomp- 
son of Thompson & Remington, refiners; 
and Edward A. Sweeney, formerly of the 
W. H. Wilmarth & Co., were elected from 
the First Bristol representative district. In 
Attleboro Mr. Sweet received a total of 
1,241 out of the 1,795 votes cast, while in 
North Attleboro his vote was 640. 








Connecticut Notes. 





The Phillips Jewelry Co., Meriden, 
Conn., is having papers drawn for a $20,- 
000 corporation which is to take over and 
enlarge the present store. 

On May 3 Mr. and Mrs. A. B. Pitkin, 
Hartford, Conn., celebrated the sixty-third 
anniversary of their marriage at their 
home, 422 Farmington Ave., Hartford. In 
the fall of 1861 Mr. Pitkin and a cousin, 
Horace W. Pitkin, went to Alexandria, 
Va., and opened a jewelry store. They 
later opened another in Washington, D. C. 
In 1865 Mr. Pitkin sold out his interest 
and bought a cotton warp mill in Man- 
chester, Conn., and has been affiliated with 
the cotton and woolen industry since. 

A remarkable shooting accident took 
place in the office of the Manning-Bowman 
factory last week, Meriden, when Frank 
Mulvey, night watchman, was struck in the 
back of the head by the accidental discharge 
of a revolver in the hands of the office boy. 
The soft lead bullet penetrated the flesh, 
but did small damage to the man’s skull. 
The bullet was successfully removed, and 
Mr. Mulvey’s condition is reported not to 
be serious. The office boy is being held by 
the police pending a thorough investigation 
of the circumstances attending the shoot- 
ing. 

Oliver Swan, at one time prominent in 
the silverware industry, passed away at his 
residence, 117 Lincoln St., Meriden, a short 
time ago, after an illness of six years. 
Mr. Swan’s_ sickness began with an 
apoplectic stroke, which he suffered at 
his camp in the Adirondacks. He was born 
in Hartford, 77 years ago and finished his 
education at the Suffield Academy. Upon 
coming to Meriden he became affliated 
with the Meriden Britannia Co., and re- 
mained with that firm for more than 539 
vears. He retired about six years ago, 
while superintendent of the plating factory. 
He was a member of the Home Club, until 
his illness, of the Highland Country Club. 
Deceased is survived by a daughter and a 
sister. 








B. F. Humphrey, Centerville, Ia., has 
traded his jewelry store in that city for a 
farm in Mississippi, and will move to that 
State at once. His son Sydney will open 
a new store in Centerville within a short 
time. 
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ALL OTHER THINGS BEING EQUAL 


Which Is the Better Watch? 


—a movement adjusted to three positions or one adjusted to five 
positions? 





The five position watch, of course. 
Every watchmaker knows why. 


Now if the five position watch is superior to the three position 
watch, isn’t it reasonable to suppose that the six position watch is 
superior to the five? 


Then why not take advantage of this superior feature and 
show your customers that you give them the greatest watch values 
obtainable when you sell them the SANGAMO SPECIAL and 
BUNN SPECIAL six position watches? 


Illinois Watch Company 


Springfield 
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Chicago Notes. 





The People’s Optical Co., at 209 S. State 
St., is now in the wholesale optical field. 

Cyrus Price, of Henius & Co., 31 N. State 
St., made a trip to New York last week. 

Frank Dunn, of Dunn & Rodenberg, has 
returned from a successful trip on the road. 

E. C. Minas, a buyer of Hammond, Ind., 
was in the city calling on the trade last 
week. 

C, J. Roehr, 31 N. State St., left the city 
on a road trip last week, to be gone about 
ten days. 

N. T. Sherwood, of the Bassett Jewelry 
Co., left late last week to call on the trade 
in the south. 

J. Ziegler, of J. Ziegler & Co., 31 N. State 
St., has returned from a brief excursion 
through the middle west. 

E. E. Besser, of the Chicago branch of 
Geo. Borgfeldt & Co., was out of the city 
on business last week. 

E. A. Kelly, representing the North 
American Watch Co., has returned from a 
briet business trip to Milwaukee. 

Sol Kaiser, who has been spending a few 
days at French Lick Springs, Ind., is back 
home again, much refreshed with his brief 
vacation. 

Herbert Cobb, formerly with Harvey Clap 
& Co., but now retired, has returned from a 
trip to Florida, where he spent the Winter 
basking in the sunshine. 

M. Stack, who conducts an antique shop 
in W. North Ave., has added another 
room, a step made necessary by the ex- 
pansion of his business. 

Frank Whiting, of the Whiting & Davis 
Co., returned last week from a trip to the 
factory and immediately left to call on the 
trade in middle ‘western territory. 

Business in jewelry establishments along 
State St. was suspended for more than an 
hour last Saturday morning, while the pa- 
rade, in which rode Marshal Joffre and the 
French envoys, passed. 

The E. & R. Jewelry Co.,. a corporation 
which has been doing a wholesale business 
at 222 S. State St., has been dissolved. The 
firm will be continued, however, under the 
same style, as a partnership. 

Gordon L. Hatch, who represents the 
Havone Corporation, of New York, is in 
Chicago this week in the course of a west- 
ern trip he is now making. From Chicago 
he goes to Minneapolis and other cities of 
the northwest. 

The Chicago Manufacturers’ League has 
opened its baseball season. Some of the 
teams in the league are closely allied with 


the jewelry trade, and are expected to give 
a good account of themselves. A strong 
schedule has been arranged. 

Mystery surrounds the disappearance of 
John Machnack, a jeweler at 11543 Michi- 
gan Ave., in Roseland. He has vanished 
without leaving a single trace. Some of 
his relatives are showing concern as to his 
whereabouts. 

E. M. Meder, who has factory lines, with 
headquarters in the Shops building, has 
taken the Chicago representation of the 
line af W. H. Eldredge & Co., Omaha. 
This firm jobs Japanese goods, in which is 
included a rare assortment of hand- 
painted china and other articles suited to 
the needs of the jewelry trade. 

Martin’s Mercantile Co., 229 W. Illinois 
St., which manufactures mirror plateaux 
for the jewelry trade, was a little handi- 
capped last week because of the illness of 
the forelady of one of the departments. 
Martin Carlstein, president of the company, 
reports a strong increase in orders from 
the jewelry trade, on account of the ap- 
proaching wedding season. 


For five years, Joseph W. Heckman, 
Otto V. Heckman and J. Seymour have 
been the controlling factors in the Becker- 
Heckman Co., Heyworth. building. Re- 
cently the company was incorporated under 
the Illinois statutes and J. W. Heckman was 
made president, Otto V. Heckman, vice- 
president, and J. Seymour, secretary-treas- 
urer. The old title of the Becker-Heck- 
man Co., however, is not changed. 

Charles F. Manahan, secretary of the 
Illinois Retail Jewelers’ Association, left 
the city last week for the purpose of at- 
tending a “booster” meeting held in the 
state to arouse enthusiasm for the conven- 
tion of the Illinois Retail Jewelers’ Asso- 
ciation in the Hotel Sherman, to be _ held 
this week. Plans are all arranged, and it 
is expected that the work of putting up the 
strong series of exhibits for manufacturers 
and jobbers will start Sunday and be com- 
pleted Monday. 


Word was received here that Albert 
Wehde, a jeweler who for many years con- 
ducted an antique shop in the Fine Arts 
building here, has been arrested in Hono- 
lulu, H. I., charged with attempting to fo- 
ment a revolt in India. A cablegram from 
Honolulu reached Chicago last week, giving 
the information that Wehde is on the way 
to this city in charge of U. S. Marshal J. J. 
Smiddy. Wehde, it is remembered, left 
Chicago about two years ago for the Orient. 
He said he was going to China to buy 
antiques. It is charged that his real mission 
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was to remove ammunition from German 
ships. putting in at Honolulu for use in 
India. Wehde lived in the United States 
for 20 years, and his friends here are sure 
there must be a mistake as they are unable 
to believe in his guilt: The charge is made 
that Wehde was a member of the con- 
spiracy, which had its center here, and 
which was headed by a man now under 
arrest. 





Des Moines, Ia. 





C. J. Wagner will open a new jewelry 
store at Eddyville. 

John Mann, Oxford, has purchased the 
jewelry stock of F. E. Horras, Marengo. 

Victor Hallquist has been accepted for 
admission to the officers’ training camp at 
Ft. Snelling which begins early this month. 

Recent visitors to the local jewelry houses 
were Earl Brown, Madrid; J. C. Fortune, 
Norwalk; C. W. Connoran, Indianola; A. 
A. Badgley, Pleasantville; William Hersh- 
ergen, Mitchellville. 


The demand among Des Moines jewelers 
for patriotic emblems continues strong. 
Some of the stores are showing statuettes 
of soldier boys clad in khaki, emblematic 
of preparedness. 

The indications are that Des Moines will 
lose several members of the trade to the 
officers’ school and to the regular army 
and navy. Some of the salesmen and re- 
pair men have already enlisted. 

Strenuous efforts are being made by the 
Des Moines Admen’s Club to prevent a 
business decline due to the circulation of 
rumors and stories which will produce de- 
pression in the mind of the buying public. 
So far, Des Moines jewelers and other 
trades have felt little effects of war talk 
and high cost of living scares. Business 
has been uniformly good. 








The capital city of Pennsylvania is fired 
with patriotic fervor and the recruiting sta- 
tions for army and navy are doing a good 
business with the manhood of this district. 
There are prospects of the establishment 
of an army base in or near this city. The 
merchants of the city are not behind the 
balance of the population in giving expres- 
sion to this patriotic feeling, and Jeweler 
H. C. Claster, 302 Market St. and 1 N. 3rd 
St., recently advertised that his stores would 
contribute 10 per cent. of the gross receipts 
for 10 days to the American Red Cross 
Society. 
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Cleveland. 





TRADE CONDITIONS 


Jewelers here generally report a very fair busi- 
ness. Any slackening in the trade that may have 
resulted from the declaration of war, they believe. 
will be made up by the increased prosperity ot 
the country when the proceeds of the big bond 
issue begin to circulate, as the result of the pur- 
chase of materials and food stuffs for war pur- 
poses. Considerable criticism of the newspapers 
is heard here and there, because of the manner in 
which they have handled the subject of conserva- 
tion of resources. Apparently some people have 
taken this to mean hoarding their money, while 
in reality they must understand that business will 
have to remain in a prosperous condition if the 
government is to attain its ends, 





D. A. Beswick, Berea, has been confined 
to his room by illness for several days. 

F. H. Pitkin, who recently purchased the 
business of Frank Presswell, 1087 S. 
Main St., Akron, Ohio, is arranging to 
move a portion of his stock at Andover, 
O., to that point. 

Among the merchants who have visited 
this city within the past week are A. D. 
Anderson, Ashtabula; Mr. Herrick, Her- 
rick & Shreffler, Oberlin, Mrs. D. A. Bes- 
wick, Berea; R. W. Atwood, Willoughby; 
T. L. Peck, Painesville, and F. H. Pitkin, 
Akron. 

Mr. Austin has purchased an interest in 
the business of P. J. Younglove, Green- 
springs, O., and the firm name will here- 
after be Austin & Younglove. The two 
men were partners some years ago under 
the same name, but Mr. Austin withdrew 
to engage in business alone. 


A stock of what is claimed to be pawn- 
brokers’ pledges has been opened in a va- 
cant room on Euclid Ave., and the goods 
are being sold at auction. Not long ago 
an ordinance was introduced in the city 
council here, placing a heavy license fee 
upon concerns which could not establish 
the fact that they are to remain in business 
permanently. Most merchants would be 
glad to see such an ordinance in force, as 
the city has at times been rather overrun 
by distributors of such merchandise. 

L. M. Sigler, president of the Sigler 
Bros. Co., Garfield building, returned 
home on schedule time iast Wednesday 
from an extended trip to China, Japan 
and the Hawaiian Islands. He made the 
trip purely to see the Oriental countries and 
gave little attention to the manner in 
which the jeweiry business is conducted in 
the cities which he visited. The only in- 
dications of war that Mr. Sigler noted 
were the efforts of China and Japan to rid 
their countries of German subjects. They 
were being forced out as rapidly as pos- 
sible, Mr. Sigler said. 


George H. Beattie, diamond merchant 
and designer and manufacturer of jewelry, 
and C. A. Radde, optician, opened their 
new store at 41, The Arcade, Saturday. 
The woodwork of the room itself is in 
white enamel, while the fixtures are of 
American walnut in smooth, dull finish. 
The wall lamps and electric fixtures are in 
hand-wrought brass, made by Mr. Beattie. 
Throughout the fixtures are original in de- 
sign and the store, therefore, presents a 
different appearance from other jewelry 
stores. This was the aim of the propri- 
etors. Mr. Beattie was formerly connected 
with H. W. Beattie, diamond merchant in 
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the Arcade, and Mr. Radde was located in 
the Swetland building. 
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The Zall Jewelry Co. has installed a hand- 
some street clock. 

C. E. Austin, of the S. Bowley store, has 
returned from an extensive visit in New 
York State. 

Phil Ryan has severed his connection 
with Chas. Wathen & Co., to engage in the 
oil business at Casper, Wyo. 

William Hohneck, 1305 Broadway, has 
closed his business and stored his goods. 
He will engage in the automobile sales 
business temporarily. 

A large number of local jewelers and 
watchmakers attended a military smoker at 
Fort Logan Monday night, and spent a 
most enjoyable evening. 

Paul J. Morris of the Edward Lehman 
Jewelry Co., has returned from an exten- 
sive trip covering Colorado, Nebraska, 
Wyoming and Montana points. 

Charles J. Doersam, who was called to 
Leavenworth, Kans., last week on account 
of the serious illness of his mother, re- 
turned home Wednesday. His mother is 
now out of danger. 

The Colorado Horological Society met 
Tuesday evening, May 1, at the residence 
of W. C. Hansen, and an interesting dis- 
cussion on the best method of making a 
balance staff with modern appliances, was 
participated in by the following: J. I. 
Hansen, Tom O’Mara, E. A. Fishback, 
L. D. Parker, E. E. Wangnild, J. C. Cot- 
trell, Ivan Sundman, Wolf Hansen, Fred 
Braun and H. Haefliger. Refreshments 
were served by Mrs. Hansen. 

A little daughter of Morris Cohn, ac- 
cording to a letter received here Monday 
from Los Angeles, where Mr. Cohn and 
his family have been spending the past 
three months, was operated on a few days 
ago. The little girl contracted pneumonia 
before the family left Denver, and the 
operation was found to be necessary after 
they reached Los Angeles, because of com- 
plications which developed. The operation 
was a critical one but was successful, and 
the child is on the road to recovery. 








Minneapolis and St. Paul. 





F. W. Kinnoin, formerly operating jewel- 
ry stores at Towner and Velva, N. Dak., 
is about to open a new store at Stanley, 
N. Dak. 

S. H. Clausin of S. H. Clausin & Co., 
wholesale jewelers, Minneapolis, returned 
Sunday from the jobbers’ convention at 
Cincinnati. 

FE. Adelsheim, of S. Jacobs & Co., retail 
jewelers, Minneapolis, is taking a few weeks 
vacation, and at present is at Excelsior 
Springs, Mo. 

A. F. Maaske, for some time located in 
1837 E. Lake St., has secured a new location 
and is now to be found at 1709 E. Lake 
St., one block away. 

It was erroneously reported in these 
columns recently that Roy Beard of Sischo 
& Beard, was on the road for the firm. 
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Mr. Beard is connected with the firm of 
Beard Bros. 

John MacNaught of White & Mac- 
Naught, retail jewelers, Minneapolis, re- 
turned last week from several weeks’ va- 
cation spent in California. 

August Engst trade watchmaker re- 
cently occupying quarters with the Birn- 
stein Jewelry Co., has removed to the fourth 
floor of the Ryan building, St. Paul. 

The forthcoming wedding of Myron J. 
Marx, of Max Marx & Son, wholesale 
jewelers, St. Paul, to Miss Ash, daughter 
of A. G. Ash of that city is announced 
to occur May 10. 

Lovett Beard, son of Charles Beard of 
Sischo & Beard, St. Paul, who is a student 
at the University of Minnesota, has joined 
the marines and expects to leave this week 
for Mare Island Navy Yard. 

Miss Rose Feigelman, daughter of Louis 
Feigelman, retail jeweler of Minneapolis, 
recently achieved distinction as being one 
of the winning team of the debating club 
of North High School. The contest was 
for State championship and was won for 
the first time by a Minneapolis club. 

R. H. Winter of the R. G. Winter 
Jewelry Co., Minneapolis, returned last 
week with Mrs. Winter after a two months’ 
visit in southern California. At Santa 
Monica, Mr. and Mrs. Winter visited Mr. 
Winter’s father, R. G. Winter of Milwaukee, 
Wis., and a family reunion was held, at- 
tended by 15 people. 

Mr. Keppler of the Keppler Jewelry Co., 
Anaconda, Mont., called on some of the 
St. Paul jobbers last week. Mr. Keppler 
was on his return from several weeks’ visit 
to California, Colorado and Nebraska. It 
was his first visit to St. Paul, although he 
has been buying goods from St. Paul houses 
for a score of years. 

The army and navy are making inroads 
into employes of the jewelry houses of 
St. Paul and Minneapolis and the north- 
west. Frank Bramhill.of S. H. Clausin 
& Co. has joined the navy. Lovett Beard, 
son of Charles Beard, St. Paul, has joined 
the marines; Earl Barker of the Barker 
Drug & Jewelry Co., Bemidji, Minn., is 
now a lieutenant in the navy. Fred Meyers, 
manager of the jewelry department of the 
Diehl Drug & Jewelry Co., Mitchell, S. 
Dak., is a captain of militia cavalry. Nu- 
merous others are expected to be accepted 
and leave in a short time. 








Charles M. Bodge, an employe of the 
Waltham Watch Co., Waltham, Mass., for 
53 years, passed away at his home on 
Upper Main St. April 30, in his 74th 
year. Mr. Bodge was stricken with apo- 
plexy. He was a member of Company D 
of the 35th Massachusetts Regiment, and 
a veteran of the Civil war, having served 
with the army of the North for three years. 
Upon his honorable discharge from the 
army, Mr. Bodge returned to Waltham, 
the city of his birth, and entered the em- 
ploy of the Waltham. Watch Co. While 
in the employ of the Waltham Watch Co. 
he worked in several departments, and at 
the time he was taken ill and left the 
factory, three years ago, he was employed 
in the hairspring department. He had 
been in. poor health for the past three 
years. On April 19 he suffered the -last 
stroke and sank gradually until the end. 
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The Great Central-Western Market 
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CINCINNATI, O. 
LINDENBERG, STRAUSS & CO. OUR SPECIALTIES:—Diamond, Mounting, Jewelry and Case 


Repairing, Emblem Goods and Jewels, Medals, 
Class Pins, Engraving and Enameling. 
































Victor ENGRAVING BLOCKS Bracelet 
<ul For All Purposes Watches 
DIES AND SPECIAL TOOLS a onst-teeien cod te 
For Jewelers ui ported movements. Prices 








A oe | sal tt ar always the lowest. 


Adolph Muehlmatt — raed = Send us your mail orders. 


Lion Building Send for catalog. Try us for diamonds 


CINCINNATI Richter Ry Phillips 


Send for Booklet THE LEADERS 
Patent April 9, “12. 114-116 West Gth St., Cincinnati, Ohio 


















































ee ee ee “er ee 4% 











aE AE a ee 





ee Le ee eee 





May 9, 1917. 





BG : Witenes left "Seinen ti Seen for a two 
weeks’ southern trip. 

W. P. Kranz left last week to represent 
Gebhardt Bros. in Ohio and West Virginia, 

Mrs. Ed H. Croninger and son Dow, are 
visiting Mrs. Croninger’s sister, Mrs. Ber- 
trim, in Pittsburg, Pa. 

After a short lull, the jewelers of Coving- 
ton, Ky., are again pushing the local asso- 
ciation idea. It is expected that very soon 
a good club will be permanently organized. 

O. & M. Gross, who were in business 
at 9296 E. Millant St., have gone out of 
business, sold their stock and started for 
South America. They have not decided 
just where they will locate, but will com- 
municate with their friends here when they 
have settled upon some point. 

Charles Schoenig came in from a south- 
ern trip Saturday and left Sunday for six 
weeks in Wisconsin and the copper country. 
E. A. Frommeyer is in Detroit for 10 days. 
R. J. Frommeyer is on a two weeks’ trip 
along the east coast of Michigan. Joseph 
Hornback will not return from Louisiana 
and Texas until the middle of June. 

Under “Cincinnati, Ohio,” every member 
of the Cincinnati Wholesale Jeweler’s and 
Manufacturers’ Association is having the 
words “The Jewelry City” printed on its 
letter heads. This was decided upon at the 
meeting in March, and now are to be seen 
the stationery with the little words that 
connect Cincinnati and jewelry in the minds 
of all who read them. The wholesale asso- 
ciation is taking up the publicity campaign, 
and at this month’s meeting, a committee 
will be named to devise ways and means 
of advertising the third greatest jewelry 
center in the United States. The conven- 
tion of the National Wholesale Jewelers’ 
Association, held here April 26 and 27, 
brought to mind to many who had failed 
to realize it before that Cincinnati is a real 
place on the jewelry map. The convention 
was worth many times its cost and trouble 
on account of the ambition and pep it put 
into the local jewelers. 











E. R. Randolph, jeweler of Defiance, O., 
has moved to a new location on the main 
street of that city. 

The engagement of Miss Catharine Kapp, 
daughter of Mr. and Mrs. John Kapp, of 


the Broer-Kapp Co., to Thomas D. Best, 
architect of Maysville, Ky., was announced 
recently. 

E. L. Entrikin, Findlay, O., has just re- 
turned from a trip to the Pacific Coast. 
His health had been failing for some time, 
but since his stay on the Coast it has im- 
proved much. 

Clair Rifner, manufacturing jeweler, for- 
merly with the Toledo Jewelry Mfg. Co., of 
this city, has accepted a position with 
H. Bruce Stone, retail jeweler on the sec- 
ond floor of the Wedgewood building. 

A number of prominent Toledo jewelers 
had conspicuous places in the parade of the 
Shriners which was held in this city re- 
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cently. A. R. Parry, of the Merrill & Broer 
Co., H. Bruce Stone and Elias Gross were 
members of the drill squad which received 
much applause for its excellent line and 
splendid formations. 

H. H. Mollencup, Defiance, O., has re- 
modelled his place of business, lengthening 
his display room about 40 feet and install- 
ing new wall and show cases. A tile floor 
was also put in. Several sound-proof rooms 
were added to accommodate the growing 
music trade of the concern. The offices of 
the company and the jewelry repair shop are 
on a_ balcony, which extends the entire 
length of the store. 

O. I. Farrell, jeweler, 1209 Broadway, 
has moved to larger and handsomer quar- 
ters at the corner of Broadway and S$ 
Sts. W.-A. Dennis, formerly with the Judd- 
Gross-Jordan, was taken into the firm, 
which will be known as the Farrell & 
Dennis Jewelry Co. The latest designs in 
wall and show cases have been installed, 
and the concern now has one of the best 
equipped jewelry stores in the city. 











— Wood, who had pen of the watch 
department of Oppenstein Bros., is now 
office manager for the Hiland Oil Co. here. 

C. C. Hoefer, a former wholesale jeweler 
in this city, has returned from a four 


months’ visit in the west. He spent some 
time in Honolulu. 

Recent visitors in the city were J. O. 
Stott, Paola, Kans.; T. S. Mendenhall, 
Burr Oak, Kans.; B. E. Kidd, Corder, Mo., 
and Mr. and Mrs. T. B. McEntire, Sweet 
Springs, Mo. 

Miss Amy Davidson recently gave up 
her position with the Harris-Goar Co. to 
be married. Miss Veta Street, of the. same 
company, has accepted a position with the 
Home Telephone Co. 

Leslie White, who travels through south- 
ern Kansas and Oklahoma for the C. A. 
Kiger Co., attended the recent Shriners’ 
convention in Wichita, Kans. H. H. Kiger, 
of the C. A. Kiger Co., started May 1 ona 
trip through Arkansas and part of southern 
Missouri. 

Much difficulty is being experienced by 
local dealers in getting goods. The Cady 
& Olmstead Jewelry Co. just a few days 
ago received an order of clocks for which 
some of their customers have been waiting 
more than a month. Within the past two 
weeks the jewelry department of the 
Emery, Bird, Thayer Dry Goods Co. has 
received an order placed a year ago. 

In order to show appreciation for faith- 
ful service, the Edwards-Ludwig-Fuller 
Jewelry Co. on April 27 gave each employe 
a bonus, figured on the length of time em- 
ployed and the amount of salary. The past 
vear has been one of the most prosperous 
ever enjoyed by the firm in its 30 years in 
Kansas City. A number of the employes 
have been with them continuously for more 
than 15 years. 

Gilbert Jaccard and Roy Latham, of the 
Jaccard Jewelry Co., have applied for en- 
listment in the officers’ reserve corps. 
George H. Edwards, Jr., son of George H. 
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Edwards, of the Edwards-Ludwig-Fuller 
Jewelry Co., and John Wolf, a traveling 
salesman for the same firm, have also ap- 
plied for places in the same branch of 
service. Joseph H. Majors, city salesman 
for the latter firm, is a member of Battery 
B. Young Edwards is secretary to his 
father, who is mayor of Kansas City. 
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Homer De Selms, a jeweler of Attica, 
Ind., was a recent business visitor. 

E. F. Starks, Newpoint, Ind., and F. G. 
Guy, Arcadia, Ind., were in Indianapolis 
last week on business. 

B. Goodman, of Goodman & Co., whole- 
sale jewelers in the Occidental building, 
made a business trip to Dayton, O., last 
week. 

O. O. Williams, a jeweler and optometrist 
of Salem, Ind., recently moved his store 
into a new room. The new location pro- 
vides improved display facilities, and Mr. 
Williams has enlarged his stock and has 
installed some new fixtures. 

Robert H. Manzy, a watchmaker em- 
ployed by Louis Feller, jeweler at 420 E. 
Washington St., has just left a local hos- 
pital, following a serious operation. Al- 
though he has not recovered his health 
completely, Mr. Manzy is_ recovering 
quickly from the effects of the operation. 

The interior of the jewelry store of Gray, 
Gribben & Gray Co., 200 Indiana Ave., has 
been redecorated, and the store has added 
an optical department, which has been 
placed in charge of Harold M. Jones, for- 
merly with F. H. Robison & Co., 16 E. Mar- 
ket St. 

H. H. Nutter, a well-known jeweler of 
Martinsville, Ind., has sold his store to lL. 
Hessel, of Indianapolis, who has taken pos- 
session of the property. Mr. Nutter as yet 
has not announced his plans for the future, 
but may retire permanently from the jew- 
elry business. 

Miss Irene Place has purchased a half 
interest in the Gettle Jewelry Co., Mont- 
pelier, Ind., having purchased the interest 
in the business owned by R. G. Marcy, who 
retires. She now is a partner of Homer 
Gettle. Miss Place has been employed 
in the store for the last five years and 
is thoroughly acquainted with the business. 

Indianapolis jewelers are expecting to 
have a big trade in novelty jewelry begin- 
ning the week of May 8, when Fort Benja- 
min Harrison, a few miles from the city, 
will be occupied by about 40,000 men who 
will attend an officer’s training camp. The 
fort, which in the past has been a regi- 
mental post, has been converted into a 
brigade post, and from the plans already 
announced by the War Department, it is 
assumed the reservation will be kept filled 
with men under training from this. time 
until the end of the war. Occupancy of the 
post always has been followed by increased 
retail sales by all merchants in Indianapolis. 








About May 1 the firm of Dale & Hil- 
kins, jewelers at 132 Wyoming Ave., Scran- 
ton, Pa., was dissolved, Mr. Hilkins re- 
tiring and Mr. Dale taking over the busi- 
ness. 
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The Jeweler’s Advice 
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to His Son 


“My boy, I have found that confidence en- 
ters more into the Jewelry line of business 
than that of most any other line of trade. 
for the reason that the people in general 
know very little about the intrinsic value 
of the goods they buy. They come back 
to me because they believe in me and trust 
me; if 1t were not for their feeling of con- 
fidence in me—I might just as well put a 
padlock on my door. 


“The same reason applies in the selection 
of a refiner—-the man to whom he sells his 
old Gold and Silver. It is a wise policy to 
pick out a man or a firm that has been tried 
i the “Crucible of Time’ and has not been 
found wanting, a firm that has the confi- 
dence and esteem of the jewelry trade in 
general,” 


WE are not in the habit of throwing bou- 
quets at ourselves—but we have rea- 
son to believe that the consensus of opinion 
of the jewelry trade everywhere will say that 
the firm of DEE & CO. fully measures up to 
these requirements. 


One thing you may be sure of, and that is 
this: whenever you ship any Old Gold, Sil- 
ver or Platinum to DEE & CO. you may rest 
assured that you will be getting honest 
values—every time. 


You get our check covering full value of your 
old Gold, Silver or Platinum, by return mail. 
If our offer is not entirely satisfactory to you 
(not us), we will return shipment intact, 
express prepaid. 





If we could go farther we would go farther. 





Our Advice— 


Get rid of your Old Sil- 
ver now when the price is 


high. 











Thomas J. Dee & Co. 


Gord, Silver and 
Platinum Refiners 
Office—5 South Wabash Avenue 
Smelting Works—317-319 E. Ontario St. 


Chicago, Ill. 
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BUSINESS CONDITIONS. 
Patriotic goods, naturally enough, are selling so 
fast in Milwaukee that jewelers have much diffi- 


culty in keeping stocked up. The extraordinary 
demand from all parts of the country appears to 
make it necessary for manufacturers to fill only 
part of orders at'one time. Retail trade in gen- 
eral is being well maintained, due to the effective- 
ness of local propaganda in the direction of decry- 
ing false economy. Jewelers look forward to the 
commencement and wedding season with much 
hope for a large business. So far this class of 
trade has been better than in any former year 
and there is no reason why the volume during 
the actual season will not show considerable gains, 





W. H. Thorp, jeweler, Beaver Dam, Wis., 
is advertising a closing out sale. 

George W. Fink, president of the Fink- 
Boszhardt Co., 508 Enterprise building, 
has returned from a two weeks’ trip through 
central Wisconsin. 

The entire stock of jewelry of Lee L. 
Livingston 807 3rd St., has been purchased 
by Joseph Saltzstein, proprietor of the Sav- 
ing System Jewelry Co., second floor Cas- 
well block, Milwaukee. 

The death of Mrs. J. C. Forbes, widow of 
one of the pioneer jewelers and watch- 
makers of Wisconsin, at Portage, occurred 
April 27 in that city. Mrs. Forbes was 87 
years of age. Her husband died many years 


ago. 
Mrs. C. H. Clifford, Platteville, Wis., 
represented the Clifford jewelry store 


among the trade visitors in Milwaukee dur- 
ing the past week. Mrs. Clifford spent 
several days in the city as the guest of 
her sister. 

Joseph F. Paula, formerly a well known 
retail jeweler at Kewaunee, Wis., died in 
that city on April 23, aged 40 years. Mr. 


Paula retired from business some time ago 


because of failing health, He was promi- 
nent in Bohemian circles. 

Among the Wisconsin retail jewelers who 
called on Milwaukee manufacturing and 
jobbing houses last week were: H. Abram- 
son, Eau Claire; E. L. Peterson, Hartford; 
William F. Notbohm, Oconomowoc; B. 
Panik, Cudahy, and Thomas Bruhy, West 
Bend. 

H. K. Rich, Friendship, Wis., lost his 
building and entire stock of jewelry and 
confectionery by fire last week. The build- 
ing was a landmark of Adams County, hav- 
ing been erected in 1858. Mr. Rich’s loss 
is $4,000, only one-half being covered by 
insurance. He has not announced future 
plans. 

Joseph Saltzstein, proprietor of the Sav- 
ing System Jewelry Co., Milwaukee, on 
May 1 took new and more commodious 
quarters on the second floor of the Cas- 
well block, Grand Ave. and W. Water 
St. The new store occupies the corner of 
the building and is directly above the David 
Goldman Jewelry Store, located on the 
ground floor. 

Employes of the Bunde & Upmeyer Co., 
67 Wisconsin St., have again organized a 
number of baseball teams, from which a 
selection of a regular Bunde & Upmeyer 
nine will be made for the purpose of rep- 
resentation in the Commercial League. The 
B. & U. team ranked high in the league last 
year. During the Winter the store was 
represented both by basketball and bowling 
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teams in the leading leagues of Milwaukee. 

Rudolph Kaempf, Brillion, Wis., on May 
1 retired as proprietor of the Kaempi 
jewelry store, turning over the business to 
Charles T. Caldwell, who recently purchased 
the stock, as noted last week. Mr. Kaempf 
is reported to be contemplating the opening 
of a new store at Port Washington, Wis., 
but full details are not yet available. He 
was in business at Brillion for more than 
12 years. 

Milwaukee retail jewelers were well rep- 
resented at the first annual “Get Together” 
banquet held by the Milwaukee Optical So- 
ciety in the Empire room of the Hotel Wis- 
consin on Monday evening, April 30. Fol- 
lowing a number of stirring patriotic ad- 
dresses, the society adopted a strong reso- 
lution approving the course of the adminis- 
tration in the present international trouble 
and assuring President Wilson of loyal sup- 
port in any further action he might take. 

A.. P. Wilde, retail jeweler and music 
dealer of South Milwaukee, Wis., had ample 
occasion to celebrate the May Day. It was 
a double anniversary of high importance, 
for on May 1, 1892, he first engaged in busi- 
ness on his own account, and five years 
later, or on May 1, 1897, he opened his 
present beautiful store at 1015 Milwaukee 
Ave. in South Milwaukee. It is recorded 
that Mr. Wilde started business at Second 
Ave. and Scott St., with a total capital 
stock of $10, of which sum 70 per cent. was 
used to defray his first month’s rental;.20 
per cent. as first payment on his stock, and 
10 per cent. as first payment on a show- 
case. The total volume of business during 
the first year was $736.50, and 25 years later 
this has grown to an annual volume of 


nearly $20,000. 


The E. H. Warnke Co., 509 Enterprise 
building, has completed extensive improve- 
ments in its establishment, which i:ct only 
enhance the appearance but provide room 
for additional manufacturing and display 
facilities. A new entrance of imposing de- 
sign and beautiful finish has been installed. 

Members of the Milwaukee Association 
of Manufacturing Jewelers are in accord 
with the action of the national association 
in calling off the meeting of the executive 
committee, which was to have been held at 
Buffalo on May 12, because of the war. 
According to E. H. Warnke, one of the 
prominent Milwaukee members, the business 
of the organization is in such good shape 
that a special session under the present con- 
ditions of national affairs is not necessary. 

The Gamm Jewelry Co., Madison, Wis., 
which recently moved from 3 W. Main St. 
to its magnificent new store at 9 W. Main 
St., encountered some difficulty in getting 
permission from the Madison Common 
Council to move its large street clock to 
the new location. Madison aldermen some 
time ago took a stand against advertising 
signs extending over lot lines. After a fight, 
the council agreed to permit the Gamm 
company to move the clock along the curb, 
but specified that no advertising matter 
might appear on or over the clock. 

Gustave Keller, former president and still 
a director of the Wisconsin Retail Jewelers’ 
Association, and senior member of the re- 
tail jewelry firm of K. F. Keller & Sons, 
Appleton, Wis., is taking a leading part in 
the co-ordination of activities in Wisconsin 
for the purposes of national defense in the 
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present international difficulty. Mr. Keller is 
one of the finest of the many fine examples 
of Americans of German extraction to rally 
to the support of the United States govern- 
ment, and his course during the last three 
years nails the lies which have been cir- 
culated so widely throughout the country 
that Wisconsin citizens of German extrac- 
tion are not in entire accord and sympathy 
with the action of the President and the 
Congress. Mr. Keller is postmaster of Ap- 
pleton and as such originated an idea which 
has been adopted by the government to as- 
sure maximum results from the soil. 








Omaha. 





H. B. O’Brien, representing the Alvin 
Mfg. Co., New York, was calling on the 
trade last week. 

Last week O. C. Homan of the C. B. 
Brown Co., recovered his automobile which 
was stolen exactly one month ago. 

A number of the jewelers in the city 
and out in the State, who put in wireless 
machines for getting time signals daily 
from Arlington Station, have been ordered 
to take them out. 

Vincent M. Shook, youngest son of C. 
L. Shook, who enlisted in the Aviation 
Corps last week, was ordered to report for 
duty at once at Fort Sam Houston, Texas. 
He left immediately. 

Among the out of town jewelers in 
Omaha last week were R. J. Kervin, 
Griswold, Ia.; E. E.° Freeman, Oakland, 
Ia.; F. E. Poellot, Coleridge, Neb.; George 
Mueller, Arapahoe, Neb. 

H. I. Salins, traveling salesman for the 
T. J. Bruner Co. in Northwest Nebraska, 
was called. to Chicago last week on ac- 
count of the serious illness of his mother. 
I. W. Pope is covering his territory. 


Grand Rapids, Mich. 


TRADE CONDITIONS. - 
_ War conditions and the proximity of conscrip- 
tion have affected business here markedly. The 
general policy of retrenchment has been felt al- 
though the general strong tone developed with the 
start of the year is carrying trade through quite 
well. A good demand for Spring novelties has 
been experienced and the diamond transactions 
have been good. This branch has been the chief 
source of keeping business up to a level close to 
optimistic. It is expected that better conditions 
will prevail as soon as a definite settlement of 
war problems is reached. 














Arthur Siegel, of the Siegel Jewelry Co., 
is confined to his home with an attack of 
tonsilitis. He will not be back in the store 
for two weeks. 

FE. A. Prange has closed his branch store 
at 51 Division Ave., S., and will conduct 
the jewelry and optical business of that 
location henceforth from the main jewelry 
store at 218 Monroe Ave., N. W. 

Ten local jewelers attended the annual 
convention of the Michigan Retail Jewel- 
ers’ association held at Jackson, Mich., 
Tuesday and Wednesday of last week. Con- 
siderable important business was transacted. 

O. W. Stark, for several years a partner 
in the J. J. Thomson concern, has severed 
his connections with the firm and disposed 
of his interests. His plans for the future 
have not been definitely settled, but he will 
enter the jewelry business soon either in 
Grand Rapids or some city in western 
Michigan. A new manager for the store 
will soon be secured. 
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The members of this organi- 
zation extend a hearty wel- 
come to the members of the 


rR. J. A. 


and hope that this your 


Tenth Annual 
Convention 


will be the most successful 
one ever held. 


If you can arrange to call and 
see us during your visit to 
the city, it will give us 
genuine pleasure. Or, if there 
is any way in which we can 
be of service to you, we will 
gladly do our part to make 
_ your stay enjoyable. 
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The Norris, 
Alister - Ball 
Company 


TENTH FLOOR 
GARLAND BLDG. 








98, East Washington Street 
Chicago, IIl. 














THE THIRD EDITION 


Trade-Marks 


of the Jewelry and 
Kindred Trades 








Containing 366 pages of trade- 
mark information. Handsomely 
bound in cloth. Size 7 x 10% inches. 

Over 6,500 trade-marks and trade 
names and the names of flatware 
and toiletware patterns. 

Illustrates by actual facsimile re- 
production the trade-mark as 
stamped on the manufactured arti- 
cle. An essential feature to positive 
identification as a similarity in 
trade-marks often exists. 

Three alphabetical indexes and 
classification into departments 
makes reference easy. 


Sold only to Subscribers of or with a 
year’s subscription to THE JEWEL- 
ERS’ CIRCULAR. 


Price, $52° 


Express Prepaid 


Combination Price $6.00 for 
Trade-Marks of the Jewelry and 
Kindred Trades and THE JEWEL- 
ERS’ CIRCULAR one year’s sub- 
scription ($2.00)—fifty-two issues. 


The Jewelers Circular 
Publishing Company 
11 John St. New York 
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C. C. Abel has returned from a business 
trip to San Diego. 
G. D. Davidson, 
Co., 445.S. Spring St., has gone to Salt Lake 


of the G. D. Davidson 
City, Utah, for a short stay. 

The Verdi Gem & Jewelry Co. has de- 
cided to discontinue business, and the stock 
is being closed out at special sale. 

W. W. Hamilton, wholesale jeweler, 
Denver, has been touring southern Cali- 
fornia on a pleasure trip, visiting a number 
of towns. 

George E. Perdue, of the silver depart- 
ment of Montgomery Bros., has taken and 
passed successfully the examination for the 
officers’ reserve. 

Samuel Sessin, formerly in business in 
Atlantic City, N. J., has opened a watch and 
clockmaking business for the trade at 606 
Bumiller building. 

Herbert J. Green, of the E. Bastheim Co., 
who was taken ill in San Francisco while 
on his wedding trip, has recovered and is 
again in his place of business. 

William Petry, lapidary, 905 Broadway, 
Central building, has returned to his office 
after an absence of a week at Santa Ana 
and vicinity. He went by automobile. 

Henry Bohm, of the Bohm-Allen Jewelry 
Co., Denver, is spending some time in 
southern California accompanied by his 
wife. He is at present in Long Beach. 

Julius Wolter, one of the old-time jewel- 
ers of Los Angeles, was taken away by 
death last week. He was formerly in busi- 
ness on Main St., but retired several years 
ago. 

A number of southern California jewel- 
ers expect to attend the annual meeting of 
the California State Gold & Silversmiths’ 
Association in San Francisco, June 7, 8 
and 9. 

M. P. Campbell, manager of the repair 
department of Brock & Co., has gone to 
Niland, in the Imperial Valley, to look after 
business in connection with his ranch there. 
He expects to be absent but a few days. 

Lonnie G. Feagans, of Feagans & Co., and 
only son of George E. Feagans, who holds 
a first lieutenant’s commission from the 
Governor of Illinois, in which State he 
formerly lived, is holding himself in readi- 
ness for a call from the Government. 

The following out-of-town jewelers have 
been here -recently: J. B. Rodgers, Pasa- 
dena; S. B. Clem, Redondo; J. T. Reid, 
Santa Monica; J. Howard Blanchard, Ocean 
Park; H. C. Thompson, Long Beach; C. E. 
Perham, San Pedro; Walter Ziesche, 
Lompoc. 

J. G. Donavan, of the Donavan & ‘Sea- 
mans Co., and Mrs. Donavan have just 
celebrated the 20th anniversary of their 
marriage. Mr. and*’Mrs. Seamans, the lat- 
ter a sister of Mr. Donavan, deferred their 
return east in order to participate in the 
happy event. 


Benjamin T. Williams, 22314 W. 5th 
St.. was exploited in the automobile 


columns of a local paper on Sunday as 
having the marvelous record of having 
driven motor cars 39,000 miles over ail sorts 
of roads from the Yosemite Vailey to 
Sonora, Mexico, without ever having had 
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any trouble, not even to the extent of a 
tire puncture. 

Frank J. Maguire, manager of the silver 
department of Feagans & Co., last week took 
the examination necessary for admission to 
the officers’ reserve corps. He passed suc- 
cessfully and may be called at any time, 
though the number of applicants largely ex- 
ceeds the number required for service. 

S. B. Bailey, not having met with the 
success he hoped for in his auction sale at 
620 S. Broadway, on account of war ex- 
citement and other conditions, has discon- 
tinued the auction and is having a flat sale. 
He may dispose of the balance of his 
jewelry stock in bulk and continue in the 
optical business exclusively. 

C. V. Sherman, optometrist, who has been 
with I. H. Treister, manager of D. Miller’s 
jewelry store at 250 S. Broadway, moved 
May 1 to 440 S. Hill St. where he will 
occupy part of the store of S. J. Jacobson, 
jeweler. Mr. Treister, who recently passed 
the examination by the State Board in Op- 
tometry, now takes charge of the optometry 
work personally. 

S. D. Seamans, of the Donavan & Sea- 
mans Co., with his family, left a few days 
ago for his home at Aurora, IIl., after hav- 
ing spent four months in Los Angeles. Mr. 
Seamans brought with him his motor car 
and chauffeur, and during his stay has en- 
joyed much pleasure in touring through 
southern California. As heretofore an- 
nounced, he has bought a home here and 
intends to spend his Winters here in the 
future. 

About 400 of the employes of A. Ham- 
burger & Sons have formed a _ military 
organization comprising four companies and 
are drilling every evening on the roof of 
the big building, the largest of its kind west 
of Chicago. O. S. Balzer, manager of the 
jewelry department, is first lieutenant of 
Co. D. Recently Mr. Balzer delivered a 
talk to the Five-and-Over Club of Ham- 
burger’s on the manufacture and use of 
silverware. The club is composed of more 
than 100 girls who have been in the store 
five or more years. 

Feagans & Co. have just closed the sale 
of a very fine string of matched Oriental 
pearls to a local customer. This is one of 
the indications of progress in Los Angeles 
in the line of appreciation of good things. 
Such sales, while formerly quite infrequent. 
are now not so unusual as to cause special 
comment. The same house recently re- 
ceived an order by telegraph from Santa 
Barbara for some specially fine stationery 
with instruction to deliver the goods at 
once by special messenger, which was done. 
The distance to Santa Barbara is more than 
100 miles. 


‘The United States Circuit Court of 
Appeals held, in the case of Auto Vacuum 
Freezer Co. vs. William A. Sexton Co., 
that a patent for a portable ice-cream 
freezer which discarded wood and heavy 
castings and produced ice cream without 
any manipulation in an insulated double- 
walled construction was “an important and 
useful improvement in- the ice-cream freez- 
ing art,” and that infringement was not 
avoided by making a few formal inconse- 
quential changes in the patented structure 
in no way altering the paramount and es- 
sential features of the invention. 
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Announcement has been made that the 
Matthews Jewelry Store at 566 Main St. 
will be discontinued. 

Miss Jeanette Hatten has accepted a po- 


sition on the sales force of Alfred O. 
Bald. Mr. Bald’s children, Audrey and 
Doris, were among a group of youngsters 
who acted as models in a demonstration of 
children’s year at a local department store. 

Mrs. Fred J. Dorn, president of the 
Ladies’ Auxiliary of the Buffalo Retail 
Jewelers’ Association, has been ill for 
several days, but is steadily improving. 
Many are expressing the hope that Mrs. 
Dorn will be able to accompany the Buffalo ~ 
party to the State convention this month. 

The Volunteer Patrol League, in which 
the jewelry business is represented by 
William F. Ehmann, has received its first 
practical instructions in police duties. The 
members have been assigned to make the 
rounds with regular policemen. They have 
been taught how to call the auto patrol, 
sound a fire alarm and other routine work. 

Plans for raising $100,000 by Buffalo peo- 
ple—and among the active workers are 
leading jewelers in this city—are progress- 
ing. The contributions will be used as a 
war relief fund. A local mass meeting 
May 14, at which the campaign will be dis- 
cussed, will be addressed by Rabbi Wise 
and Henry Morgenthau, former United 
States ambassador to Turkey. 

The Buffalo Jewelry Case Co.’s sales- 
men are all home and will remain here un- 
til July. The firm has added another 
building at the rear of its factory, and has 
installed new equipment and various other 
improvements. The company reports that 
it finds the usual trouble in getting raw 
material, but no trouble in booking large 
business and in receiving good prices. 
Harry Wile, of this concern, has been in 
New York for the past 10 days. 

Final arrangements for the trip which 
the local jewelers will take on a special car 
to the New York State convention will 
be made at the regular monthly meeting 
of the Buffalo Retail Jewelers’ Association 
at the Hotel Statler Thursday evening. 
The members have sent telegrams to Sen- 
ator Elon R. Brown and Senator George 
Slater, asking them to support the flag law 


amendment. Through Secretary Alfred O. 
Bald the State association sent similar 
telegrams to the same. senators. The 


jewelers say that the desired action would 
be in the best interests of the trade as well 
as of the public. 

William L. Russell’s jewelry store at 530 
William St. was recently entered by bur- 
glars and $100 worth of stock taken. Two 
boys charged with the theft have been held 
for the grand jury. When the police en- 
tered the home of one of the boys the 
youth was admiring a cigarette case that 
he said had been given to him on his birth- 
day. He was considerably upset when 
the detectives found in the birthday col- 
lection several rings that were obviously 
meant for the fingers of girls or women. 
He was compelled to deny the birthday 
gift story when the police found other 
merchandise under his bed. 
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KF. C. JORGESON & COMPANY 


159 N. Ann Street Oak Park Elevated Chicago 


. he JORGESON GA. 
WRAUFACTURERS 











No. 105 Square leg case and table in stock 8 ft. long, oak and 
birch. Also—Wall Cases in 8-ft. lengths to match in wood and 
finish. Write for prices and particulars. 





“The best of everything ” 





















































Telephone—1624 Cortlandt 


The Leading Jewelry Auctioneers 
of the United States 


COMRIE & BROKAW 


14 Maiden Lane, New York 
W. H. BROKAW 
Our Methods Are a Guarantee Against Loss = 


RELIABILITY — EXPERIENCE — SALESMANSHIP 


We have the evidence to prove that we have conducted the largest sales ever held in this country for leading Mer- 
chants, Banks, Receivers and Trustees. 
When you want the best, and a guarantee of assured success, write or wire us. 


14 MAIDEN LANE - . : - - NEW YORK 

































































THE JEWELRY REPAIRER’S HANDBOOK 


By JOHN G. KEPLINGER 








Bound in cloth, 75c. The Jewelers’ Circular Publishing Co., 11 John St., New York 
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{in Which Is Contained a List of the Latest 


Patents Granted by the United States 
and Great Britain. The United States 
Patents That Have Expired and the 


Registered Trade-Marks.] 





UNITED STATES PATENTS. 


—_—_—-_ 


Issue of May 1, 1917. 


1,224,193. RING. 
assignor to J. Milhening, Inc., 
May 18. 1916. Serial 98,326. 

In a device of the class described, a ring of 
one metal provided with grooves in its edges, an 





Chicago, 
Filed 


FRANK MILHENING, 
Chicago. 





annulus of another metal spun over the outer side 
of said ring with its edges spaced apart and fitting 
said grooves whereby the inner side of said ring 
is left uncovered. 


1,224,528. BRACELET. Henry Ginnet, Brook- 
lvn, N. Y. Filed April 20, 1915. Serial 
22,567. 

A link for a spring expansion bracelet compris- 
ing an outer member with side pieces grooved on 


their inner faces and loops to hold the side pieces 
an in:.er member, 


in spaced relationship, an inter- 





posed spring and a guide piece having its ends 
engaged in the grooves of the side pieces of the 
outer member, one of the loops of the outer mem- 
ber having its limbs extended to engage said guide 


piece to prevent excessive compression of the 

spring. 

1,224,585. BRACELET. Cuarves B. Warez, Attle- 
boro, Mass., assignor to T. I. Smith Co., 
North Attleboro, Mass. Filed Feb. 23, 1916. 


Serial 79,875. 
In a bracelet, hollow link boxes having open 
ends, and each having a central opening in its 
bottom, and plates having teats receivable in said 





openings and having ends which extend over the 
box ends and being formed to interconnect with 
the adjacent ends of adjacent plates to form flex- 
ible connections between the boxes. 





UNITED STATES TRADE-MARK. 


[The following trade-mark has been adjudged 
entitled to registration under the Act of Feb. 20, 
1916, and is published in compliance with Sec- 
tion 6 of said Act.] 


—_—_——_—__ _ 


Trade-Mark Published May 1, 1917. 


Ser. 99,873. (CLASS 23. CUTLERY, MACHIN- 
ERY, AND TOOLS, AND PARTS THERE- 


OF.) Lanpers, Frary & CLark, New Britain, 
Conn. Filed Dec. 12, 1917. 
RESISTAIN 

Particular description of goods.—Pocket-Knives, 


Carving-Knives, Table-Krives, Orange-Knives, 
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Fruit-Knives, Hunting-Knives, Fish-Knives, Butter- 
Knives, Scraping-Knives, Grape-Fruit Knives, Slic- 
ing-Knives, Oyster-Knives, Factory-Knives, Ba- 
nana-Knives, Sloyd-Knives, One-Arm-Man Knives, 
Pin-Knives, Butcher-Knives, Cheese-Knives, Oil- 
Cloth Knives, Bread-Knives, Skinning-Knives, 
Ciear-Knives, Hacking-Knives, Broom-Corn Knives, 
Paper-Hangers’ Knives, Pruning-Knives, Lemon- 
Knives. Paring-Knives, Boning-Knives, Beet- 
Knives, Rubber-Knives, Children’s Knives, Steak- 
Knives, Tobacco-Knives, Clam-Knives, Ribbing- 
Knives, Cotton-Sampling Knives, Splitting-Knives, 
Cake-Knives, Cooks’ Knives, Pallet-Knives, Hop- 
Knives, Pork-Knives, Bread-and-Butter Knives, 
Putty-Knives, Shoe-Knives, Gilding-Knives, Me- 
dium Knives, Dessert-Knives Having Blades of 
Base Metal, and Butter-Spades and Butter-Trow- 
els, Carvers, Cleavers, Ice-Chisels and Ice-Picks, 
Knife Ink-Erasers, Market-Steels and Kitchen- 
Steels, Scissors and Shears, Razors and Safety- 
Razors, Vegetable-Slicers. 
Claims use since May, 1916. 








What Good Salesmanship Really Is 


(Continued from page 117.) 








It would be worth while for the civilized 
powers to come together and inaugurate the 
teachings of the Nazarene. Then might 
would give way to right and love instead 
of force would rule the world. There are 
pitfalls, not only in business but in na- 
tional affairs, and they can be bridged. 
They can one by one be filled with obsta- 
cles that have been overcome, and paved 
witli the pure gold of true manhood, of 
industry and intelligence, and he who walks 
thereon will wear the crown, for he has 
overcome, he has conquered, he has paid 
the price. Salesman of truth, be true to 
thyself and you will be true to all man- 
kind. 

As business men and good citizens, let us 
live noble lives in our community. We 
should stand before the great reflecting 
mirror of conscience, take an inventory of 
ourselves and learn to weave into every 
business transaction personality, influence 
and character. Because these three prin- 
ciples are the real foundation of salesman- 
ship. 








Evansville, Ind. 


TRADE CONDITIONS. 


Trade with the wholesale and retail jewelers 
of Evansville continues to be very good and the 
merchants say they have no reason to complain. 
While collections are not as good as they were 
a few months ago the volume of trade compares 
favorably with the corresponding period of last 
vear. ‘The various large manufacturing factories 
in Evansville continue to run on full time, banks 
have plenty of money and 
the farmers in this section will plant the largest 
acreage in many years in an effort to bring down 
high prices. Vacant lots in the city are being 
planted with potatoes and other vegetables and 
in this the people are encouraged by the city 
officials and business men. 


J. L. Thuman, west side jeweler, has 
been appointed on some of the important 
committees in the West Side Business As- 
sociation. 

Salem P. Hammond, formerly engaged 
in the jewelry business at Petersburg, Ind., 
was a business visitor in Evansville a few 
days ago. 

Several street peddlers have been ar- 
rested in this city and at Henderson, Ky., 
during the past week while trying to dis- 
pose of jewelry which is believed to have 
been stolen. 

Arrangements are being made to open an- 
other pearl button factory at Rockport, Ind. 
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The plant will be in operation in a short 
time and will give employment to a large 
number of people. 

Glass in the show window of Will J. 
Morris’ jewelry store at Jeffersonville, Ind., 
was broken a few nights ago and four 
watches and six rings, valued at over $100, 
were taken. The police in the neighbor- 
ing cities and towns were notified, but as 
yet there is no clue. 

E. A. Rhodes, jeweler at Chrisney, Ind., 
will take part in the exercises at Lincoln 
City, Ind., in a few days when a monu- 
ment will be unveiled on the site where 
the cabin of Abraham Lincoln formerly 
stood. Lincoln lived in the cabin with his 
parents from 1816 to 1830. 

.A Mexican, who says he has been fight- 
ing with Villa’s army, is held in jail at 
Logansport, Ind., by the federal authorities. 
He was arrested while trying to dispose of 

a lot of jewelry, which he admitted had 
bite stolen. The city authorities turned 
the man over to the federal authorities. 

The stock of jewelry, watches and glass- 
ware of the late Louis Gumberts, a Main 
St. jeweler who died several weeks ago, 
was sold during the past two weeks from 
the store room. The stock was a large one 
and many bargains were offered the pub- 
lic. The estate of Mr. Gumberts was re- 
cently settled and his property was equally 
divided among his brothers and sisters. 

John H. Baldwin, one of the oldest and 
most respected citizens of Equality, IIL, a 
few miles west of here, died in an Evans- 
ville hospital a few days ago at the age of 
75 years, and the body was sent to Equal- 
ity for burial. For many years Mr. Bald- 
win was engaged in the jewelry business 
in Equality and retired from business when 
his store was destroyed by fire a few years 
ago. Since that time he has lived in retire- 
ment. Mr. Baldwin had a reputation as an 
honest and straightforward business man, 
and he had a wide acquaintance in southern 
Illinois. 

The campaign to raise $500,000 in Evans- 
ville to bring Moore’s Hill College here 
from Moore’s Hill, Ind., came to a close 
on Thursday night of last week and was 
a success. Many of the prominent whole- 
sale and retail jewelers gave to the fund, 
and among those who took an active and 
prominent part in the campaign were: Ben 
L. Kruckemeyer, of Kruckemeyer & Cohn, 
407 Main St.; Charles F. Artes, of the 
Charles F. Artes, Inc., 327 Main St., Theo- 
dore Bitterman, of Bitterman Bros., ‘of 202- 
‘204 Main St.; Mose Gans, of I. Gans 
Co., 24 Upper ‘Ist St., and others. 








The Ohio Retail Dry Goods Association 
adopted a resolution regarding trade ac- 
ceptances at the meeting of the Board of 
Directors held in Columbus, Wednesday, 
May 2. It was resolved that it is to be the 
sense of the Board to look with extreme 
disfavor upon the efforts being made to 
introduce trade acceptances and the as- 
sociation strongly protests the endeavor 
to establish the general practice of. requir- 
ing the signing of trade acceptances by dry 
goods retailers in the settlement of their 
invoices. It is interesting to note the ac- 
tion of the Dry Goods Association on the 
subject of trade acceptance inasmuch as 
the matter is now being considered by the 
jewelry trade. 








110 THE JEWELERS’ CIRCULAR-WEEKLY May 9, 1917, 


Tm 
TMM o™ 
ut I, 
Kn 
a 
YS 


wol 








SNE 


CAQDUPVOLUCUGUUCUUGSANOUANNUUULOOUOAAAANAUAVOSUAUOOGASOUAAAQOADOOOUUOOOUAUCAAOOOOGUOUOGAAONTE 


—_-——_—~ 


The acknowledged standard 
of excellency in Cut and 
Engraved Glass is— 


Libbey 


“The W orld 's Best™ 





a 


The Libbey trade-mark is a sign of 


discrimination and good taste as well 
as a guarantee of quality. 


a 


We cordially invite buyers in New 
York this Spring to call and see our 
elaborate display in samples of new 
and artistic designs of Cut and En- 
draved Glass at 1271 Broadway, 
New York City. 





Sample Room also at Factory 


The Libbey Glass Co. 


Toledo, Ohio 
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Showing Cut Glass to Advantage 





1 


By Emma Gary Wallace 





> ©) 





Two of the reasons that cut glass does 
not show to the same advantage in the 
retail jewelry store that it does in the av- 
erage home is because there is such a mass 
of it and it is usually displayed.on or in a 
crystal case. In the home there are only 
a few pieces artistically displayed against a 
background of polished wood or other sub- 
stance which will throw the beauty of the 
individual article into relief. The Japanese 
have taught us that a few branches of 
flowers or even a single, perfect rose in a 
slender vase has a charm which a great 
mass of blooms of different colors fails to 
possess. 

For this reason the jeweler who would 
-display his cut glass and silver to advantage 
must think how he can individualize the 
pieces or sets and make the surroundings 
as nearly like those of a refined home as 
possible. Of course it will continue to be 
necessary to have enclosed glass wall cases 
with well-filled shelves of goods, but this 
is not enough. Here is a brand new plan 
and it is a winner, too. 

A Winning Plan 

Go to the nearest stationery store or one 
handling lace paper supplies. Now please 
don’t think of the old-time, red, green, blue, 
and yellow, cheap, pantry shelf paper some- 
body used to use. The manufacturer of 
lace paper articles has not stood still by 
the side of the ox cart while genius was 
inventing the automobile and the flying ma- 
chine.. He has kept step. 

There is on the market a remarkable 
variety of unusually beautiful goods made 
of choice paper material which closely imi- 
tates fine linen, rich lace, perfect hemstitch- 
ing, accurate drawn work, and exquisite 
embroidery. It would not be practical for 
the retail jeweler to have a large assortment 
of expensive linens ready to the hand of 
each sales person, but it is entirely possible 
to have a box of assorted lace paper doilies, 
centerpieces—oval and round and of differ- 
ent sizes and shapes. 

That cut glass punch bowl looks lone- 
some and even lost on top of your clear 
glass showcase. Put a beautiful, 24-inch, 
embroidered doily under it and it is easy 
to visualize it on the center of the home 
dining room table. Is it a sterling silver 
bud vase? Then there is a little lace doily 
of paper to slip under it to show how it 
will look. 


— 


The millinery stores recognize the ‘reed of 
demonstrating their goods by Having living 
models and the dry goods stores pay large 
salaries to those who are skilled in window 
dressing, ‘who can show how a piece of silk 
will look when draped upon a frame, or 
how a dining room will look when fur- 
nished from their supplies. 

So popular have these lace doilies become 
that ‘wise housekeepers are cutting down 
laundry bills in these days of the high cost 
of living by using them for afternoon tea, 
the serving of the home lunch, and the 
porch party. Some jewelry stores have 
even stocked them where there is a sta- 
tionery department. 

Setting An Idea At Work 

It is not enough to read an idea and say, 
“That’s pretty good. I believe it will 
work!” It will never work unless it is set 
to work. There is nothing magical about 
this at all. A set of silver teaspoons, a cut 
glass marmalade jar, a silver marmalade 
spoon in a cut glass marmalade jar will 
show up to better advantage with something 
white under it. If you don’t believe it, try 
it. It will only cost a few pennies to make 
the test, and having made it you are sure 
to be a willing convert. 

See to it that careless clerks do not use 
soiled doilies with which to demonstrate. 
They are so ridiculously inexpensive that 
there is no excuse for this. Select the paper 
stock of a quality worthy of your goods 
and do not take the first cheap thing which 
may be offered in this line. Here as else- 
where, there is the patrician as well as the 
plebeians. 

These doilies are excellent also to put 
under goods in the window display upon 
many occasions. Don’t crowd articles be- 
ing especially shown any more than you 
would crowd your advertisement in the 
newspaper. White space counts there, mar- 
gin counts around the article being shown. 








Clarence L. Horning, the well-known 
glass man, for many years manager. for 
C. Dorflinger & Sons, cut glass manufac- 
turers, in their New York office, on May 
1 became a member of the executive staff 
of the Conophore division of the Corning 
Glass Works, Corning, N. Y., making his 
headquarters in that city. This division 
markets the new automobile headlights 
manufactured by the concern. 












_+ Mexican Pottery 





“NEARLY the whole of the pottery used 

in the Durango section of Mexico, 
from the tiniest teacup to the largest flower- 
pot, is fashioned by hand from Durango 
clay. There are about 20 such factories 
in the city, employing from five to 50 
men each. The clay used is obtained from 
the base of Durango’s famous Iron Moun- 
tain, one nfile north of the city. The ves- 
sels are all fashioned by hand and foot 
power. 

The only instrument is a large wooden 
wheel, through the axis of which passes a 
pole about three feet in length, terminat- 
ing at the other extremity in a_ small 
wooden wheel set parallel to the big wheel. 
The operator sits so that he may turn the 
large wheel—set horizontally near the floor 
so that it will move freely—with his foot, 
which in turn causes the little wheel above, 
on a level with his chest, to revolve very 
rapidly. A conveniently sized lump of 
the clay dough is placed upon this little 
wheel, and as the mass revolves by the 
impulse of the laborer’s foot he hollows 
out and fashions the vessel. 

The skill and dexterity of these workmen 
is little short of remarkable. With only 
the eye to guide them, they fashion with 
astonishing rapidity vessels which do not 
differ one from the other in either size or 
shape. A single laborer is able to -¢om- 
plete about 36 dozen jars of nearly a 
quart capacity in a day. ; 








~ é 
Japan Not a Competitor. 





ABOUT a year ago the Japanese Gov- 

ernment sent a commission to Afmer- 
ica to study the glass industry with a View 
of establishing factories in Japan. After 
a year of close investigation the commis- 
sion has come to the conclusion that: the 
Japanese cannot profitably make glas¢ for 
this market, although there is every rea- 
son to believe that they can and will com- 
pete with Germany in Oriental countries 
and Australasia. 

As far as America is concerned freights 
and tariff will keep them out of the mar- 
ket for 50 years or more. The commis- 
sion thinks that even without .the tariff 
they could not make pressed glass in com- 
petition with American factories, as they 
lack both raw materials and machinery. 
The commission had intended .going to 
Europe to study conditions, but has aban- 
doned that idea and are now returning to 
Japan. — Pottery Glass Housefurnishings 
and Toys. 
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This new pattern in the Georgian Style is prized by discriminating 
people for its permanent worth. 


We have incorporated the very spirit and feeling of the great mas- 
ters of the Georgian Period in thoroughly modernized glassware to 
meet the requirements of twentieth century ideals of utility and artistic 
conception. 





Pairpoint Period Productions readily lend themselves to the rooms 
of which they must form an harmonious part, and will become more 
imposing with the‘passing of the years. 
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THE PAIRPOINT CORPORATION 


NEW BEDFORD, MASS. 
BRANCHES 


NEW YORK: 43-47 W. 23rd Street SAN FRANCISCO: 140 Geary Street 
MONTREAL: Coristine Bldg., St. Nicholas St. 
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Products for the Jeweler in the Glass and China Markets. 





A Brief Review of the Artistic Novelties of Cut, Engraved, Decorated and Fancy Glass and China 
and Metal Wares Now Offered by the Leading Manufacturers and Importers. 











EWELERS who do not handle fancy 
teapots are losing many opportunities 
for increasing their profits. There is 
nothing in the line of china that appeals 
more to the women patrons. Those shown 
in illustration No. 36 are made of what is 
known as “Rockingham” and “Jet” ware. 


the knob and on the handle. The one in 
the middle is of a rich brown color with 
mottled yellow bands and gold line decor- 
ation. This shape is a peculiar one, and 
is known as a Scotch patterfl. The one 
on the right hand has a green lower por- 
tion, while the upper panel is of a deli- 

















No. 36—TEAPOTS MADE OF “ROCKINGHAM” AND “JET” WARE. 


The latter, as its name indicates, is black 
and the two lower teapots are of this ware 
with gold decorated handles, lids and 
spouts. The decorations on the body of the 
pots are in gold and the flowers in their 
natural colors, all of which are artistically 
applied and attractive in decoration. The 
three in the middle are “Rockingham” ware, 





No. 39—A DAINTY 


the one on the extreme left being an art 
shade of green with daffodils gracefully 
imposed and gold decorations at the tip 
of the spout, around the top of the pot, on 

















No. 40—cuT GLASS LILY PAN. 





cate yellow with the pattern decorated in 
green to match the lower portion. The 
upper portion of the spout, lid and handle 
are in an art shade of brown. The one 
at the right in the upper row is a very 
sensible shape and decoration for ordinary 
home use. The lower portion of the pot, 
its handle, lid and spout, are a dark 


TEA SERVICE OF FINE CHINA. 


brown, while the upper portion is a lighter 
shade of the same color. The pot on the 
upper left hand corner bears the resem- 
blance of a nickel-plated or silver pot, al- 
though this is of earthenware. The 
treatment of the silver decoration gives it 
the appearance of a silver teapot. A line 
of such pots as these would have a ready 
sale and bring in many reorders, as tea- 
pots are in every-day use and get broken 
very often. 
. 2 

Another line of china that should not 
be neglected by jewelers is dinner ware 
a little out of the ordinary. The design 
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shown in illustration No. 37 fills this re- 
quirement and is made in quite a variety 
of colors, such as peacock blue, delicate 
shades of green and colors in imitation of 
the royal crown Derby ware, which is 
red and salmon color. These are hand- 
decorated and extremely handsome. A 
table laid out with a complete set of this 
dinner ware forms a most pleasing sight 

















No. 37—ATTRACTIVE PIECES OF DINNERWARE. 


and surely would add zest to any meal. 
The design, as well as the shape of this set 
of dinnerware, is quite different from the 
usual run and one that should attract a 
great deal of attention if well displayed 
in a jeweler’s stock. 

a 


Metal serving trays are excellent gifts 
and good merchandise for a jeweler. They 

















No. 38—A DESIRABLE SERVING TRAY. 


show big profits and are both useful and 
ornamental for any dining room and just 
the kind. of things that run in line with 
silver table ware and other articles of 
utility handled by jewelers. 
The particular serving tray in 
illustration No. 38 is made in 
two sizes—12% and 13% 
inches. They are _ heavily 
nickel-plated on copper or 
brass and guaranteed to wear 
a long time. The _ gallery 
around the tray is of pierced 
metal and the handles are 
ebony. The panel, as will be 
noted in the illustration, has 
an engraved pattern upon it. 
This is a new series of trays 
and one that a jeweler would 
profit well by handling. 
* * x 

As already stated, tea services are, in- 
deed, good things to stock with, particu- 
larly as more tea is being consumed in 
the United States than ever before. The 
European, and particularly the English, 
habit of tea drinking is increasing in vogue 
daily. Scotch highballs and cocktails are 
not nearly as popular as: before. The 
prohibition wave must have its effect and 
when so many States have gone dry it is 
reasonable to suppose that people will take 
something milder in place of the stimu- 
lants that have been barred in these States. 
Therefore, a jeweler will do well to add 





(Continued on page 115.) 
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The Standard Appropriate 
of Real Gifts for 
Genuine Bronze Weddings, 
| Commencements 
| and 





Sport Events 


TRADE MARK REGISTERED 





The above illustration shows one of the eight pam- 
phlets we have just sent to 25,000 of the wealthiest 
residents of the United States—a letter accompanying 
each set of pamphlets. On the reverse side we only 
mention that—Griffoul Bronzes can be had at all the 
leading stores of America. 


Any retailer who has not received our Leaflets or Price 
List, should advise us at once. 





A. GRIFFOUL & BROS. CO. 


Showrooms Foundries 


225 Fifth Ave., NEW YORK NEWARK, N., J. 
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The Art Glass Trade’s Oracle. , 





His Sugzestions, Criticisms and Opinions. 





| 





HE war in Europe has had a marked 
effect upon condiitons in the cut glass 
industry in this country and the shutting off 
of the potash imports has been reflected 
here. Cut glass manufacturers and cutters 
have been thrown on their own resources 
more and more as the war has continued 
and conditions have become more acute and 
this has served to bring into play the in- 
genuity of American manufacturers. They 
have never been slow in originating ideas 
to help the industry but the conditions in 
the past year have caused them to turn 
about and put into use in the manufacture 
of cut glass such materials as have been 
available, getting along as best they can 
without the necessary supply of potash. 
. As a result of this condition glass of vari- 
ous tints, when the use of potash was not 
a dominant factor, have appeared on the 





effort, strive to uphold the President’s 
hands at this time. Come what may the 
cut glass industry will be found ready and 
willing to do its part. 
* ok x 

There is no better way of conveying to 
the mind a particular thought, quickly and 
with great force, than by the use of a well 
thought-out and clearly drawn cartoon. 
Such a one I notice in the Evening Tele- 
gram on March 7, drawn by the inimitable 


Gene Brynes. It is reproduced on this 
page. It expresses clearly the position cut 
glass holds in the minds of average citi- 
zens. Cut glass is not an every day pur- 


chase of the ordinary person, although one 
likes to possess it. It is a semi-luxury, and 
during these times of the high-cost-of-liv- 
ing, when every dollar has to be counted 
a piece of cut glass is not only a welcome 
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THIS MAN PURCHASED CUT GLASS. 


rich purple have been among the colors 
seen and the articles fashioned from this 
glassware have been extremely attractive. 
The lighter kind of glass has been more in 
notice of late and light cuttings have been 
more popular and varied in design. 

Articles of glass which combine utility 
and decorative beauty are fast coming 
more and more into favor with the house- 
wife and with this idea in view, glass manu- 
facturers have been putting forth their best 
efforts to meet this need. The result is 
an attractive selection of articles which ap- 
peal to every woman. Jewelers should be 
on the alert to grasp the chance offered in 
selling these new offerings. It is the variety 
that charms and if a jeweler can show his 
patrons a selection of goods that are novel, 
useful and ornamental he can be sure of 
not only controlling his present trade but 
adding a very appreciable list of new cus- 
tomers to his business. 


x * x 


The stand which President Wilson has 
taken and the action of this government 
against the barbaric and inhuman sub- 
marine policy of Germany finds hearty sup- 
Port from every member of the cut glass 
trade and the industry will be found in the 
front ranks of those who will, with every 


gift on all occasions. Jewelers should bear 
this in mind when their patrons are looking 
for anniversary gifts. 


* ok x 
Jewelers should not forget to look 
around for the dainty, the artistic, the 


grotesque and the arts and crafts china 
that is being offered to the jewelry trade 
particularly. This is a branch of their busi- 
ness that they should cultivate as it appeals 
particularly to the women patrons. If 
jewelers wish to know where such things 
may be obtained THe JEWELERS’ CIRCULAR 
will willingly tell them. 
x * * 

There was never a better opportunity 
than the present one for cut glass manu- 
facturers to make only the best goods. 
The scarcity of good clear potash blanks 
for cut glass has caused the manufacturers 
of cheaper goods in many instances to cut 
the cheaper kind of glass which has no 
lead in it nor any potash and is known as 
lime glass. It has no resonant ring when 
sharply rapped with a pencil. It has no 
weight such as good cut glass should have, 
thereby indicating the presence of lead, and 
furthermore, which is the one important 
thing, it lacks the briiliancy of pure lead 
potash glass. The one attractive feature 
of good cut glass is the beautiful scintil- 
lating colors that sparkle in the sunlight. 
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The colors of the spectrum brilliantly flash- 
ing forth make cut glass a thing to be 
sought after by connoisseurs of this class 
of goods. 

All these features are lacking in the 
cheap lime glass, and it should have no 
place in a first-class jeweler’s stock unless 
he wishes to have a few pieces to show 
that he can supply the cheaper stuff as 
sold by department stores at the same price 
that they can sell it, or even at a less price, 
or to show in comparison with some of 
the rich real cut glass as made by reputable 
manufacturers of this wa-e. 

The only reason that cut glass has in 
any way come down in the estimation of 
those formerly enthusiastic over it is be- 
cause so much of this cheap “junk” has. 
been offered by unprincipled merchants as 
real cut glass, but now that only a limited 
quantity of the genuine article can be of- 
fered it is the psychological time for manu- 
facturers and jewelers to draw a sharp 
line of demarcation, manufacturers only 
offering to jewelers the genuine article 
and jewelers only submitting to their pa- 
trons for purchase the real cut glass of 
which they will be proud. 

How much better is it for a customer to 
come back with an expression of satisfac- 
tion upon her face and ask for more goods 
similar to those she last purchased instead 
of having her return with a long face 
complaining about the quality of an in- 
ferior article that had been sold as a sub- 
stitute. SIR ORACLE, 








Products for the Jeweler in the Glass 
and China Market 


(Continued from page 113.) 








to his stock a greater variety of tea sets, 
so as to be able to meet the demand that 
has increased so much of late. Illustration 
No. 39 on page 113 shows a very hand- 
some set of teapot, sugar basin and cream 
jug. These are of finest Limoges china, 
beautifully hand-decorated by a_ very 
prominent and well-known Chicago firm 
of decorators. Not only is the shape ar- 
tistic, but the design and hand work is 
applied by decorators of no mean caliber, 
people who have been trained in this work 
for years, and the results of their efforts 
are eagerly sought and admired by lovers 
of ceramic art. 
K * * 

Lily pans are as popular as ever and 
those of rich quality in cut glass have 
a great vogue among people of refined 
taste. The particular one shown in the 
illustration, No. 40, on page 113, has a 
motif of ferns, and the way in which the 
design is distributed over the piece is 
graceful and artistic. These lily pans are 
made by one of the best glass cutters in 
the United States, 








Two shipments of Limoges china for the 
J. H. Stouffer Co., Chicago, were lost re- 
cently when cargo boats were sunk by 
German submarines. M. Drummond an- 
nounces that the Stouffer concern will, how- 
ever, be able to care for all its trade owing 
to the fact that a big 1917 stock was already 
in hand. 
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‘Im So oud of My Table 
When Its Set With 


Klever Kraft Silverware” 


; is the heading of our big advertisement 
in full color in the June issue of The 
Woman’s Home Companion. 

We wish that we could also reproduce 
here the handsome colored painting, so 
that you could see the beauty of 


KLEVER KRAFT 
SILVERWARE 


Millions of women will see that advertisement. 
Millions will read the description of the striking 
designs, of the durability, the inexpensiveness of 
Klever Kraft Silver. Particularly will they be im- 
pressed by the fact that it is so easy to keep Kliever 
Kraft Silver perpetually bright and new. 

Throughout the year advertising like this is going 
to talk to the readers of the Ladies’ Home Journal, 
the Woman’s Home Companion, McCall’s and other 
leading women’s publications. 

Are you in a position to give the women in your 
vicinity who are impressed by this advertising, all 
the Klever Kraft Silverware they want? If not, 
write us today, mentioning the name of your 


jobber. 
AMERICAN RING COMPANY 
thlished 1817] 
659 Bank Street, Waterbury, Conn. 
Boston: 170 Summer St. 


New York: 1 Hudson St. 
San Francisco: 116 N 


Chicago: 19 E. Madison St., 
Heyworth Bldg. 
Montgomery St. 
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such reasonable prices. All decorations are of studio work- 
manship, hand painted by competent artists on the glass from 
the best U. S. makers, in rich gold and exquisite colorings. 

The IDEA is absolutely controlled and is very different and 
original. 


A sample order will convince you at once. 


Be the first in your city to get this line 


JOHN J. HINES 


139 Fifth Ave. NEW YORK 


[La a 


BEAUTIFUL HOLLAND WARE 


| No finer line of decorated glass has ever been offered at 
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Damascus 


Lanac 


Rich coloring, exceptional shapes, sample package con- 
taining 24 pieces including candle sticks, baskets, com- 
ports, bowls, handled nappies, pitchers, ash trays and a 
- say sg All most popular and useful articles. For $33.00 
the iot. 


PLATEELBAKKERIJ ZUID-HOLLAND 


GOUDA, HOLLAND 
E. TORLOTTING 


Sole Agent 
35-37 W. 23d St., NEW YORK, N. Y. 
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4 What Good Salesmanship Really Is 





Address Delivered by W. T. Feetham at the Convention of the Michigan 
Retail Jewelers’ Association, May 1 and 2, at Jackson. 











. geeeenggnineineged is a great throbbing 

pulse which controls industrial and 
financial forces. Take salesmanship out of 
business achievements and you weaken the 
structure of commercial progress. The 
great salesman is the great business man. 
The salesman is the man of vision, of com- 
prehension. He is a moulder of public 
opinion, a leader of men, a builder of en- 
terprises, a dispenser of vital energy, oi 
enthusiasm and good cheer. The calling 
of the salesman is as necessary, as dignified 
and as noble as that of a minister, the mer- 
chant or the banker. College education is 
not to be underestimated; in fact, its value 
can hardly be overestimated, but the train- 
ing the salesman receives is different. In 
no other occupation can be found such an 
opportunity for developing personality and 
becoming in every sense master of the situa- 
tion. The intellectual training and the busi- 
ness ability acquired in this profession are 
the very. best. The salesman develops tact 
and common sense and learns to think and 
to act instantly, he learns how to meet ob- 
jections on the spur of the moment and 
meet them successfully and set his custom- 
er straight without arguing or offending. 
Salesmanship is a profession in which a 
man is compelled to grow. What he would 
shrink from to-day he will undertake to- 
morrow and in a short time is accomplish- 
ing the impossible. In any business the art 
of influencing others is of great value. It 
is that which makes the diplomat and places 
men in the senate. The art used by the 
diplomat in managing affairs of interna- 
tional importance is the same art the solicit- 
or uses in making a sale, and that is the art 
of making people think as we do, and at 
the same time have them feel that they are 
making up their own minds. The great 
commercial consolidations of the United 
States have determined that men whc 
manage their affairs in the future shall be 
salesmen, men who can intelligently and 
agreeably present matters of great import- 
ance at the opportune time. 


A man should know his business and 
push it with energy, aggressiveness and a 
delightful enthusiasm, and present it in a 
manner that will both convince and please. 
To impress the customer is not enough, he 
must be impressed with the honesty and 
fairness of the salesman presenting it and 
with the reliability of the firm back of him. 
It isn’t enough to be honest, he must appear 
so, he must be able to study their faces 
and read their innermost thoughts and in- 
fluence peonle to buy what he has to sell. 
Such a man has nature’s golden gift as a 
salesman. He would be a good preacher or 
doctor, successful in any other calling. 

If a man is not born with what he wants 
he must acquire it. That is every man’s 
privilege. The salesman must become 4a 
keen, aggressive business man, good na- 
tured, enthusiastic, energetic and full of 
life. If he believes in his goods and is as 
much interested in selling them as a bank- 
er is in lending money, believes in himself 


and believes in progress and prosperity, 
and wants to benefit people, he will be 
treated like a king and his business placed 
on a par with other great enterprises. 
Every man has within him enough to make 
him rich, if he will only find it. One of the 
sad things in life is the man who drops 
out by the way just before the turn in the 
road, just before dawn, when success is 
within hailing distance of the goal. A little 
more faith, a little more enthusiasm, a lit- 
tle more back bone, a little more head work 
and the salesman finds himself, and realizes 
that he is a real salesman. 

There are three principal classes of sales- 
men, the promoter, the traveling salesman, 
and the retail salesman. The promoter is 
a business organizer for others, rather than 
for himself. It is the promoter who arouses 
interest in a proposition, brings to it new 
life and capital and makes it a success for 
its owner. It is he who brings owners to- 
gether and enables them to combine. The 
traveling salesman sells to the retailer, 
helps him keep his stock up to date, sup- 
plies him with money-making ideas, keeps 
him posted on new things and scatters with 
a free hand the blessing of good cheer. 
Right here I want to emphasize he does not 
always receive in return the encouragement 
he is entitled to. The retailer sells to the 
public and his goods must give satisfaction. 
His salesmen must so please and so im- 
press upon customers the personality and 
cordial good will of the firm that they will 
know no other store. The men and women 
behind the counter must have pleasing per- 
sonalities, be attractive in appearance, be 
patient and above everything else be ami- 
able, and have a passion to please. 

In selling goods, suggestion is a powerful 
weapon. Know your business—every 
phase of it. Know what you are going to 
say; be able to tell it in the fewest possible 
words. Talk business and people are ready 
to listen. 

FEAR. 


One of the salesman’s pitfalls is fear. 
The man who succeeds in banishing fear 
from his life is the coming genius, and he 
who relieves other people from fear is a 
liberator of men. Fear is the destroyer of 
health, personality and success. Some peo- 
ple are hypnotized by fear. Men are afraid 
to undertake a business venture for fear 
they will not make it go. Eliminate fear 
from your life and success, power and 
riches will crown your untiring efforts. 
Another pitfall is lack of energy, indiffer- 
ence, giving up. A man of great integrity 
is capable of enduring great hardship and 
is therefore worthy of great reward. I[n- 
tegrity means gumption, hard work, head 
work, success. Weak men get “cold feet,” 
and “cold feet” make weak men. The sad 
thing is they could and would have suc- 
ceeded if they had but known and paid the 
price. Most of the failures would have 
been successes if there were just a little 
more grit and patience. Mix hard work, 
intelligence and enthusiasm together, and if 
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taken in sufficient quantities you will suc- 
ceed. Don’t wait for orders or instructions. 
Go ahead! Keep at it! Place the motto, 
“Never Wait,’ in your hat. You can do 
more business by hustling than by waiting. 
Some men fail because of an unconscious 
preparation for failure. If a man is really 
down and out, sleep is the best tonic in the 
world. Take a run through the woods, get 
up in the morning and hear the birds sing. 
When you are blue your brain is covered 
with a thick scum like that of a stagnant 
pool. Turn on the thought current, read 
something that will electrify you with new 
hope, become active mentally ,and physic- 
ally. 
SYSTEM. 


Slipshod methods in any business pro- 
duce failure, lack of system may not make 
a man fail entirely, but unless a man is sys- 
tematic he will waste energy and money. 
System means success, saving time, carrying 
out one’s resolves. Have a definite time 
each morning to start work, plan for the 
day’s work, the week, or a month ahead. 
You have within you the key to power— 
the key that will unlock the door of suc- 
cess, of fortune, of genius. 

Have you ever in your business experi- 
ence stopped suddenly as though confront- 
ed with a railroad danger signal, “Stop, 
Look, Listen,” and wonder why business 
was quiet. Did you criticise this or that, 
the weather or your home town? Did you 
ever have a suspicion it might possibly be 
you and not your town? The following is 
something you can take home, tack up in 
your store, read and let others read: 

IT ISN’T YOUR TOWN—IT’S You. 
If vou want to live in the kind of a town 

Like the kind of a town you like. 

You needn’t slip your clothes in a grip 

And start on a long, long hike. 

You’ll only find what you left behind, 

For there’s nothing that’s really new; 

It’s a knock at yourself when you knock your 
town; 

It isn’t the town—it’s you! 


Real towns are not made by men afraid 

JLest somebody else gets ahead. 

When everyone works and nobody shirks 

You can raise a town from the dead. 

And if, while you make your personal stake, 

Your neighbors make one, too, 

Your town will be what you want to see; 

It isn’t the town—it’s you! 

I have at times taken myself, as it were, 
by the collar, before the mirror of reflec- 
tion, shaken myself and said: “It is you, 
look yourself over carefully, people are 
looking for better things from you. Brother 
jeweler, it is not alone for profit in business 
affairs we live. Do you know that 90 per 
cent. of all corruption and crime is due to 
profit? But for the crimes committed for 
profit, Imperial Rome would shine. Nearly 
all the great wars that have steeped the 
world in blood and destroyed the best men 
of every age, have been for profit, land 
grabbing, nation grabbing profit. Wash- 
ington, the father of our country, was a 
distributing salesman of truth and right. 

Abraham Lincoln, who struck the 
shackles from slavery, sacrificed his life 
for the liberty of men. We as a nation are 
participants in a great conflict; we now 
stand before the enemy of the world’s con- 
quest. Thank God we have taken our 
stand, not for profit, but for the higher 
ideals of liberty and justice to all mankind. 


(Continued on page 109.) 
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Show your customers 
useful pieces of en- 
graved glassware. 








The Comport illustrated has many uses and is highly ornamental. Its 
quality is unquestioned. It is such work upon the purest crystal that en- 
abled us to gain the highest award at the Panama-Pacific Exposition. Write 


for particulars. 


Cuthill Cut Glass Company, Middletown, N. Y. 
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But show them en- 
graved glassware of 
real quality. 
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A FEW of the talking 


points for the pro- 
gressive jeweler hand- 
ling the BASS line on 
Silver Plated Novelties. 
Artistic designs— cor- 
rect finish—good work- 
manship— popular 
prices. 


6470, $15.00 doz.! 6627, $3.25 each 
6458, 8.50 “ | 6640, 4.00 “ 
6457, 15.00 “ | 6381, 2.25 
6632, 3.75 each| 6639, 3.50 
6638, 2.75 “ 

Discount 2% 








SEND FOR BOOKLET 



































610-618 Broadway 
New York 
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‘‘America’s Leading Jewelry Auctioneer”’ 





JAMES L. HAND 


Jewelers with an exclusive clientele, as well as those specializing in the 
more popular lines, have been quick to recognize the lasting value of the 
“Hand Auction.” Refined, legitimate methods ever prevail. The objec- 
tionable features of the old time auction are entirely eliminated. Hand 
offers full protection to the jeweler and an assurance of a personalizéd 
selling service of unusual power. A “Hand Auction” will be a factor in 
enhancing your prestige, and in advertising your business. If you are 
skeptical, my copyrighted illustrated book is yours for the asking. In it, 
about one hundred jewelers tell of their “Hand Auction” experience. 
Hand has no goods of his own to sell under your reputation. He has con- 
ducted sales under the supervision of the United States and Canadian 
courts, for Banks, Trust companies, Receivers, Trustees, Executors and 
for prominent members of the National Jewelers’ Board of Trade. Have 
conducted the sales of the largest and finest jewelry stocks ever sold at 


’ auction in America. Am assisted at each auction by a distinguished 


jewelry auctioneer of great talent. Will call on you at your place of 
business without obligation on your part, if you desire it, furnish cash, 
and render any honorable assistance. 


14 Maiden Lane 
NEW YORK 














Interesting and Instructive 





Works on Gems 


Written Especially to Meet 
the Needs of the Jeweler 








Hand-Book of Precious Stones 


By M. D. Rothschild. 
Price $1.00. 


Gem Stones and Their 


Distinctive Characters 


- G. F. Herbert Smith, M. A., D. Sc., of the Brit- 
ish Museum (Natural History). 
Price, $2.00 net. 


Diamonds 


A Study of the Factors That Govern Their Value. 
By Frank B. Wade, B. S. 
Price $1.25 net. 


Orders for the Above Books 
Will Be Promptly Filled. 





Address Book Dept. 


JEWELERS’ CIRCULAR PUBLISHING CO. ; 
11 John St., New York, N. Y. No. 941 Sigma. 











SIGMA 
GOODS 


Vases for 








May Flowers 





No. 941 Vase Sigma 


6 inch. .......$4.00 Doz. 
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\ T.B. CLARK & CO, nc 


Honesdale, Pa. 


New York Salesroom 
LAFFERTY, 1140-1146 Broadway 
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This advertisement in full-page size will appear in the May 19th issue of 







As it lies flat, with dial 
DOWN, as for example 
on your dresser at night. 











rs 2) 
As it lies flat, dial UP, 
as for example under 
your pillow. 









As it hangs pendant 
to the right, as when 
carried in your LEFT- 
hand pocket, 








ais tt hangs pendant 
tu the left as when 
carried in your RIGHT- 
hand pocket. 
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to show you the 
inside of this 19 ~jewel 
4-position watch at *2825 


HIS South Bend model is the first watch of its high quality 
sold at anywhere near the price of $28.75. At first sight you 
willadmire its beautiful dial, smart thinness and pleasing design. 
But not until its mechanical features have been pointed out and 
explained can you fully appreciate the remarkable value it offers. 
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The Watch with the irple Ribbon 





SK your jeweler, who knows watches 
from years of experience, to take the 
back off one of these watches and indicate 
one by one the features which make this 


new South Bend model the equal in accuracy 


of watches at twice its price. 


A\s he shows you the raised jewel settings 
which hold the jewels securely in place, he 
will explain how the jewels act as bearings, 
reducing friction and insuring a long life of 


accuracy. 
% 


E will! tell you how carefully we pick 

the jewels for this South Bend model, 

using selected hard rubies and sapphires. And 

there are 19 of them; only two less than in 
some of the highest priced watches. 


He will explain that the accuracy of watches 
depends on the number and expertness of 
adjustments—-how most watches that sell 
for $50 and up are adjusted to temperature, 
isochronism and five positions. This watch 
at $28.75 is adjusted to temperature, isochro- 
nism and to the four positions in which 
watches are carried in every-day use, as 
shown in the little sketches at the left. 


In addition to these adjustments, these 
watches undergo a very rigid final rating 
after being cased. 


The jeweler will point out, too, the steel 
escape wheel and tell you of its great im- 


portance. He will show you the micromet- 
ric regulator, one-tenth turn of which causes 
a variation of one second in 24 hours. And 
he will tell you of the Jurgensen mainspring 
which is exactly the same high-grade spring 
we use in our $125 watches —and of the 
compensating balance and Breguet hairspring. 
Perhaps he will mention the fact that this 
watch is pendant set, bridge model, and has a 
double roller escapement. 


He knows that all of these desirable features 
have never before been combined 1n a watch 
at this price and he will tell you so. 


On the market a little more than a year, this 
watch at $28.75 is already enjoying a tre- 
mendous and rapidly increasing demand, 
which enables us to specialize on its produc- 
tion and offer it to you at such an unusually 
low price. 
% 
ADE in two models—the 12 size, Extra- 
Thin watch illustrated here; and the 
16 size, which has the same construction 
features but is slightly larger. Both models 
are open face. Cased at the factory in high- 
grade gold-filled cases guaranteed to wear for 
20 years. 


See this watch at your jeweler’s now. It is 
distinguished by the South Bend Purple 
Ribbon of quality. Or write for full infor- 
mation and our interesting booklet. A pest: 
card request will bring it. 


SOUTH BEND WATCH COMPANY 


is STUDEBAKER STREET »* 


SOUTH BEND 


INDIANA USA 


THE SATURDAY EVENING POST 





Pad “ $ = SE ERAS BORSA eh es 
,) ee Ad. ne OE Pa GG OG GS Us. Ue >>. + >... 58... aes... ane ssn 2S _SES AR 


CSN SYS. £44. 444.444. bth. 444... £4t. ttt... 4h. Ahh 


>, SS. SE. SE. SS, ,  , SG, ee ee LAA A abt Ahh. hte £ff. £424... 22420 284 LE SF PF BEE YW eee ae Se aa 


s. ~ & - 
na 


Sate SNR SO a a 
. +, 
Recs 





De ae 














or? 
LS 














= get 


AT et PLE. 
>. 


Ty 
“acu a 
mall ie Go 
Gsguitie: : ay 

re ei 
errr 


+ 


iT 
VW) 


~ 
~~ 


That this department shall prove mutually bene 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tus 
JeweLers’ Cirncutar regarding any advantageous 


device or plan which 


they are utilizing in cen- 


nection with their business. 














Little Systems That Save Time and Money 





Announcing Repair Charges by Post Card—Giving Notice of Uncalled for Jobs—Get- 
ting the Customer’s Receipt for Goods Delivered. 


Written expressly for The Jewelers’ Circular 
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66 HE bookkeeping system of any store 
must to a great extent be regulated 
by the specific requirements of that insti- 
tution,” said a member of the firm of the 
J. J. Freeman Co., Toledo, O. “Our sys- 


ing is not satisfactory and would not give 
good results. A simple system of keeping 
accounts is better for the small store, for 
a simplified method kept up to the minute, 
and accurate in all its details, is much bet- 





Watch Repair Department 
THE J. J. FREEMAN CO. 


detach and mail at once. 





We have your watch in our hands for repairs. 
same in order, to do the following work: 
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506 REED OIE so cc ccccvecvescdesess 
We require your confirmation on attached card before proceeding. Please 


The expomec will be .....cccccccscccces 
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It will be necessary, to put 








POST CARD ATTACHED TO THAT BELOW AND GIVING EXACT COST OF REPAIRING. 


tem, adapted to the needs of a large or- 
ganization carrying many departments, is 
complicated and requires considerable time, 
for which reason it would not be suitable 
for a small store where the proprietor 


ter than a complicated system which is 
always behind and is bound to fail at the 
moment it is most needed. 

“Our firm keeps an indexed diamond 
book with a place for the name of every 





THE J. J. FREEMAN CO. 
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Make 
Please} not make 
instructions. 
Signed ..... 
ee By 


repairs in accordance with your 








RETURN POST CARD FOR CUSTOMERS USE. 


would not be justified in employing a book- 
keeper to devote the necessary time to 
keeping the work up. A slipshod effort to 
keep up a complicated system of bookkeep- 


customer. Should the question arise we 
can turn to this book and at a moment’s 
notice find out whether or not a diamond 
was sold to John Jones on a certain date. 


If so, a full and complete description of 
the diamond and its setting will be found 
there and a complete history of the stone 
after its arrival in our store. If the article 
has been turned in for repairs after pur- 
chase, the complete details will be found 
in the diamond book. This, of course, fa- 
cilitates reorders, as it can be seen in a 
moment just where the stone was pur- 
chased, and is invaluable should a dispute 
of any kind arise over the diamond. 

“We also keep a large stock, where we 





REPAIR DEPARTMENT 
Toledo, O., 


Dear 
We have in our possession _.____ sdiheeitin siti ‘al 
left with us on for repairs. The charges on 
same are ... a Kindly notify us as to what disposition you 
wish made of this article, as our responsibility ceases after one year. 
Respectfully yours, 
The J. J. Freeman Co. 











A GENTLE REMINDER. 


have a complete record of all stock, but 
such a book is too complicated for the 
man with a small institution. It is too 
cumbersome and would take too much time 
to keep it up, beside which the small con- 
cern does not need such a book. As a 
matter of fact, every successful man learns 
to figure out the system which best fits his 
own requirements and which he is best 
able to meet. 

“We also have a daily sales sheet which 
gives a record at the end of each day 
enabling us to tell just how much mer- 
chandise has been sold, what we got for it 
and what we paid for it. This sheet is a 
special ruled device with headings for 
every department in our store. Each ar- 
ticle sold during the day is noted on this 
sheet under proper headings. When an 
article is sold for cash it is marked in 
black ink; credit sales are marked in red 
ink. The cost of each article and its sell- 
ing price is shown on this sheet and at the 








122 THE JEWELERS’ CIRCULAR-WEEKLY May 9, 1917. 











Our Latest Creation — Watch for Uncle Sam’s Boys 


Army — Aviation — Navy 
WRIST WATCHES 


Practical cases in attractive shapes, Round and Square Cases fitted with a oo straps 





3/0 size to fit 
WALTHAM 
Y. ELGIN 
rs + r | and 
“9 SPRINGFIELD 
MOVEMENTS 


THESE GENTLEMEN’S WRIST WATCHES 
are especially adapted for 


ARMY, NAVY AND AVIATION CONVENIENCE 
Round and Square Models supplied in 


25 YEAR GOLD FILLED 20 YEAR GOLD FILLED 


and 


STERLING SILVER 
DECAGON Plain-Engine Turned and Engraved Bezels OCTAGON 


4 i ny, * 
i, i Js 
by ba oe: 





CEN TER 12 size 
16 and 12 size S. B. & B. Sioa, Gold . illed 
Gold Filled Watch Cases Sterling Silver 
Watch Cases 


in 
25 and 20 year Grades 


Beautifully assorted Designs. Transparent Enamel on 


Sterling Silver 
Variegated assortment of 


Delicate Color Effects. 



























































SQUARE 


12 size 


25 and 20 Year Gold Filled 


and 


Sterling Silver Watch Cases 
Plain or Butler Finish 
Variety of Exquisitely Rich Designs 


ASK YOUR JOBBER 


ILLINOIS WATCH CASE CO. 


Factory at ELGIN, ILLINOIS 


15 Maiden Lane, New York, N. Y. 704 Market St., San Francisco, Cal. 























904 Heyworth Bldg., Chicago, IIl. 
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“Years ago we used to make repairs in 
the same careless manner which character- 
izes many in the trade. A man would 


bring in a watch. ‘How much to repair 
this?’ he would demand. The watchmaker 
would carelessly glance at the article and 


‘end of each day these items are brought 





down into the total column, thus showing 
‘the total amount of the day’s business and 
the cost of the merchandise sold. These 


Please 


Sign and Mail This Card immediately upon receipt of Package 








esheets are then bound with loose leaf bind- 
ers and once a month these sheets form 
the basis of a recapitulation which is kept 
on the “monthly sheet.” Copies of the 
‘monthly sheet are given to every depart- 
mental head, who is thus kept in close per- 
‘sonal touch with the business done in each 
department, and can easily determine the 








value of each department to the store, as 
well as noting whether or not his own par- 
‘ticular department is holding up to the 


It is necessary that this card be returned to us in order that our records may be com- 


pleted and the proper notification made to the purchaser. 











‘general standard. 
“A similar daily sheet is kept of all 


WELL CALCULATED TO PREVENT FUTURE ARGUMENTATION AND ANNOYANCE, 
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253 WATCH REPAIR DEPARTMENT 


J.J. FREEMAN & CO., 307 SuMMIT STREET 


TOLEDO, OHIO, 


i a a ee + + = ee “oct 


Your WATCH HAS BEEN READY FOR DELIVERY SINCE 


make an off-hand guess, ‘About $1.50.’ 
When a ‘careful examination was made it 
would be found that more repairs were 
necessary than he had supposed and re- 
pairing the watch on that basis would 
prove unsatisfactory all around. Should 
he determine to wait until the owner came 
in, he would be dissatisfied because the 
work was not done and then people do 
not like to have a price advanced after it 


ALL REPAIRS 
NET CASH 





| 
| 
| 
| 
} 
| 


WE WOULD BE PLEASED TO HAVE YOU CALL FOR IT AS SOON AS POSSIBLE. 


is once made. There would be quite as 
much dissatisfaction if the work was done 
and the increased price charged. On the 
other hand, the firm would lose by repair- 
— ing the watch at the price given in the esti- 

. mate. We have formulated a card system 
which has proven a highly satisfactory 











J. J. FREEMAN & CO. 


method. 


“When a man brings a watch to our 
store for repair we insist on its being left 
until the watchmaker will have time to 
give it a careful examination. As soon 








NOTICE TO CALL FOR REPAIRED WATCH. 


as this is done we send out a card, as illus- 
trated. This card shows: exactly what is 





purchases which are made by the store. 
“There is another stock book which 1s 





invaluable to our concern, since it contains 
a complete history of every article bought 16 


and sold by the company. This covers ooo 


every department. There is a complete 


NAME STYLE . MAKE NUMBER 

















description of each article, when purchased, 


taggin ' RECEIVED 
who manufactured it, its cost, its selling 


} 
REPAIRED | DELIVERED REPAIRS | PRICE | Rep. by 








price, date of sale, who sold it, who bought 
it, if returned, when and why. 

“Besides these systems, however, we 
have a good many other helps, evolved from 
the various difficulties we have had to 
overcome. These may be found quite as 
































valuable for the man with a small concern 
as a large one. 


RECORD GIVING VERY HELPFUL INFORMATION. 
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Card sent.............cceeeeee Received order 
pe eee Repaired by.. 
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wrong with the watch, what will be neces- 
sary to put it in good condition, and what 
the work will cost. The patron is re- 
quested to matl the attached ‘stamped pos- 
tal authorizing the work. Not a stroke 
of repair work is done until that postal is 
received. This eliminates all misunder- 
standings and systematizes the work so 
that everybody is satisfied. These cards 
are kept in a card index in the watch re- 
pair department. When the watch is done 
the foreman sends the white slip to the 
office upon which is given all the details 
relative to the job. Should the owner fail 
to call for the article within a reasonable 








IMPORTANT DETAILS RECORDED HERE. 


time, the printed slip, accompanying, is sent 
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A Simple, Complete System for Retail Stores 
The Electrically 





Operated 





Cash Register 
Does fifteen necessary things in 


three seconds. 


Simple to opeyate — saves 


time. 


Forces accuracy—gives quick 


service. 








Credit File 


tomers’ accounts. 


customers ledger. 


to the minute. 


Stops leaks—satisfies customers— increases profits in stores. 


Old cash registers taken in part payment. 


Every retail merchant should write us for particulars. 


The National Cash Register Company, Dayton, Ohio 


Cut out the coupon below and mail it to us today 
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The New National 
Cash Register 


Cuts out all bookkeeping of cus- 
No blotter—no daybook— no 


Every customer's account balanced 
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Please send me full particulars on 
[| latest model cash register. 
[] new N. C. R. Credit File. 


Name 
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Address 
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to the owner. This, it has been found, 
facilitates deliveries and avoids cluttering 
the shop with a lot of finished and uncalled 
for watches and other articles. The same 
system is carried out in the jewelry de- 
partment. 

“The card acknowledging receipt of pack- 
age we send out with wedding presents and 
other articles which are mailed or sent to 
the bride or other recipient direct from 
the store. 

“We frequently had a patron say: ‘You 
didn’t send the article I ordered for the 

wedding.’ ‘How do you know?’ we 
would ask. ‘Why, they didn’t say anything 
about it, so I am sure they didn’t get it.’ 

“This difficulty was disposed of by the 
receipt postal, stamped and addressed. It 
is rarely overlooked and having the re- 
cipient’s acknowledgment of the receipt of 
the package helps to hold our friends and 
do away with misunderstandings. We also 
enclose the patron’s card in an envelope 
on which appears in large type, ‘Here’s 
your card.’ Often cards are lost or over- 
looked, especially in large weddings where 
many gifts of a similar character are re- 
ceived. We have found this envelope a 
great help in avoiding this loss.” 








Recent Attractive Window Displays 


A First Prize Winner 
HE unique display shown on this page 
was used a short time ago by H. J 
Howe, Inc., Syracuse, N. Y., in connection 
with another display published in THE 
JEWELERS’ CircuLar, April 25. Both dis- 
plays won first prizes. 

The dimensions of the church shown in 
the back of the window are 36 x 24 inches. 
The bride and groom seen in the doorway 
about to leave the edifice are three inches 
in height. The wedding ring suspended 
just in front of the church measured eight 
inches in diameter. The jewelry displayed 
comprises original and tasteful designs 
made up of diamonds and other precious 
stones. 

A Patriotic Display 

In the issue of April 18th in the depart- 
ment entitled “Practical Publicity for the 
Retailer,” it was suggested that jewelers 
hold a patriotic display. It is interest- 
ing to note how Feagans & Co., enterpris- 
ing jewelers of Los Angeles, Cal., antici- 
pated the idea, for their display shown 
herewith is indeed inspiring. Not only 
does it evince patriotism and good business 
sense, but a display of this character ought 
to have a salutary effect in assisting the 
government td mobilize men for the army 
and navy at the present time. 

The display was shown in the East win- 
dow on 5th St. in the Hotel Alexandria 
building. A striking feature is the well 
draped flags in the rear of the window. 
Note the President’s framed message 
against the three stacked guns on the left 
and the poem entitled “The Flag” placed 
in a similar position on the right. 

Another feature of the display is a group 
of patriotic photographs enlarged and cut 
out to conform to the lines of the figure. 
These were especially posed for Feagans 


THE 


JEWELERS’ 


& Co. by well known motion picture actors 
and actresses. The following timely sym- 
bols of Americanism were represented: 
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of 1861,” by Claire Alexander; “Boy 
Scout,” by Ella Hall; “Colonial Days,” by 
Kathlyn Williams; “Home Guard,” by 








6@ 


AN EASTER DISPLAY THAT WON FIRST PRIZE. 


“Liberty,” by Cleo Madison; “Uncle Sam,” 
by J. P. McGowan; “Our Army,” by Lu- 
cille Younge; “Our Navy,” by Gertrude 


Kenneth Harlan; “Our Mascot,” by Francis 
Marion; “Rough Rider,” by Thomas Mix; 
“Spirit of the West,” by William S. Hart. 
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PATRIOTIC DISPLAY WITH CUTOUTS OF FAMOUS MOVIE ACTORS. 


Selby; “Red Cross Nurses,” by Neva Ger- 
ber and Mabel Wilds; “Spirit of ’76,” by 
Fay Tincher and Mable Normand; “Spirit 


All the photographs were true to life and 
made a most interesting exhibit. They will 
be shown later in New York. 
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LAPEL BUTTON BACK 





JUST THE THING FOR YOUR 


Flag Buttons and Emblems 


MADE IN 


Gold, Silver and Platinum 


HERPERS BROS. 
NEWARK, N. J. 


Established 1865 


Branch N. Y. City 





FANS 

















37 Years Making Display Fixtures 


YOURE 


FoR THis CATALOG 


Treat Your Show Windows Good 


Make Your Windows Pay Your Rent 


....Keep after your windows. Remember many sales are 
made from the sidewalk. Here is something really good and 
profitable to buy. A hanging fixture for Jewelers’ Windows. 
You can now get some good out of the top space in your 
show windows that is now not being used. This illustration shows 
how the fixture trims up with Carafs. You can hang the fixture 
at any height you desire. Read on. 

-...Made of Oak or Birch Mahogany. End brackets are made of % 
inch square wood stock, dovetailed and doweled joints. Each fixture 
has a six-foot chain with strong ceiling hooks. The shelf is 4 inch 
thick (wood) with cleated ends. Made strong and right. No. 210 
has 2 end brackets. No. 211 has 2 end and 1 center bracket. 
....Can furnish them in Golden Oak waxed. Antique Oak waxed, Weath- 
ered Oak waxed or Birch Mahogany, dull flat finish, finished right. 
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OR 


No. 210 has 12 inch x 36 inch shelf, with 6 foot chain and hooks x << $4.20 
No. 211 has 12 inch x 48 inch shelf, with 6 foot chainand hooks - - $G-.10 


THE OSCAR ONKEN Co. 4114s. CINCINNATI, O. 














In feathers, gauze and lace that have been designed 
especially for the jewelry trade. Suitable for every 
occasion and at a cost withal that enables you to ask a 
moderate price and yet realize a handsome profit. Fans 
have regained their popwarity. We are also direct 
importers of French pearl necklaces and earrings. 


LEWY & COHEN 


321 Fifth Ave. 5..2°s°S st. New York 














Hall Clocks 


We offer for early delivery an 
unusually large assortment 
of 


Tubular Chiming 
Hall Clocks 


fitted with Westminster Chimes 
on five tubes 
or 
Westminster and Canterbury 
Chimes on seven tubes 
or 
Westminster and Whittington 
Chimes on nine tubes 





in Period design cases in both 
Bungalow and full size 
CATALOG UPON REQUEST 


Awarded Grand Prize at Pan-Pac. 
No. 204 Int. Exposition 1916 


The Herschede Hall Clock Co. 
McMillan and Essex Place 
CINCINNATI, O., U. S. A. 


Pacific Coast Rep., A. I. Hall & Son, 150 Post St., San Francisco, Cal. 
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Little Lessons in Storekeeping. 





Written expressly for The Jewelers’ Circular by A. E. Edgar, 
Author of “How to Advertise a Retail Store.” 






































(Continued from issue of April 25) 
N the chart shown in Fig. 1 there are 11 
departments represented. Let us take 
one of these as an example, say, diamonds 
and diamond jewelry. We have the in- 
ventory taken at the first of January. Dur- 
ing that month the purchases are added to 
the inventory and the sales, reduced to cost 
price, as already explained, are deducted. 
This gives the inventory to Feb. 1. The 
same process is followed for each month, 
and for each department. 
The chart in Fig. 1 represents the sales 


parison with his sales of former years that 
he has enough. If he did not have his 
sales divided into months and departments 
he could not have done this. 

The natural thing for any merchant is to 
keep his store well filled and fully stocked. 
Formerly he set out to fill up his stocks as 
soon as the lines were slightly depleted. 
Now he finds after the holidays that there 
will likely be little selling again until April. 
Why then should he stock up in January? 

It is different with gold jewelry. The 
sales will pick up in February or March. 





Departments Jan.|Feb. |Mar. Apr. May 


Watches J 
ClocKs 





dune |duly | Aug. |Sepl. | Oct.) Nov.| Dec. 
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for the different departments for a year. 
These are divided into months and are 
indicated as follows: A _ black square 
means a low amount of sales, a grey square 
represents a medium amount of sales, a 
white square represents a high amount of 
sales. 

A greater number of divisions might be 
made, but these will serve for purposes of 
illustrating our idea. The chart shows the 
Sales divided in the manner mentioned by 
a jeweler in an outlying district. It may 
not represent the average store. That is 
immaterial to our illustration. 

This jeweler followed the plan of having 
approximate inventories each month and 
used the sales as a basis for purchasing. 

Take diamonds and diamond jewelry as 
an example. After the heavier selling of 
the holiday season the jeweler finds him- 
self low in these staple items of merchan- 
dise. Shall he immediately purchase more? 
He examines his stock and finds by com- 


He should see that his stocks correspond 
as nearly as possible with the demand that 
is likely to prevail. 

His diamond stock should be complete 
by the first of June, perhaps in May, to 
meet the Summer demand. He can allow 
the stock to get lower in September and 
October, but it must be full again for De- 
cember. 

Now, what is ‘the advantage of this chart, 
and of this monthly division of the sales? 
The chart is only used to visualize the sales. 
The black squares will indicate more clearly 
the months when the stock may be low 
than the actual figures would. 

Many years ago all merchants purchased 
their full season’s wants six months in ad- 
vance. The year was divided into two sea- 
sons, Summer and Winter. There was 
hardly ever anything new to be offered and 
the merchant was safe in doing this. To- 


day the manufacturer is making an effort 
to bring out something new every month 
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or two. The buying must partake more 
and more each year of the nature of hand- 
to-mouth purchases. The chart will exem- 
plify the benefits of this even if it is not 
advisable on account of the new lines com- 
ing out. 

The amount of money in interest the 
jeweler can save, and the amount of profit 
he can secure in discounts each year, by 
using some such method of gauging his 
purchases, is only limited by the amount of 
his annual sales. 

By buying only for our immediate needs 
we save interest and take discounts—but 
that is not all. We keep our stocks fresh 
and up-to-date. That is worth trying for, 
if the actual savings and profits are not. 

Departmentize your stocks and keep a 
chart of your sales. Gauge your purchases 
by your needs. By departmentizing his 
stock and sales the merchant can chart his 
purchases and sales for comparison. Take 
the sales. In each of the squares he will 
enter the amounts of the sales as well as 
mark them to show quickly their standing. 
Suppose the sales in diamonds in January, 
1916, were $500. He ought to set that as a 
quota to be made, and passed, in January, 
1917. If he cannot do as well there must 
be a reason. This might easily be found 
and remedied. 

If he found that he purchased only $200 
worth of gold plated jewelry in February, 
1916, and it seemed advisable to buy $400 
in that month in 1917, he need not be 
alarmed, but he should study out the rea- 
son. If there has been a miscalculation he 
can remedy it before he gets too far in his 
purchases. 

Keep track of the purchases as faithfully 
as the sales. The one is as important as the 
other. Chart the different transactions of 
the business in a similar manner to that 
described and see if you cannot benefit from 
it. The merchant who gets down to com- 
parisons, who charts his transactions in 
black and white is bound to win—becadse 
he will learn the true conditions of his 
business. 





Trifles 





THE cackle of a goose saved Rome from 
Surprise and ruin. 

‘A cow kicked over a lantern in a shanty 
and started a fire that laid Chicago in ashes. 

A spark falling among some combustibles 
led to the invention of gun powder. 

A single weakness is often the ruin of a 
man of many virtues. 

The turn of a sentence has decided many 
a friendship and the fate of many a 
kingdom. 

Napoleon was a master of trifles. He 
conquered Europe by attention to details. 

Vast businesses have been founded upon 
little ideas; many have failed because of 
one trifling oversight. Others have made 
fortunes because careful organization en- 
sured that no trifle was ever repeatedly 
neglected. 

Minutes make the sum of dimes; dimes 
make the sum of dollars. 

It is the littleness of a man that makes 
him see no greatness in trifles—System. 





See next week’s issue for original retail 
jewelry advertisements. 
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Another Good 


WADSWORTH 


Business Getter — 
Nuf-Said! 


12 Size Decagon 



















































































Wadsworth Watch Case Co. 


Factory : Dayton, Kentucky 
NEW YORK CHICAGO 
15-17-19 Maiden Lane Columbus Building 
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Pointers on Watch Jewels 











Written expressly for The Jewelers’ Circular by Felix B. Pyms, F. B. H. I. 














THE original purpose of the introduction 
of jewels in a watch was to minimize 
the friction at the bearings and thus obtain 
a more uniform rate of time. To many, 
this important fact is lost sight of with the 
result that poor substitutes are ofteff used, 
all ot which is supposed just to enhance 
the appearance of the watch and make it 
more valuable; this is a most fallacious 
idea; though to be sure the presence of 
precious jewels will incidentally raise the 
price of a watch. In a great number of 
present-day watches, even among those 
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‘which claim the distinction of “superior 
watches,” the jewels are in reality a blind 
and are in no way advantageous. Gener- 
ally badly worked and of insufficient hard- 
ness they are worse than that of brass 
choles which are made out of carefully ham- 
mered brass and having a sufficient extent 
of rubbing surface to the pivot. 

The jewels in use in the modern manu- 
facture of watches are made from cer- 
‘tain precious stones; they are the dia- 
‘mond, sapphire, garnet and ruby. The 
‘diamond is the hardest of them all, but is 
very little used, and then only as cap-jewels. 
These cap-jewels are generally only to be 
seen in the better grade of watch and only 
on the balance bridge. Their use is more 
Strictly ornamental than useful, for they pit 
just the same as the sapphire or garnet 
jewels, though not in as short a _ time. 
They are used to a greater extent in chro- 
nometers as cap-jewéls for the lower pivot 
and the upper one because fhe chronometer 
‘being always in .a ‘horizontal position the 


wear of the upper pivot is so much greater 
than if the chronometer was carried around 
in all positions. In watches, therefore, 
there is practically no advantage attained 
in the use of diamond jewels of any kind. 


The jewel mostly used is the sapphire, 
which is the next in hardness to the dia- 
mond. It is, in fact, the best jewel that 
can be used for watches. Its uses are 
manifold and may be used for roller or 
impulse pins in single and double roller 
lever escapements, duplex and chronometer 
escapements and pallet stones, etc. In the 
best class of work sapphires and rubies are 
used, in the lower grade crystal and in the 
commonest garnet. The ruby, which is 
really a red variety of the sapphire, is a 
little softer, but makes very good bearings 
for train wheel pivots and in fine watches is 
used for this purpose. The color of the 
ruby is no criterion as to its quality; when 
so preferred it is merely for its beautiful 
appearance which is at its height when of a 
blood red color. Some horologists say that 
the ruby exerts a deleterious effect on the 


lubricating oil, and it is for this reason that . 


many prefer the sapphire of a light bluish 
color. 


The garnet, as already mentioned, is 
only used in the inferior grade of watches 
for train jewels. and even for balance 
jewels. On the whole, garnet jewels should 
never be used; they are soft and easily 
crumbled. Owing to a somewhat similarity 
in the color of the ruby and garnet, it is 
no easy task to be able to tell the 
difference. By holding the jewels side by 
side over a piece of paper, that is white, it 
will be found that the colors are quite 
different; the ordinary ruby is lighter in 
color. The ruby seen thus, even if of a 
deep, rich red or pigeon-blood color, ap- 
pears of a lighter color than that of the 
garnet, it being of a different shape from 
the garnet; the ruby is of the blood red 
and the garnet of a claret wine color. 


The sapphire or other jewels that receive 
the escapement or other pivots must be 
perfectly upright and so fixed that the axis 
of the hole is perpendicular to the plate, 
otherwise the pivots, being held on an in- 
clination in the hole jewel, are liable to, in 





fact, will, become worn much quicker than 
they should and cannot under any circum- 
stances aid the watch in keeping time. It is 
imperative that the distance between the 
jewel and the face of the cap-jewel should 
be such that through the action of capillar- 
ity the oil may be gradually supplied to the 
pivot hole as the small quantity contained 
there gets dried up. 

There are two shapes or forms of holes 
in jewels, namely, the straight or, as some- . 
times called, thorough hole and the olive 
hole. The straight-hole jewel is used for 
train pivots such as the center, third and 
fourth pivots. The olive-hole jewel is the 
best that can be used; Figs. 1 and 2 shew 
the straight and the olive-hole jewel. When 
selecting hole-jewels it is always advisable 
to have them short in thickness especially 
for the escapement. The reason is that the 
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oil generally thickens with age and this in 
itself offers a resistance through adhesion 
and which retards the motion of the pivots 
at the end of the train, namely, the escape- 
ment. The great minimum of friction 
and conservation of power is obtained by 
using the olive hole-jewel and a cap-jewel 
at the end of the pivot. The square-shoul- 
dered pivot increases the friction, as can 
be readily seen by referring to Fig. 1. Look4 
ing at Fig. 2 it will be seen that in the olive- 
hole jewel the form of the jewel causes the 
contact to take place at the center of the 
hole at a very small surface. vy 

It has already been stated that it is im- 
perative that the jewel and cap-jewel should 
be at the proper distance apart. The oil is 
held by capillary attraction to the pivot. 
Generally, when an endstone is used, it is 
provided with an oil space, from one to 
two hundredths of a millimeter to depth, 
between the top of the hole-jewel and the 
face of the endstone. A convex jewel, that 
is, having its upper surface rounded, and 
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in this space oil will be held by capillary 
attraction about the end of the pivot. Ii 
the endstone and jewel are too far apart the 
oil will be drawn away to the sides of the 
jewels. It should be remembered that a 
liquid always seeks the smallest space when 
placed between opposite, and in proximity 
to, two surfaces. If the jewels are in direct 
contact with each other the oil will run 
down the sides of the cone of the pivot and 
will dry out, as it cannot get between the 
jewel and endstone. It should also be re- 
membered that these jewels should be per- 
fectly parallel with each other, as otherwise 
the effect of such an error would make it 
impossible to secure any close adjustment 
for positions. 

Loose jewels will often prove to be the 
cause of those “mysterious” stoppers. It is 
advisable, therefore, to always examine the 
state of the jewels when taking a watch 
down for repairs. A good method to test 
the security of hole-jewels is to take a long- 
pointed piece of pegwood and insert same 
in the hole securely and move it to right 
and left and then up and down. It will 
often be found that hole-jewels having every 
appearance of being quite firm are in reality 
insecure. Cracked jewels should never be 
left in a watch however innocent they may 
appear. 

When adjusting a watch the thickness 
of the jewel holes becomes quite an im- 
portant factor. Too thick jewels cause dif- 
ferences of rate between the horizontal and 
perpendicular positions; they should be re- 
placed by new ones or reduced to proper 
size if thick jewels are found in such a case. 
In all operations of reducing jewels in shape 
or size diamond powder should be used on 
either copper laps and copper wire for the 
holes; ivory or bone may be used if pre- 
ferred. When altering the shape or face 
of a pallet stone high speed is necessary 
of about 1,500 to 2,000 revolutions per 
minute. 


The setting of a jewel is no mean task 
and requires great care and no little skill, a 
fact that many think is unrequired and do 
not appreciate. The most important point 
is to remember that a closely fitting jewel 
in the recess made to receive it 1s para- 
mount. If the jewel fits the setting right, 
is of the right height and lies quite flat, the 
setting operation will then be much simpler 
and, moreover, the jewel will be true with 
its setting. Jewels are generally set by sim- 
ply drawing a slight rim of metal over the 
edge of the jewel by aid of a pointed, curved 
burnisher. Any flimsy setting is not safe 
and should be remedied. The jewel-hole 
should be free from flaws and air holes and 
the face well polished, including the in- 
terior of the hole; also the hole should be 
slightly cornered and free from all forms 
of cracks and chips. The settings can be 
greatly improved when fitting by rubbing a 
Piece of pegwood charged with rouge round 
the edges or with a jewel stripper. In the 
case of a cap-jewel the setting can be 
passed several times over a jasper stone, 
all of which improves the appearance of the 
setting a hundred times. 

When cleaning watch jewels after they 
have passed through the gasoline they 
Should be pegged out and then dipped in 
clean alcohol and just dried; this method 
produces a jewel that is absolutely clean. 


THE HOROLOGICAL REVIEW 


If a jewel is not thoroughly cleaned the oil 
will change as sure as fate; the oil will be- 
come viscid and acidified, which will in turn 
affect the pivots and so will show itself in 
the unsatisfactory rate of the watch, In 
fact it may with perfect truth be stated that 
a large percentage of the trouble found in 
watches is directly or indirectly to be traced 
to careless attention given to watch jewels. 
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| preparing notes or any treatise on the 

hair spring, it is far too easy to run to 
the technical instead of the practical side 
of the question. Not that the technical 
part of the proposition is without interest, 
but this portion of the subject should be 
taken up after, and not before, a few of 
the practical points are learned. 

The ability to cope with and take care 
of any of the situations which may arise 
in the hair-spring work, marks the work 
of the master-hand, but this same master- 
hand will devote ten, yes even a hundred 
times more actual minutes to the leveling, 
centering and truing of the hair-springs 
that pass through his hands than he will 
to the forming of overcoils or proving of 
the isochronal qualities of a spring. 

First to consider, and probably the one 
thing that is most required, is the centering 
of the spring. This, together with leveling, 
is a constant requisite even in cleaning 
work. True—if the watch is carefully 
handled and the spring in no wise deviated 
from its natural position, assuming that 
it was correct when brought in to be 
cleaned, then there should be no centering 
necessary—provided it be a “fixed” stud. 

Centering a hair spring may be divided 
into—truing the spring center with refer- 
ence to the collet, and stud and regulator 
pin adjustment so that it has the correct 
vibration when the balance is moving 
through its natural swing. 

Unless the balance and spring are sub- 
jected to very rough usage, it seldom will 
be necessary to do any centering with ref- 
erence to the collet. The centering of the 
spring in its working position is controlled 
by several different things, but so far as 
this article is concerned we will devote the 
space to the one greatest factor—the stud. 
This is assuming that the regulator pins 
are in their correct position, and have not 
been bent or disturbed through the process 
of cleaning or repairing. 

This brings us up to the different kinds 
of studs. It would take a great amount of 
time and search to be able to chronicle all 
the different kinds of studs that have been 
employed, but so far as the practical bench 
man is concerned there are only about 
three different kinds that come to his daily 
notice, namely, the fixed stud, which is a 
stud that may carry any one of several 
different shapes, three cornered, flattened 
on one side like a roller jewel; the square 
stud, slotted stud, and many others, but the 
point in regard to the fixed stud is that 
it comes back to the same position in the 
bridge after it has been removed for any 
cause. 

The free stud, or the stud that is held 
in a slot, which slot may be two or three 
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times the diameter of the stud in length, 
permits of a wide deviation when as- 
sembled, and unless the repair man be per- 
fectly familiar with this stud, he is not 
liable to get it back in the position it form- 
erly occupied. The round stud with the 
screw slot, another variety neither fixed nor 
free, but like the free stud, a good one 
when rightly handled, permits of a wide 
deviation when assembled unless that screw 
slot is used as it was intended to be 
used. . 

Assuming that the spring, regulator pins, 
and the fixed stud were correct when the 
watch came in for repairs, and that the 
workman does not in any way spring or 
bend the ribbon in handling the balance 
and spring, the stud will go back to its. 
place and the spring will be correct with- 
out any adjusting, but, should the ribbon. 
of the overcoil or the regulator pins be- 
come the slightest amount thrown out of 
their original position, then it becomes. 
necessary to adjust the spring in regard te 
centering. 

The first point of observation should bé 
toward the spring as it sets between the 
regulator pins. There should be only a 
slight power on the train, giving the bal- 
ance only about a half turn of motion, 
then the spring must vibrate evenly be- 
tween the pins. 

If it does not do so, then it will be 
necessary to bend the overcoil as close 
to the stud as possible, to cause the 
spring to vibrate evenly. The impor- 
tance of having the balance only swing in 
a short arc of only about a half turn is 
often overlooked by the workman, espe- 
cially if he is in a hurry. If the balance 
takes a great swing the spring will often 
show a vibration of about one turn or 
better, when if the motion is cut down to 
a half turn there will be no vibration be- 
tween the pins. This will give a wide 
variation in the running time and will more 
than likely cause the short cars of the run 
during the latter part of the 24 hours to 
be performed in shorter time than the 
greater arcs, hence the importance of 
looking to this point with the balance mak- 
ing only the short swing. It is a safe 
proposition that if the spring vibrates be- 
tween the pins on a short arc it will do so 
in the greater arcs. 


The important thing with the “free” stud 
is the manner of setting it, which will 
bring the spring back to the same per- 
formance as before without the slightest 
trouble. This point has often been de- 
scribed, but like any good thing it will 
bear repeating. 

First, loosen up the screws in the small 
plate that clamps the stud, until the stud 
has free play in the slot. Let all power 
off the main spring, then vibrate the bal- 
ance and allow it to settle to rest, then 
carefully set down the small screws of the 
plate, clamping the stud as it has come to 
rest. 

This will insure ‘an even vibration 
and if the spring or pins have not been 
abused it will be in the same position as 
when it left the factory. There.is no stud 
more abused than the free stud. Some 
workmen attempt to secure the stud in its 
position before placing the balance and 
bridge in the movement. 


(To be continued.) 
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